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EXPECT
what to

Thank you for trusting me with the purchase of a property! I am honored to
represent you and guide you through the process. My number one goal is to
ensure that you are comfortable every step of the way. 

HAVE MORE QUESTIONS?
I’m always available to help! Shoot me a text or give me a call for the quickest
response.
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@A SH I N F A I R Y T A L E S

“ A  H O U S E  I S  M A D E  W I T H  W A L L S  A N D  B E A M S ;
A  H O M E  I S  B U I L T  W I T H  L O V E  A N D  D R E A M S . ”

- R a l p h a  W a l d o  E m e r s o n



WHAT
OTHERS
AREsaying...

“Being a first time home buyer was scary, nerve wracking and
overwhelming, but finding the right realtor made all the difference!
We cannot thank nor rave enough over Ashley Frazier!! Do
yourself a favor if you're looking to buy or sell a home, check her
out!! She knows what she's doing and talking about. She
ACTUALLY LISTENS to your concerns, wants and needs to help
you find the perfect home for your family! She fights for her clients
and makes home buying a breeze!! We are so incredibly thankful
for her! She went the extra mile while exceeding any and all
expectations we had and reassuring us through the entire process!!
Oh! I'm pretty sure she's not just licensed in Maryland, but
Virginia, too!” - E m i l y  S

“She is absolutely amazing to work with! She’ll go above and
beyond for you! I was looking in the DMV area and she was
very knowledgeable about all the areas where I was looking
for a home. She’ll never push/rush you to make a decision. In
fact, she will actually be very real with you. Definitely
recommend her to any buyer!” - F r a n k l i n  G

Ashley had a lot of knowledge about the local area and
specifically about the apartment I was interested in. She is also
very responsive and great to work with! - B r i a n  B



FINANCES

UNDER CONTRACT

CLOSING TIME

HOME SEARCH
PREVIEW_POTENTIAL_PROPERTIES
ONLINE
SCHEDULE_SHOWINGS_AND_VIEW_THE
PROPERTIES_YOU_ARE_MOST
INTERESTED_IN
WRITE_AN_OFFER_TO_PURCHASE_ON
YOUR_FAVORITE_PROPERTY

DUE DILIGENCE
CONDUCT_INSPECTIONS
RESOLVEFNEGOTIATE_ANY_ISSUES
FROM_INSPECTION
YOUR_LENDER_WILL_ORDER_THE
APPRAISAL
OBTAIN_HOMEOWNERS_INSURANCE

NEGOTIATE_THE_TERMS_OF_THE_OFFER
AND_ACCEPT_THE_CONTRACT
SCHEDULE_THE_HOME_INSPECTION
ACCORDING_TO_THE_TIMELINE
DETERMINED_IN_THE_CONTRACT
DEPOSIT_EARNEST_MONEY_AND
COMPLETE_LOAN_APPLICATION_WITHIN
DESIGNATED_TIME_FRAME_NWE_WILL
DISCUSS_DATES_FOR_THESEO

GATHER_YOUR_DOCUMENTS_OBTAIN
PRERAPPROVAL_OR_PROOF_OF_FUNDS
FROM_THE_LENDER_SOURCE_YOUR
DOWN_PAYMENT_FUNDS_PREPARE_FOR
ANY_ADDITIONAL_COSTS_SUCH_AS_THE
HOME_INSPECTION_Nc500Rc1500O_AND
APPRAISAL_Nc700O

TITLE_COMPANY_WILL_CONDUCT_TITLE_SEARCH_AND_ORDER_SURVEY
RECEIVE_CLOSING_STATEMENTFCLEAR_TO_CLOSE
WIRE_FUNDS_TO_CLOSING_COMPANY
CONDUCT_A_FINAL_WALKRTHROUGH_OF_PROPERTY
MEET_ESCROW_CLOSER_AND_SIGN_FOR_THE_HOME
CLOSING_DAY:_GET_YOUR_KEYS;_ITDS_ALL_YOURS=

STEP THREE

STEP FIVE

STEP TWO

STEP FOUR

BUYING PROCESS
STEP ONE

the



PRE-APPROVAL
T H E  V E R Y  F I R S T  S T E P  O F  T H E  H O M E  B U Y I N G  P R O C E S S  I S  T O  G E T  A  P R E - A P P R O V A L
L E T T E R  F R O M  A  L E N D E R  S T A T I N G  H O W  M U C H  Y O U  A R E  Q U A L I F I E D  F O R .  I T ' S
I M P O R T A N T  T O  A S K  Y O U R  P O T E N T I A L  L E N D E R S  S O M E  Q U E S T I O N S  T O  M A K E  S U R E
T H E Y  A R E  A  G O O D  F I T  F O R  Y O U .  

