
Reach Estate is committed to
providing responsible representation
and education to our customers.

The Reach Estate website provides
information empowering customers
with important considerations when
buying and selling a house.

Buyer Presentation Buyer Presentation 

561-469-2759 
ReachEstate@outlook.com

https://www.reachestateteam.com/

Find the right home and get it at the right price.

https://www.reachestateteam.com/


Introduction to Chad Hanna of Reach Estate, Team Lead and Proprietor

Reach Estate’s unique selling proposition is our experience to offer insight into lifestyles, and
housing throughout Florida regions. Chad Hanna’s professional journey in real estate is a
compelling one of entrepreneurship, strategic evolution, and a deep commitment to family and
community values.   All Reach Estate affiliates are encouraged to offer this presentation providing
customer confidence in their support community.

Chad’s venture into the real estate realm began in the early 2000s alongside Rene Aguiar ~co-
proprietor, investing in a diverse Miami, Palm Beach, and Central FL real estate portfolio. 

This path showcased his significant capabilities in business operations and strategic growth
supporting over 150 real estate agents, 800+ Sales | $200+M since 2017.
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2017

2018

2019

2022

2023 & ‘24

Launched Reach Estate
Realty in Loxahatchee, WPB
in the Acreage Publix Plaza. 

Invested in a vacant
residential lot in 2018,
worked closely with Palm
Beach County
representatives, and
successfully changed the
zoning to CLO Commercial
Low Office.

Moved Reach Estate to
eXp Realty. offering
transaction guidance,
document counseling,
developing educational
tools.
Closed Plaza location,
sold commercial land and
expanded services across
Florida, from South FL to
Central FL. 

Ranked twice as one of
Top 10 FL Teams in Sales!
Overhauled media to
optimize marketing and
service efficiency.

Grew to supporting over
150 agents to date, 
averaging 30+ active 
regional real estate agents.

2020 & ‘21



Client TestimonialsClient Testimonials

Kyle Nelson

~extremely professional and determined to
get me property of my choice. I'm now in
home because of  hard work, diligence and
responsiveness.

INDUSTRY LEADER

Partner with the eXp Realty
Reach Estate Team, an

industry leader in providing
exceptional real estate

services tailored to your
needs.

QUALITY GUARANTEED

Experience unparalleled
service quality with the eXp
Realty Reach Estate Team,
where your satisfaction is

always guaranteed.

HIGH EXPECTATIONS

Expect the best with the
eXp Realty Reach Estate

Team, setting high
expectations for your
real estate success.

“”Amazing team! They are knowledgeable,
helpful, and always professional. It is a
blessing to work with them - 10/10 would
recommend!”

Richard Wotczak

Jennifer Kemp

“Chad is by far one of the best in the industry.
His communication is top tier with all involved
and is incredibly knowledgeable. He puts his
heart and soul not only into his teammates but
also his clients. Professional, friendly, and will
go above and beyond to get the job done.
HIGHLY recommend!”

Google Reviews



Representing Luxury, Waterfront, Single-Family,
Land, and Condominium Buyer Transactions
Representing Luxury, Waterfront, Single-Family,

Land, and Condominium Buyer Transactions

$650,000 $430,000

$855,000 $850,000

$295,000 $200,000

Plantation Acres,
Fort Lauderdale,
FL. 

Harmony Estates,
Saint Cloud, FL.

Planned
community.

New Construction
Port St. Lucie, FL

Harmony Estates
Saint Cloud, FL

New Home
in Planned
Community

Condominium

Margate, FL

Loxahatchee, FL

Intersection 
2.75 acre lot.

~sample selections below~sample selections below



Why eXp Realty?

What to expect
from your Reach Estate, eXp Agent

Unleashing Buyer Empowerment Through Representation

At Reach Estate we attend weekly eXp Realty State meetings, staying up to
date with industry changes.  

We believe supporting the education of our agent community ensures they have  a
customer-focused approach, centering on clear communications and expectations.

Clarity: Early conversations surrounding compensation ensures everyone is
clear on the expectations.
Control: eXp is here to help you make informed decisions with confidence.
We empower you with control over your buying process, making it a highly
personalized experience. 
Customized to You: eXp provides you with a customized, clear and
confident path through the entire home-buying process.

