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Accountant / Bookkeeper

Name
Phone
Email
Website

Address

Attorney

Name
Phone
Email
Website

Address

Builder
Name
Phone
Email
Website

Address

Chimney Sweep

Name
Phone
Email
Website

Address

Drywall

Name
Phone
Email
Website
Address

Notes

POWER PARTNER CIRCLE
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Appraiser

Name
Phone
Email
Website

Address

Bank Teller

Name
Phone
Email
Website

Address

Carpet Installer
Name

Phone

Email

Website

Address

Cleaning Company / Service
Name

Phone

Email

Website

Address

Electrician
Name

Phone

Email
Website
Address

Notes
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Exterminator

Name
Phone
Email
Website

Address

Fire Fighter
Name

Phone

Email

Website

Address

Handyman
Name

Phone

Email
Website

Address

HVAC Contractor
Name

Phone

Email

Website

Address

Laundry Service
Name

Phone

Email

Website

Address

Notes
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Fencing Company
Name

Phone

Email

Website

Address

Floor Covering

Name
Phone
Email
Website

Address

Home Inspector
Name

Phone

Email

Website

Address

Insurance Agent
Name

Phone

Email

Website

Address

Mortgage Broker
Name

Phone

Email

Website

Address

Notes
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Notary
Name
Phone
Email
Website

Address

Plumber

Name
Phone
Email
Website

Address

Property Manager
Name

Phone

Email

Website

Address

Remodeling Contractor

Name
Phone
Email
Website

Address

Roofer

Name
Phone
Email
Website
Address

Notes
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Painter

Name
Phone
Email
Website

Address

Police Officer

Name
Phone
Email
Website

Address

Realtor
Name
Phone
Email
Website

Address

Restoration / Mitigation
Name

Phone

Email

Website

Address

Security Company
Name

Phone

Email

Website

Address

Notes
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Solar Sales

Name
Phone
Email
Website

Address

Title Company

Name
Phone
Email
Website

Address

Window Contractor
Name

Phone

Email

Website

Address

Category
Name
Phone
Email
Website

Address

Category
Name
Phone
Email
Website
Address

Notes
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Structural Engineer

Name
Phone
Email
Website

Address

Tree Removal

Name
Phone
Email
Website

Address

Category
Name
Phone
Email
Website

Address

Category
Name
Phone
Email
Website

Address

Category
Name
Phone
Email
Website
Address

Notes



C B @ © @ K ¢ B m © & K ¢ B @ © @ K ¢ B @ © @ K ¢ B [

m © & K

METRO

Category

Name
Phone
Email
Website

Address

Category
Name
Phone
Email
Website

Address

Category
Name

Phone

Email
Website

Address

Category
Name
Phone
Email
Website

Address

Category

Name
Phone
Email
Website
Address

Notes
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Category

Name
Phone
Email
Website

Address

Category

Name
Phone
Email
Website

Address

Category
Name

Phone

Email
Website

Address

Category
Name

Phone

Email
Website

Address

Category
Name

Phone

Email
Website
Address

Notes



Worksheet: Building Your Power Partner Network

Instructions:

This worksheet is designed to help you create a valuable contact list of
complementary businesses that align with your industry. By building strong
relationships with other business owners, you can foster mutually beneficial
partnerships, generate referrals, and expand your reach.

Follow these steps to complete your Power Partner Network:

1. Identify Complementary Industries
Think about businesses that serve the same client base but are not direct competitors.
For example:
e Real Estate Agent Mortgage Broker, Interior Designer, Moving Company
e Fitness Coach Nutritionist, Chiropractor, Sports Apparel Store
List at least 5-10 categories of businesses that could naturally align with your services.

2. Gather Contacts
For each category, identify local business owners or professionals you respect or would
like to build a relationship with. You can find potential partners through:

e Networking events

* Local business associations

e Social media groups

* Mutual connections

3. Fill in the Contact Details
Use the table below to record the following information for each potential partner:
* Category of Business
e Contact Name
e Phone Number
e Email Address
e Company Name
e Notes (Include how you met, what you discussed, or potential collaboration ideas)

4. Set Follow-Up Actions

Once your list is started, plan outreach. Schedule coffee meetings, virtual calls, or
invitations to events to deepen the relationship. Consistent engagement will help you
establish a lasting and trusted partnership network.