I F  Y O U  D O N ’ T  U N D E R S T A N D  S O M E T H I N G  Y O U R  L E N D E R  S A Y S ,  S T O P  A N D  A S K  F O R
C L A R I F I C A T I O N .  T H I S  I S  Y O U R  H O M E  B U Y I N G  J O U R N E Y ,  A N D  Y O U  D E S E R V E  T O
U N D E R S T A N D  T H E  P R O C E S S  E V E R Y  S T E P  O F  T H E  W A Y !  

A  P R E - A P P R O V A L  I S  T Y P I C A L L Y  V A L I D  F O R  9 0 - 1 2 0  D A Y S ,  S O  W H I L E  Y O U  C A N  S T A R T
T A L K I N G  T O  L E N D E R S ,  Y O U ’ L L  W A N T  T O  W A I T  O N  G E T T I N G  T H A T  P R E - A P P R O V A L
L E T T E R  W H E N  Y O U ’ R E  R E A D Y  T O  B U Y  A N D  W E ’ V E  H A D  T H E  C H A N C E  T O  C H A T .

If �o� |hink ra|ev �ill be mo�ing �p, avk if �o� can lock i| in for a ve| period of |ime!

Remember, cloving cov|v can r�n �o� an��here from e%-g% of �o�r loan �al�e vo �o�
need |o kno� ho� |he�’ll be co�ered. 

There’v no one |�pe of mor|gage loan |ha|’v v�perior |o ano|her—b�| �hiche�er �o�
choove, �o� need |o kno� �h� i|’v bev| and ho� i| �orkv.

If �o�’re |igh| on cavh or don’| �an| |o be cavh poor, le| �o�r lender kno�. Loanv �ar� in
|heir do�n pa�men| req�iremen|v.

E�er�one |alkv abo�| |he in|erev| ra|e, b�| |he APR iv j�v| av impor|an|. I| combinev |he
in|erev| ra|e �i|h |he feev a lender chargev |o origina|e �o�r loan.

CAN I LOCK-IN AN INTEREST RATE? IF SO, FOR HOW LONG?

WHAT TYPE OF LOAN DO YOU RECOMMEND FOR ME? WHY?

WILL MY DOWN PAYMENT VARY BASED ON THE LOAN I CHOOSE?

WHAT WILL MY CLOSING COSTS BE? ARE THEY A PART OF MY LOAN, OR
WILL I PAY THEM IN CASH AT CLOSING?

WHAT IS THE INTEREST RATE AND THE ANNUAL PERCENTAGE RATE (APR)?
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Q U E S T I O N S  T O  A S K  P O T E N T I A L  L E N D E R S

P R O  T I P :  M A K E  S U R E  Y O U  V I S I T  T H E  F O L L O W I N G  T W O  W E B S I T E S
T O  B E  O P T E D  O U T  O F  S P A M  C A L L S ,  T E X T S  A N D  M A I L  A F T E R
A P P L Y I N G  F O R  A  M O R T G A G E :
h t t p : / / w w w . d o n o t c a l l . g o v
h t t p : / / w w w . o p t o u t p r e s c r e e n . c o m /



STRATEGICALLYsearching
B E F O R E  W E  H O P  I N T O  T H E  H O M E  S E A R C H ,  I  L I K E  T O  A D V I S E  M Y  C L I E N T S  T O
C R E A T E  A  " N E E D S "  L I S T  A N D  A  " W A N T S "  L I S T .  T H I S  W I L L  H E L P  U S  T O  R E A L L Y
F O C U S  O N  T H E  T H I N G S  T H A T  A R E  M O S T  I M P O R T A N T  I N  Y O U R  F U T U R E  H O M E .

NEEDS ARE  THE  NON-NEGOTIABLE  FEATURES ;  THE  FEATURES  YOU S IMPLY
MUST HAVE  IN  YOUR NEXT  HOME.  WANTS ARE  THE  ONES  YOU’D  L IKE  TO HAVE ,
BUT YOU CAN ADD OR CHANGE DOWN THE ROAD.  