Navigating with Expertise: We ensure
every detail is clear and accessible to
you.
Informed Decisions: We have the
experience to guide you through
decisions that lead to successful,
satisfying purchases.
Setting Industry Standards: We set
high standards for agent support,
transaction transparency and
innovative value propositions.



eXp Buyer Customer Services

This eXp Buyer-Client Services form constitutes eXp marketing material, and is not intended to, and shall not, impose greater
duties on eXp than as provided in any applicable buyer representation agreement or that are imposed by operation of law.

Our 
Representation
I will always put your
interests first with
integrity and fairness.
We’ll go over the
buyer agreement
together, and I’ll
explain my services,
the benefits you get,
and how my fees
work clearly and
openly.

Your 
Property Search

I will listen to what you
need and want and use
my local market know-
how to find properties
that match your criteria
and budget. You’ll have
access to top tools like
eXp Exclusives (eXp’s
proprietary listing
network for on and off-
market real property
listings), letting you
explore properties that
fit your search.

Your 
Offer

Once you choose a
property, I’ll help you
with a Comparative
Market Analysis, craft
your offer, present it,
and negotiate to get
you the best deal
possible.

Our 
Due Diligence

At your request, I can
suggest experts for
property inspections.
After you review any
inspection reports and
consult with the
experts, I’ll guide you
on addressing any
issues found, always
prioritizing your peace
of mind and informed
decisions.

Your 
Transaction
We’ll monitor your
transaction, update
you on key
developments, and
handle any questions
from other service
providers to ensure a
smooth closing. 

eXp’s 
Fee
You will be responsible
for compensating eXp
for the services provided
to you. Sellers may offer
compensation to eXp as
a buyer’s broker. If this
occurs, the amounts that
you have agreed to
compensate eXp will be
reduced, on a dollar-for-
dollar basis, by any
amounts that eXp
receives from a
property’s seller and/or
listing brokerage
company. We’ll be
transparent about any
such arrangements on
properties you’re
interested in. The Broker
Fee is not set by law and
is fully negotiable.

Commitment to 
Fair Housing 
Our commitment to
fair housing is
unwavering. I pledge
to strictly adhere to all
applicable local,
provincial and federal
fair housing laws,
ensuring equitable
treatment for all
without exception.

Our 
Relationship
Our connection
doesn’t end with your
transaction. I’m here
for you at all stages,
offering introductions
to local services as
needed.
Communication will
be based on your
preferences. We aim
for a lasting
relationship where you
see me as your go-to
for any real estate
needs and feel
confident referring us
to friends and family.



NAR Lawsuit & Timeline
APRIL 2019

NOVEMBER 26, 2024

Deadline for Realtor MLSs and opting-
in non-Realtor MLSs to implement
practice change to be a released party
under the settlement agreement.

APRIL 24, 2024

The court granted preliminary approval. Changes 
outlined in the settlement agreement will take effect on

Aug. 17, 2024, and class notice will occur no earlier than
that date. Among the changes, buyer agency agreements

are required before property tours and compensation
offers within MLS listings are prohibited. The settlement 

is subject to final court approval.

MARCH 15, 2024

NAR agrees to a landmark $418 million
settlement to resolve multiple class-action
lawsuits concerning broker commissions. This
settlement addresses legal issues related to
NAR's "cooperative compensation" policy, which
previously mandated that sellers' agents
unilaterally offer compensation to buyer-brokers
via the Multiple Listing Service (MLS). 

After an 11-day trial, a jury in Kansas City,
Missouri, ruled in favor of the plaintiffs. The

verdict resulted in damages against the
defendants for $1.78 billion.

JUNE 2024

The U.S. Department of Veterans Affairs (VA) issued a
temporary solution allowing homebuyers using VA loans
to pay for their real estate agent’s commission (buyer-
broker fee) under certain conditions. A permanent
solution would be made August 10.

Local and state associations will release their approved
and updated documents. eXp Realty has released its
updated buyer-broker agreement and Direct Pay.

New NAR MLS policy takes effect to implement
practice changes. Deadline for Realtor MLSs to

implement policy changes according to mandatory
NAR policy. Plaintiffs will notify potential claims 

as part of the class action.

