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	RIVERBEND COMMERCE PARK

	Broker Opinion of Value

	 Prepared For: Doe Industries LLC 


Property Information
	Property Name:
	

	Property Address:
	

	Inspection Date:
	

	Inspected By:
	Bradley Cook

	    Title:
	Commercial Sales and Leasing Executive 

	    Company:
	Stirling Properties, LLC


PROPERTY PROFILE

	Property Description:
	[Insert Details]

	Property Size:
	

	Corner/Interior:
	

	Zoning:
	

	Flood Zone:
	

	Access:
	

	Visibility:
	

	Signage:
	

	                        Highest & Best Use:
	

	Business Park Features:
Air service:

	


property advantages and challenges
	Advantages:

	

	                        Challenges:
	


MARKET ANALYSIS
	Trade Area Description & Boundaries:
	

	Area Competitors:
	

	Competitive Sites:
	

	New Construction:
	

	Ground Lease/Rents; Range:
	

	Transportation Network:
	

	Trade Area Opinion/Comments:
	


Market VALUATION

	Competeting properties on the market

[Insert Market Details}
SOLD COMPARABLES RANGE
[Insert Valuation Details]
	

	Market Rates & Comparisons:
	TBD

	Recommended Sale Price:
	TBD

	FOR SALE COMPARABLES RANGE
[Insert Valuation Details]

	

	Market Rates & Comparisons:
	TBD

	Recommended Sale Price:
	TBD

	
	

	
	

	
	

	
	

	
	

	
	

	
	

	
	

	Marketing
Marketing strategy
· Marketing Focus:
· Focus on property strength and future potential
· Utilize the current market trends and area projections

· Focus on History and uniqueness of business park
· Utilize our relationships in the Local Business Community

· Market the property through all forms of media and communication methods

· Relationships with buyers, users and the brokerage community
· Consistent outreach to the Buyer/Tenant community
Marketing tools
· Physically canvas the area 

· Email Blasts and Direct contact to Brokers and Potential Users 

· Direct email, hard mailers, and cold calls to likely candidates for the space
· Signage on the property
· Direct contact with potential buyers and users
· Listed in numerous Broker & Community web sites: LACDB, GSREIN, LoopNet, and others
Marketing Analytics
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The Customer Experience

· Consistent Brokerage follow up

· Encourage outreach by property ownership to key prospects if deemed beneficial

· Monthly traffic and activity report
The Stirling Team


Bradley Cook joined Stirling Properties in 2016 as a Sales and Leasing Executive in the Commercial Brokerage Division. He has extensive experience in the commercial real estate industry, with a focus on industrial and investment properties, urban core redevelopment, as well as land development. 

Previously, Bradley worked as an Associate Advisor for AREA Real Estate Advisors where he garnered knowledge and skills in sales, acquisitions, development, tenant and landlord representation, and buyer and seller representation. In this role, he created urban core redevelopment opportunities, and led the charge to promote an 8-million-square-foot ground-up industrial development in Parkville, Missouri. 

Prior to his commercial real estate career, he was the Fitness Director for Franco’s Athletic Club, the Program Development Director for Spectrum Health and Fitness, as well as Cardiology Account Executive for GE Healthcare, covering more than 200 accounts across the Southeast. Cook was pivotal in the growth and expansion of Franco’s Athletic Club through their locations on Magazine St. and the new CrossFit Franco’s, which holds Louisiana’s first Reebok CrossFit retail location. 

Born in New Orleans and a resident of the Northshore, Bradley earned his Bachelor’s degree and Master of Science degree from Louisiana Tech University. He holds multiple health and fitness certificates in the Exercise Sciences, as well as a lay counselor certificate that enables him to work with men and women in the areas of self-identity and relationships. He is a strong local advocate for the special needs community on the Northshore having started the iCAN Fitness Program at Franco’s Athletic Club and serving on the Board for The Zac Slay Experience. 

Cook holds a commercial real estate license in Missouri, Kansas and Louisiana and is a CCIM Candidate.
	


SAMPLE MARKETING REPORT
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