D O N ’ T  F E E L  L I K E  Y O U R  F I R S T  D R A F T  H A S  T O  B E  Y O U R  F I N A L  D R A F T — A N D
A B O V E  A L L  E L S E ,  R E M E M B E R  Y O U  C A N ’ T  C H A N G E  T H E  L O T ,  T H E  L O C A T I O N ,
O R  T H E  P R I C E  Y O U  P A I D  S O  S P E N D  A  G O O D  A M O U N T  O F  T I M E  T H I N K I N G
T H R O U G H  T H O S E  T H R E E  B E F O R E  M O V I N G  O N .

p Eno�gh vq�are foo|age for �o� & �o�r 
famil�

p S�fficien| bedroomv & ba|hroomv
p LOCATION
p Clove pro�imi|� |o �ork & vchool
p A||ached |�o-car garage
p Gravv� �ard for children'v or pe|'v pla� 

area

p Specific pain| or e�|erior color
p Pool, jac���i, or o|her e�|erior �a|er 

fea|�re
p Fenced-in back�ard p Specific carpe|,
hard�ood floorv, or |ile p Ki|chen
ameni|iev like co�n|er|opv and 

appliancev
p Walk-in vho�er or do�ble ba|hroom 

�ani|� in primar�

NEEDS MIGHT BE THINGS LIKE: WANTS WILL LOOK MORE LIKE:



NEEDS+WANTS
W R I T E  D O W N  Y O U R  N E E D S  &  W A N T S  I N  Y O U R  F U T U R E  H O M E

NEEDS

P R O  T I P :  I F  Y O U  F I N D  S O M E T H I N G
T H A T  C A T C H E S  Y O U R  E Y E ,  C H E C K
O U T  T H E  G O O G L E  S T R E E T  V I E W .
O N L I N E  P I C T U R E S  C A N  B E
D E C E I V I N G  S O  A  V I R T U A L  ‘ W A L K
D O W N  T H E  S T R E E T ’  W I L L  G I V E  Y O U  A
B E T T E R  S E N S E  O F  T H E  H O U S E  A N D
S U R R O U N D I N G  A R E A .  K E E P  I N  M I N D ,
L O C A T I O N  I S  T H E  O N E  T H I N G  Y O U
C A N ' T  C H A N G E  W H E N  P U R C H A S I N G
A  H O M E .

WANTS



KEY
TERMS 
There_ are_ a_ couple_ of_ terms_ that_ are_ critical_ to_ know
before_you_jump_into_the_home_buying_process@_I_have_a
full_glossary_of_terms_in_the_back_of_this_guide_but_these
are_most_ important_ to_know_and_understand_right_away
before_ we_ get_ into_ the_ nitty_ gritty_ of_ the_ purchase
process:_

W H A T  I S  E S C R O W ?
Escrow is essentially a thrid party, non-biased entitiy
that holds earnst money funds for “safe keeping” during
a real estate transaction. An individual will be designated
as your “closer” with the escrow company. This person
will be responsible for the completion of our transaction
including duties such as clearing title, assembling,
preparing and reviewing closing documents and
disbursing funds. This individual is who you will sign with
to close on the home. 

W H A T  I S  E A R N E S T  M O N E Y ?
Your earnest money is a “good faith” deposit to show
you’re seriously interested in the home you’re offering on
and willing to put this money on the line to show it.
Typically earnest money is 1% of the purchase price.
These funds are due shortly after getting your offer
accepted and will be held by the escrow closer in a
neural account until closing. Your earnest money will be
applied towards your down payment at closing. 

PLEASE_KEEP_IN_MINDű_I|]v_SO_impor|an|_no|_|o_make_an�
major_ job_ changev;_major_ p�rchavev;_ or_ open_ ne�_ credi|
cardv_ or_ linev_ of_ credi|;_ av_ an�_ of_ |heve_ ac|i�i|iev_ co�ld
al|er_ �o�r_ q�alifica|ionv_ for_ a_ loan@_ Pleave_do_no|_CLOSE
an�_ linev_ of_ credi|;_ credi|_ cardv_ e|c@_ before_ �o�_ conv�l|
�i|h_ �o�r_ lender_ av_ |hiv_ can_ ha�e_ j�v|_ av_ m�ch_ of_ a
nega|i�e_ effec|_ on_ �o�r_ credi|_ av_ opening_ ne�_ acco�n|v
co�ld@_



Ha�ing_|hiv_frevh_on_�o�r_mind_�ill_help_�o�_v|a�_objec|i�e
and_foc�ved@_Take_pic|�rev_and_�ideov_|o_jog_�o�r_memor�
la|er_and_|o_help_�o�_procevv_�i|h_friendv_and_famil�@