AUGUST 17, 2024

Anticipated motion in support
of final approval.

SEPTEMBER 2024

SEPTEMBER 16,  2024

Sitzer-Burnett class-action lawsuit filed
by Missouri home sellers against the
National Association of Realtors (NAR)
and other real estate companies. 

OCTOBER 2023

The court granted final approval of NAR's
proposed settlement agreement to resolve
class action claims related to broker
commissions.

https://www.housingwire.com/tag/department-of-veterans-affairs/
https://www.benefits.va.gov/HOMELOANS/documents/circulars/26-24-14.pdf
https://www.benefits.va.gov/HOMELOANS/documents/circulars/26-24-14.pdf


Buyer Agent Compensation
The changes brought by the National Association of Realtors (NAR), effective
August 17, 2024, bring some important updates to the homebuying process.
These changes are primarily driven by a legal settlement aimed at increasing
transparency and fairness in real estate transactions.

Seller Credit’s Buyer
at Close
Buyer may request a credit to
satisfy their contractual
obligation with Buyer Broker at
close of escrow. Negotiated in
each Contract

Seller to Pay Directly 

Buyer Broker may inquire if
Seller is offering compensation
with an agreement prior to
writing an offer, Seller may pay
Buyer Broker at close of escrow.

Buyer Pays Directly

Buyer may choose to
compensate their agent directly
at Close of Escrow

A Breakdown of Key Changes

Mandatory Written Agreements - If you're working with
a buyer's agent, you must sign a written agreement
before they can show you any property, whether in
person or virtually. This agreement will clarify the
agent's role, services, and compensation details,
ensuring that both you and your agent are on the same
page from the start.

Compensation Transparency - Previously, the
compensation offered to buyer's agents was displayed
on the Multiple Listing Service (MLS). Now, this
information will no longer be visible on the MLS. Instead,
you'll need to discuss compensation directly with your
agent, which can still be negotiated. This change is
intended to make the process more transparent and
give you more control over how much you pay your
agent.

Seller Contributions - Buyers can negotiate for the
sellers to contribute towards buyer expenses, such as
closing costs, pre-paid repairs and even your agent’s
compensation. 

Impact on VA Loans - For those using VA loans, the
Department of Veterans Affairs has introduced a
temporary policy allowing buyers to compensate their
buyer broker directly. This is in response to the broader
changes, and the VA is still determining how to handle
this in the long term.

These changes aim to make the homebuying process
more transparent and give you, as a buyer, more control
and clarity over the costs involved in working with a real
estate agent

How to Pay Your Broker



Discover the future of real
estate with eXp Exclusives
Exclusive to eXp Realty and powered by Zenlist, you can access a vast
repository of our MLS and Office Exclusive listings across the US and Canada.
These exclusive listings are only accessible to eXp agents and their clients,
offering an unparalleled advantage in the real estate market. With eXp
Exclusives and Zenlist, you're not just navigating the market; you're leading it.

Our agents asked for a way
to deliver their clients an
enhanced level of service for
exclusive, off-market
listings, and we delivered.
Agents are not only able to
effortlessly create property
collections and actively
communicate with clients
within the app, but they can
also seamlessly refer
properties to other eXp
Realty agents. We are living
through one of the most
limited inventory periods in
our lifetimes, so eXp is
committed to providing as
many ways as possible to
create inventory and ways of
selling homes for our agents
and their clients. Our vision
is to create the most
expansive, worldwide listing
network for eXp agents and
their clients.

“

“

Leo Pareja
CEO, eXp Realty



Buyer Agent Forms
If you're working with a buyer's agent, they must have you sign a written
agreement selecting them as your agent before they can show you any property,
whether in person or virtually. This agreement will clarify the agent's role, services,
and compensation details, ensuring that both you and your agent are on the same
page from the start. Different transactions require specific buyer forms.

Single Property Buyer Broker Agreement

We believe in transparency throughout the purchase
process, ​prioritizing the Buyer to facilitate better agent
conversations. Our eXp Single Property Buyer-Broker
Representation ​Agreement form is designed to assist
buyers from their first ​contact with an agent, clearly
outlining the fee for services that the ​brokerage charges.

