Client Success Story

Funded
$450,000

Industry
Manufacturing

Use of Financing
Inventory

Type of Financing
Business Line of Credit

Term
Revolving

Client’s a third generation
electronics manufacturer

Looking for a resource to support
inventory orders as demand
grows

Challenge - Client’s recently
completed an R&D period, where
profits fell

Initial approvals didn’t reflect the
client’s desired funding amount

NBC advocated for the company’s
history and growth potential to
negotiate better terms

Credit facility provides a flexible
cushion for inventory orders and
operational needs as they scale

Partner Commission: $6,750

Application to Funding: 4 Days




Client Success Story

Funded
$1.3MM

Industry
Hospitality

Use of Financing
New Big Contracts

Type of Financing
Revenue Based Financing

Term
1.5 Years

Client produces conferences,
expositions, and other large scale
events

Looking to purchase materials and
hire employees ahead of new
contracts

Successful execution of new
contracts projects 20% annual
revenue growth

Funding offers a major cash flow
boost as they approach their busy
season

Personalized Contract - NBC
negotiated interest-only payments
for the first 90 days

Our partner (Client’s Senior
Lender) earned on a transaction
they couldn’t place elsewhere

Partner Commission: $23,400

Application to Funding: 5 Days




i Client owns a chiropractor
Cl‘lent Success StOry practice with multiple locations
Recently signed a partnership with
their local hospital network to join

@ Funded their enterprise
$1TMM Integration Costs - Client will

need to make major investments
in their digital infrastructure to

—\ Industry integrate properly

hi= Medical Also needs to hire support staff

Once integration is completed,
client will see a 40% increase in

Use of Financing patient load

Hospital Integration Increase in workload projects to
grow annual revenue by 20%+
on Type of Financing 4+ jobs created!
0 I] I] Revenue-Based Financing Partner Commission: $15,000

Application to Financing: 1 Week

Term
. 1 Year




Client Success Story e e T

Family-owned business

Recently doubled the size of
@ Funded their team (26 — 52) to support
$245,000 upcoming projects
Needed a bridge to support their
Industry new payroll expense and
"rﬁ . material costs as they wait for
i Contracting receivables
] _ Funding prevented any
Use of Financing slowdowns in their pipeline
Hiring & Materials Client’s increased workload

projects a 40% gain in monthly
revenue

Partner Commission: $5,145

on Type of Financing
o0l

Revenue-Based Financing
Application to Funding: 1 day!

Term
. 1 Year




Client Success Story

Funded
$750,000 & $150,000

Industry
Construction

Use of Financing
Equipment

Type of Financing
Equipment Financing & LOC

Term
5 Years and Revolving

Client performs commercial
construction work

Looking to purchase crane
equipment to compete for new
jobs

Our partner, a commercial loan
broker, couldn't assist the client’s
needs with their current financing
catalog

New equipment will pay for itself
within 1 year of ownership

Projected 45% annual revenue
growth from new capabilities

Partner Commission: $10,800

Application to Financing: 10 Days
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