If_ a_ home_ makev_ a_ good_ firv|_ imprevvion;_ le|_ me_ kno�
�o�]re_ in|erev|ed_ and_ |ha|_ �o�]d_ like_ |o_ vpend_ a_ bi|_ more
|ime_ looking_ aro�nd@_ Thiv_ iv_ one_ of_ |he_ largev|_ p�rchavev
�o�]ll_e�er_make_vo_i|]v_�or|h_i|_|o_learn_av_m�ch_av_�o�_can
�hile_�o�]re_|here@

Theve_|hingv_�ill_be_gone_b�_|he_|ime_�o�_mo�e_in;_vo_|r�
|o_ v|a�_ foc�ved_on_ |he_ |hingv_ |ha|_ canno|_be_ changed_av
eavil�_like_la�o�|_and_home_vi�e@

Yo�]re_ SO_ READY_ |o_ ge|_ invide_ |hove_ homev_ on_ �o�r
vhor|liv|_ and_ vee_ for_ �o�rvelf_ if_ one_ of_ |hem_ iv_ voonR|oRbe
�o�r_ne�_addrevv@_ I_ kno�_�o�]re_e�ci|ed;_b�|_�o�_go||a_go
in|o_ |hove_vho�ingv_calm;_cool;_and_�i|h_�o�r_ |hinking_cap
on@_Here]v_a_q�ick_liv|_of_ho�_|o_do_j�v|_|ha|ű

Yo�_alvo_don]|_�an|_|o_be_|he_priciev|_home_on_|he_block@_I
�ill_help_�o�_avvevv_�he|her_or_no|_|ha|]v_|he_cave@

YOUR
SHOWINGS
make the most of

TAKE YOUR TIME!

REVIEW WANTS VS. NEEDS & BUDGET

YOU CAN’T CHANGE THE LOT OR LOCATION SO
MAKE SURE YOU LOVE BOTH.

DON'T GET DISTRACTED BY DECOR OR STAGING. 



C O N G R A T S !  Y O U ’ R E  U N D E R  C O N T R A C T .

WHAT’S
NEXT?
Y O U R  O F F E R  H A S  B E E N  A C C E P T E D ,  Y A Y !  T H E  F I R S T  O R D E R  O F  B U S I N E S S  I S  G O I N G  T O
B E  G E T T I N G  Y O U R  E A R N E S T  M O N E Y  S U B M I T T E D  T O  T H E  T I T L E  C O M P A N Y  A N D
G E T T I N G  T H E  H O M E  I N S P E C T I O N  S C H E D U L E D .  I ’ L L  A L S O  L O O P  I N  Y O U R  L E N D E R  A N D
T H E  O T H E R  P E R T I N E N T  P A R T I E S  T O  T H E  T R A N S A C T I O N .  H E R E ' S  A  Q U I C K  R U N D O W N
O N  W H A T  H A P P E N S  A F T E R  Y O U  M A K E  A N  O F F E R  A N D  Y O U R  N E W  H O M E  I S  “ U N D E R
C O N T R A C T . ”  

I will send you and all involved
parties an email within one business
day going over all details. I will  
carefully review the timeline and all
important dates with you right away
to ensure we’re all on the same page
moving forward!

You will be responsible for submitting
your earnest money to the title
company/escrow closer. I will send
you the address and contact info to
designate where to wire your funds.
You may also submit your earnest
money in the form of a personal
check or cashiers check.

I will contact your lender to loop them
in on the process. I recommend
following up with them as well to firm
up financing details and lock in your
interest rate.

We will schedule the home inspection
within the timeframe designated on
your offer and we will attend that
together if possible!

STEP ONE

STEP THREE

STEP TWO

STEP FOUR



HOME INSPECTION

The_invpec|ion_�ill_�nco�er_an�_ivv�ev_in_|he_home_|ha|_�o�ld_ha�e_o|her�ive_been
�nkno�n@_Yo�_�ill_ recei�e_a_�ri||en_repor|_of_ |he_ invpec|ion@_ I_al�a�v_recommend
|ha|_ �o�_ are_ preven|_ for_ |he_ invpec|ion;_ vo_ |ha|_ �o�_ ma�_ avk_ |he_ invpec|or_ an�
q�ev|ionv@_ I_ �ill_ be_ |here_ av_ �ell=_ The_ cov|_ for_ |he_ invpec|ion_ rangev_ be|�een
cgbbRccgbb_Ndepending_on_�ha|_invpec|ionv_�o�_need_doneO@_