Buyer-Broker Representation Agreement

Additionally, we offer the eXp Buyer-Broker
Representation ​Agreement. This form provides buyers
with a detailed ​understanding of the terms of
representation and the associated ​fees, ensuring they
fully comprehend the commitment and value ​provided by
their agent.

Direct Compensation From Seller

If you wish to explore other compensation options, ​you
can direct you to inquire about any available
compensation ​and confirm what the Seller is willing to
pay. To assist with this, ​we’ve created a form for agents
to use, enabling Direct ​Compensation from the Seller.











Congratulations! 
You are a new home owner!

Discuss the type of home you’re
looking for, including style, price,
and location. Take this time to
formalize your partnership by
signing the Buyer Representation
Agreement. It’s a crucial move
that lets your agent fully commit
to finding your dream property.

It may take a few tries to get it
just right, but hang in there.
You’re on your way.

In most cases the contract
provides you with a timeline
to obtain financing, as well as
time to inspect the physical
condition of the home. Your
real estate professional will
inform you of all of your
rights and responsibilities
related to the contract.

You and the Seller have
agreed to the price and
terms. The home is
effectively held for you
until closing.

You will need pay stubs,
W2s, and bank statements.
Knowing what you can
afford is critical to a
successful home shopping
experience.

Perform due diligence, order
the appraisal, conduct an
inspection, and review terms
with the lender.

You will be finalizing your
loan, reviewing documents,
and discussing the findings
from the inspection. Your
agent will be managing this
entire process for you.

The fun part! Your agent will
schedule showings and help
you find the perfect.

Not all real estate websites
are the same. Your real estate
professional has tools and
systems to ensure you see
every available home that
meets your criteria.

This is the transfer of
funds and ownership.
A title company or an
attorney typically acts
as an independent third
party to facilitate the
closing.

Your agent will prepare the
offer based on the price
and terms you choose.

Contract

Negotiations
and contract

Meet with a real 
estate professional

In Escrow

Final details

Preparing for closing
Closing

Advanced search

Make an Offer

5

6

7

8

4

Buyer’s RoadmapBuyer’s Roadmap

2 Get pre-approved
3 Search for homes

1

Understanding
Agent Representation



Preparing to buy a home is exciting, but being ready is key. Consider your financial situation—down
payment, closing costs, and mortgage pre-approval—along with what matters most in a home and
neighborhood. Think about your lifestyle, community priorities, and specific needs like school zones
or proximity to work. With this preparation, I’ll be able to help you find a home that fits both your
current needs and future plans. 

Financial Preparedness

Down Payment
This typically ranges from 5% to 20% of the home's purchase price. 
Do you have enough for a down payment? If not, consider the following:

Savings Plan: Start a dedicated savings plan to build up the required amount.
Gifts: Explore the possibility of receiving gift funds from family or friends. 
Grants and Assistance Programs: Research state or federal programs that offer
down payment assistance.
Loan Options: Consider loan programs with lower down payment requirements,
such as FHA loans.

Closing Costs
Estimate and budget for closing costs, which typically range from 2% to 5% of the
home's purchase price. Do you have enough saved? If not, consider the following:

Negotiate Seller Contributions: Ask the seller to cover some or all of the closing
costs as part of the offer.
Roll into Loan: Check if your lender allows you to roll closing costs into your
mortgage.
Assistance Programs: Look into local programs that offer help with closing
costs.
Lender Credits: Consider higher interest rates in exchange for lender credits
towards closing costs, if this fits your financial strategy.

Mortgage Pre-Approval
Secure pre-approval to understand your budget.

Home Insurance
Research and budget for homeowner's insurance.

Property Taxes 
Look into the property tax rates and assess how they might change with future
development in the area.

Buyer Preparation 
Guide

HOA Fees

Neighborhood
Restrictions

Natural Disasters

Air and Water 
Quality

Noise

School Districts

Zoning Laws

Crime Rate

Commute

Future Development
Plans

High Property Taxes

Limited Growth
Potential

Environmental
Hazards

Access to Healthcare

Proximity to
Amenities

Local Considerations



If you own another property, you’ll need to provide the:

Address

Property value

Status of property

Intended occupancy (the purpose of the property, such as a second home, rental property 
or investment property)

Monthly expenses related to property

For all borrowers on the application, you’ll need to collect:

Copy of your driver’s license

Copy of your Social Security card

Rental history, including contact information for previous landlords

Immigration paperwork, if applicable

If you own a property with an outstanding mortgage, you’ll also need to provide the:

Lender name and account number

Type of loan

Monthly payment amount

Unpaid balance on the loan

Credit limit, if applicable

Miscellaneous Documentation

Loan  Preparation
Checklist

When applying for a mortgage or refinancing, you’ll need to gather key documents. For any
additional properties, provide the address, value, status, occupancy purpose, and monthly
expenses. All borrowers must supply copies of their driver’s license, Social Security card,
rental history, and any relevant immigration paperwork. If you have an existing mortgage,
include details about the lender, loan type, monthly payments, and unpaid balance. This
documentation helps streamline the application process.



Income & Assets 
For all borrowers on the application, you’ll need to collect:

Spending, Expenses and Debts
For all borrowers on the application, you’ll need to collect:

Recent pay stubs

W-2 forms from the past two years

If self-employed:

Year-to-date profit and loss statement

Documents to show unpaid accounts 
receivable

1099 forms from past two years

Bank statements for all your checking and 
savings accounts

Statements for all investment accounts:

401(k)s 

IRAs

CDs

Brokerage accounts

The company name, account number and 
type, unpaid balance and monthly payment 
for all liabilities, which include:

Credit cards

Student loans

Personal loans

Auto loans

Medical bills

Any paperwork that documents monthly
child support or alimony you provide

Proof of monthly job-related expenses, 
if applicable

Accumulated cash value from life
insurance, if applicable

Down payment gift letters, if applicable

Alimony and child support, if applicable

If you have income from a rental property:

Documentation of rental income

Copy of lease

Property appraisal report

Loan  Preparation
Checklist

If you’re applying for a home loan, your mortgage lender will want to examine your financial
life in depth to ensure that you meet all of their underwriting guidelines and can afford your
new mortgage payment. Throughout the approval process, you can expect to be asked for
documents that substantiate different aspects of your income, work status, and expenses.



Security & Safety

Address 

Price

Does this house make the short list?

# of Bedrooms # of Bathrooms

Poor

Exterior Condition
Floor Plan
Kitchen
Family Area
Dining Area
Laundry Room
Primary Bedroom
Primary Bathroom
Extra Bedroom(s)
Extra Bathroom(s)
Garage Size
Lot
Kitchen Appliances
Laundry Appliances
Fireplace
Patio
Pool
A/C & Heating System
Security

Fair Good Great

Traffic

Close To

Appearance 

Nearby Schools

Additional Notes

1 2 3 4 5 6 7 8 9 10

First Impression

Sq Ft

Dislike Like Love Yes No

The Home

Overall Rating

Notes About the Neighborhood

Keeping track and remembering every detail of every house you’ve seen can be tricky. This
checklist will help you stay organized and focused on finding your dream home.

House Hunting
Checklist



Once you begin narrowing down your top homes, it can be helpful to see how they stack up
to each other. Use your House Hunting Checklist notes to compare, contrast, and rank your
top choices. 

Address

Asking Price 

Square Footage
 
# Bedrooms

# of Bathrooms 

1st Impression 

Location 

Neighborhood 

Living Room(s) 

Dining Room 

Kitchen 

Bathrooms 

Primary Bedroom 

Primary Bath
 
Floor Plan 

Yard/Patio 

Garage

Home 1 Home 2 Home 3 Home 4

Open House 
Comparison Checklist



Use this checklist as a guide during your thorough home tour so that you can catch any
potential problems before you put in an offer. Keep this handy during your inspection, too - if
any of these items aren’t covered in the inspection report, be sure to ask your inspector why.

Is the paint in good condition? Is it flaking in spots?

Is the siding in good condition?

Are all windows in good condition with appropriate seals intact?

Do all doors open and close properly with all seals intact?

Does the garage door operate properly and have a working safety sensor installed?