The_leng|h_of_|he_invpec|ion_period_iv_de|ermined_a|_|he_|ime_of_offering_on_|he_home
and_v|ip�la|ed_in_|he_P�rchave_and_Sale_Agreemen|@_The_b��er_hav_|he_righ|_|o_hire_a
profevvional_|o_invpec|_|he_condi|ion_of_|he_home@_Yo�_av_|he_b��er_and_m�velf_av_|he
agen|_�ill_each_ge|_a_cop�_of_ |hiv_ repor|@_We_do_NOT_vhare_ |hiv_�i|h_ |he_vellerFliv|
agen|_ �nlevv_�ri||en_ permivvion_ iv_ recei�ed@_ If_ |he_ rev�l|v_ on_ |he_ invpec|ion_ repor|
comev_back_�i|h_an�_ivv�ev_|ha|_need_|o_be_addrevved;_|he_b��er_ma�_avk_|he_veller
|o_co�er_|he_cov|v_of_ |heve_repairv;_red�ce_|he_valev_price;_or_fi�_ |he_repairv_before
cloving@_If_an_agreemen|_can_no|_be_made;_|he_b��er_hav_|he_righ|_|o_back_o�|_of_|he
con|rac|_and_ge|_|he_earnev|_mone�_back_�i|h_no_conveq�encev@

Yo�_ma�_|hink_|he_home_iv_in_grea|_vhape;_b�|_vome_of_|he_cov|liev|_problemv_are
of|en_ in�ivible_ |o_ |he_ �n|rained_ e�eű_ leakv;_ fo�nda|ion_ ivv�ev;_ poor_ �en|ila|ion;
fa�l|�_�iring;_e|c@_A_home_invpec|ion_gi�ev_�o�_|he_chance_|o_ha�e_a_profevvional
invpec|or_ vee_ if_ |here_ are_ an�_ problemv_ |ha|_ need_ |o_ be_ addrevved;_ replaced;_ or
fi�ed_prior_|o_�o�_p�rchaving_|he_home@There_are_�er�_fe�_cavev_in_�hich_I_�o�ld
recommend_ vkipping_ a_ home_ invpec|ion@The_ home_ invpec|ion_ |�picall�_ happenv
�i|hin_ |he_ firv|_ �eek_ of_ �o�r_ offer_ being_ accep|ed@_ Once_ �e_ de|ermine_ �ha|
repairv_ �e_ are_ going_ |o_ avk_ |he_ veller_ for;_ I]ll_ fill_ o�|_ |he_ appropria|e_ form
req�ev|ing_ |hove_ repairv;_ �o�_ vign_ and_ I_ vend_ i|_ |o_ |he_ liv|_ agen|@_ The_ veller_ �ill
�v�all�_ha�e_ |hree_b�vinevv_da�v_ |o_ revpond_and_nego|ia|ionv_ma�_con|in�e_ from
|here@_

W H A T  I S  A  H O M E  I N S P E C T I O N ?

D O  I  R E A L L Y  N E E D  A  H O M E  I N S P E C T I O N ? !

W H A T  D O E S  T H E  “ I N S P E C T I O N  P E R I O D ”  M E A N ?

P R O  T I P :  I T ’ S  I M P O R T A N T  T O  S C H E D U L E  T H E  H O M E
I N S P E C T I O N  R I G H T  A W A Y  A F T E R  G O I N G  U N D E R  C O N T R A C T
S O  W E  C A N  M A K E  S U R E  T O  G E T  T H E  R E P O R T  I N  A  T I M E L Y
M A N O R .



YOU SHOULD
ALSO KNOW...
W H A T  I S  A N  A P P R A I S A L ?

A house “appraises low” i f  the value assessed by
the home appraiser is  lower than the purchase
price agreed to between the buyer and sel ler.  The
home appraisal  provides a snapshot of  the
appraiser’s  opinion of  the current market value
based on s imi lar  c losed sales in the area.  When
the appraised value comes in below the contract
price,  i t  l imits  the amount a lender wi l l  f inance
because they base the loan on the appraisal  and
the lender wi l l  not lend more than the appraised
value.

A low appraisal  might delay or even derai l
c losing.  Fortunately,  having a great Realtor on
your s ide can make this  s i tuat ion few and far
between. I t  does happen rarely and in the case
that i t  does,  we’re back to negot iat ing a solut ion
that wi l l  work for both you as the buyer and the
sel ler  so we can proceed to closing as
establ ished in our contract!  

W H A T  H A P P E N S  I F  T H E  H O M E  D O E S N ’ T
A P P R A I S E  A B O V E  T H E  C O N T R A C T  P R I C E ?