Check that doors, walls, and ceilings appear straight and level without visible strains, cracks, or damage

Ensure all doors open and close properly

Ensure all windows open and close properly

Check baseboards and molding for any damage or warping

Ensure there is no asbestos present

What is the overall condition of the roof? Look for missing shingles or damaged flashing.

Are gutters and downspouts firmly attached and free of any damage?

What is the condition of the chimney? (If applicable)

Are skylights and other ventilation elements properly sealed with no visible damage?

Roof

Exterior

Do all of the switches work? Are there any obvious and significant malfunctions?

Have the outlets been grounded?

Is the panel updated and expandable for additional appliances or a potential remodel?

Is there knob-and-tube wiring?

Electrical

Are there any signs of leaks in the roof? 

Is there enough insulation and adequate ventilation?

Are there any holes or cracks large enough for rodents to enter?

Attic

Interior

Visual Inspection 
Checklist



Foundation
Are there significant cracks or disturbances in the foundation?

Does these appear to be any irregular sloping or settling of the home, garage, or other structures?

Are there any large trees or plants encroaching on the foundation?

Heating/Cooling System
How old is the furnace and/or AC unit? 

Do all interior rooms have proper vents? 

Are all rooms heating up and cooling down properly?

Basement
Are there signs of moisture or mold? Check for musty odors.

Is there adequate insulation?

If there’s a sump pump, is it working properly?

Are there any signs of pests or termite activity?

Does drainage appear to be traveling away from the house?

Are there any visible signs of standing water near or around the house?

What is the condition of the patio and/or deck (if applicable)? Are there signs of rotting wood?

Are trees and other major vegetation healthy? And are they hanging too close to the roof or power lines? 

If the property has an irrigation system, does it work properly with no noticeable leaks or damage?

Is the fence and/or walls in good condition with no damage?

Are the driveway and any walkways clear of any significant cracks and damage?

Lot 

Has the sewer line been scoped to check for potential cracks or damage?

Water heater - condition of, appropriate size for the home, and no signs of rust or damage

Water pressure 

Visible pipes show no signs of damage or leaks

Are all sinks, tubs, and showers draining properly with no signs of clogs

Plumbing

What is the age and condition of the stove, dishwasher, refrigerator?

Is the garbage disposal working properly with no noticeable leaks?

Are there any other appliances that are being left, and are they in good condition and working properly?

Appliances

Visual Inspection 
Checklist



This list covers some of the most common inspections that homebuyers should consider. However,
depending on the property's condition and location, your general home inspector may recommend
additional inspections or bring in subject matter experts for further evaluation. These specialists can
provide a deeper analysis of specific areas, ensuring you have a comprehensive understanding of
the property's condition before making a final decision.

General Home Inspection: A general home inspection should include checks on various systems
and structural elements. Electrical systems need to ensure that wiring, outlets, and the electrical
panel are safe and up to code. Plumbing systems should be checked for leaks, proper drainage, and
the overall condition of pipes. Heating and cooling systems must be inspected for their functionality
and condition. Appliances should be confirmed to be in working order. 

Septic or Sewer Inspection: Checks for leaks, clogs, or other issues in the septic system or sewer
lines to ensure proper waste management.

Foundation Inspection: Identifies any cracks, shifts, or water damage that could indicate structural
problems.

Mold or Moisture Inspection: Looks for visible mold and uses moisture meters to detect hidden
moisture that could lead to mold growth.

Roof Inspection: Examines the condition of shingles, tiles, gutters, and flashing to ensure the roof is
intact and effectively directs water away from the home.

Geological Inspection: Assesses soil stability and identifies any geological hazards, such as flood
zone risks.

Chimney Inspection: Ensures the chimney is structurally sound, with no cracks or blockages, and
that the cap and crown are intact.

Pest Inspection: Looks for signs of termites, rodents, or other pests that could cause property
damage.

Radon Testing: Tests for radon gas, which can pose health risks.

Asbestos and Lead Paint Inspection: Identifies the presence of asbestos or lead paint, particularly in
older homes, which may require professional removal.

Home Inspection 
Guide



Prepared to make an offer? Use this as a guide to determine what you’ll need to
successfully make an offer, as well as keep track of important information regarding the
listing and closing. 

Title Company:

Title Company Contact:

Contact Phone: 

Title Company Address:

Additional Instructions/Details:

Listing Company:

Listing Company Address:

Listing Company License Number:

Listing Company Telephone:

Pre-Approval Letter or Proof of Funds

Buyer signed copies of disclosures/addendums

Confirmation of Agency

Property Condition Disclosure

Listing Licensee: 

Licensee Phone: 

Licensee Email: 

Listing Licensee Number: 

Property Address:

Seller(s) Names:

List Price:

Preferred Title Company:

Closing Will Be Held At:

Items to Include With Your Offer

Agent Information for Purchase & Sale Agreement

Offer Submission
Checklist



Lender: 

Title Expenses: 

Special Stipulations/Contingencies:

 As you prepare to make an offer, we’ll use this sheet to keep track of the important, high-
level offer information.    

Purchase Price: 

Earnest Money: 

Closing Costs: 

Closing Date: 

Financing Information (Loan Type): 

Title Company: 

Inspection Period: 

Resolution Period: 

Address:

Offer 
Overview



Congratulations! You’re under contract. Your search is over, but we’re not quite finished yet.
Below is an estimated timeline of the next steps to complete the home purchase and get the
keys to your new home.

Purchase Price Escrow Deposit Closing Date

Earnest Money Due

Notes:Submit Contract to Lender

Escrow Deposit Due

Schedule Home Inspection

Submit Loan Application

Complete Home Appraisal

Repair Request Due to Seller

Obtain Homeowner Insurance

Obtain Home Warranty

Setup Utilities

Schedule Final Walkthrough

Schedule Closing per Contract

Contract-to-Close 
Timeline



Property Preparations
Schedule and complete a thorough home inspection.

Arrange and complete the home appraisal process.

Coordinate and address any negotiation points arising from the inspection with the seller.

Ensure you have homeowners insurance in place and provide details to your lender.

Review the Closing Disclosure from your lender. 

Collect essential documents, including IDs and required paperwork.

Arrange for utilities to transfer to your name.

Schedule a moving service or reserve a moving truck.

Coordinate with your lender to secure necessary funds for closing costs and down payment.

Clear title and provide the title search results to your mortgage lender.

Confirm completion of contingencies.

Notify various parties about your upcoming move:

Employers Government Agencies Financial Institutions
Family & Friends Subscriptions Medical Providers
Post Office Insurance Providers Schools
Currant landlord (if applicable) Utilities

Schedule a final walk-through of the property.

Purchase title insurance for added protection.

Coordinate move-out details from your current residence.

Change your address with relevant parties and notify them about the move.

Financial Readiness

Document Organization

Logistical Arrangements

Moving Preparation

As the anticipation builds towards closing day, the excitement of finally stepping into your new
home is palpable. However, ensuring a seamless transition requires thorough preparation. From
securing the keys to making moving arrangements and settling into your new abode, careful
planning is essential to making this significant milestone a joyous and stress-free experience.

Before Closing Day

Closing 
Checklist



Consider changing locks for added security

Plan a routine maintenance schedule for your new home

Bring copy of the contract with the seller

Review closing documents ahead of time

Sign all necessary paperwork, including loan agreement, deed, etc.

Bring home inspection report

Provide necessary funds for closing

Bring any necessary documents the bank requires to approve your loan

Receive keys once documents are signs and funds transferred

Bring valid photo ID

Duplicate closing documents and store them in a safe place

Bring proof of homeowners’ insurance

Ensure utilities have been reactivated in your name

On Closing Day

Closing 
Checklist

As closing day approaches, it's crucial to be well-prepared to ensure a smooth and successful
transition into your new home. This checklist will guide you through the essential steps to take
on closing day, from bringing necessary documents and funds to signing the final paperwork. By
following these steps, you’ll be ready to finalize your purchase, secure your property, and begin
your journey as a homeowner with confidence.



Thank  You.

Best Regards,
Chad

Chad Daniel Hanna, PA
Team Lead and Proprietor
Reach Estate Team at eXp Realty LLC  

Office:   561-469-2759
Mobile:  561-602-2323

Reach Estate Team 
GPT!

Ask questions!

Reach Estate Team 
GPT!

Ask questions!

http://www.reachestateteam.com/


Additional Resources