An appraisal  is  an est imate of  the value of  the
property by a l icensed, unbiased professional
appraiser.  This  is  the second major piece of  the
transact ion that happens after the inspect ion has
been negot iated and agreed upon. The goal  of  the
appraisal  is  to ver i fy the value of  the property for
the lender and to protect  you from overpaying.  The
contract  is  cont ingent upon whether the appraisal
comes in at  or above the purchase pr ice.  I f  the
appraisal  comes back short,  we wi l l  be back to the
negotiat ing table (more on that on below)!



Yo� ha�e e da�v from |he da|e of con|rac| e�ec�|ion (m�|�al accep|ance) |o begin |he
mor|gage loan applica|ion if �o� ha�en’| done vo alread�. 

D�ring |he eb da�v before cloving, |he lender �ill be finali�ing �o�r mor|gage, clearing
condi|ionv and prepping doc�men|v |o bring |o |he cloving |able. 

Friendv, |heve are |he magic �ordv �e �ai| nearl� |he �hole |ranvac|ion for! Thiv |erm
meanv |he mor|gage �nder�ri|er hav officiall� appro�ed all doc�men|a|ion req�ired |o
f�nd |he loan. All |ha| remainv iv |he ac|�al cloving procevv. Thiv final appro�al |�picall�
happenv d-e da�v prior |o cloving!

The |i|le compan� �ill cond�c| a |i|le vearch |o env�re |he proper|� iv legi|ima|e and
find if |here are an� o�|v|anding mor|gage lienv, j�dgmen|v, rev|ric|ionv, eavemen|v,
leavev, �npaid |a�ev, or an� o|her rev|ric|ionv |ha| �o�ld impac| �o�r o�nervhip
avvocia|ed �i|h |he proper|�. Once |he |i|le iv fo�nd |o be �alid, |he |i|le compan� �ill
ivv�e a |i|le inv�rance polic� �hich pro|ec|v lenderv or o�nerv againv| claimv or legal
feev |ha| ma� arive o�er o�nervhip of |he proper|�. Thiv �ill alvo be a par| of �o�r
cloving cov|v.

O B T A I N I N G  A  M O R T G A G E

W H A T  D O E S  C L E A R - T O - C L O S E  M E A N ?

W H A T  I S  A  T I T L E  C O M P A N Y  A N D  W H A T  E X A C T L Y  D O
T H E Y  D O ?



You've gotten the "clear-to-close" and we've scheduled your
closing date and time – let's answer some questions you may
have about closing day:

Q: When do we do the final walk-through?
Aű_The_final_�alkR|hro�gh_iv_e�ac|l�_�ha|_i|_vo�ndv_like_Q_i|_allo�v
|he_b��erv_ |o_do_one_ lav|_�alk_ |hro�gh_before_cloving_ |o_confirm
|ha|_ |he_ veller_ made_ |he_ repairv_ |ha|_ �ere_ agreed_ �pon_ and_ |o
make_v�re_no_ ivv�ev_ha�e_come_�p_�hile_�nder_con|rac|@_We_�ill
|�picall�_vched�le_|o_do_|hiv_a_da�_or_|�o_before_cloving@

Q Who will be at closing?
Aű_Si|�a|ionv_�ar�;_b�|_�o�_can_e�pec|_|he_b��er_N|ha|]v_�o�=O_and
evcro�_clover@_

Q: What will I do? 
Aű_S|re|ch_|hove_fingerv_and_ge|_read�_|o_vign;_vign;_vign@_A|_cloving;
|he_veller_�ill_vign_o�nervhip_of_|he_proper|�_o�er_|o_�o�;_and_�o�]ll
vign_|o_recei�e_povvevvion@_

Q: What should I bring?
Aű_Bring_a_pho|o_ID_and_a_cavhier]v_check_|o_pa�_an�_cloving_cov|v
and_do�n_pa�men|_ Nif_�o�_ha�enD|_alread�_vched�led_|o_�ire_�o�r
cloving_ f�ndvO@_ Yo�r_ evcro�_ agen|_ �ill_ |ell_ �o�_ an�_ o|her
doc�men|v_ vpecific_ |o_ �o�r_ vi|�a|ion@_ The_ cloving_ procevv_ iv
rela|i�el�_ vimple_ b�|_ be_ prepared_ for_ A_ LOT_ of_ paper�ork@_ NAnd
al�a�v;_al�a�v_avk_if_�o�_ha�e_a_q�ev|ion_along_|he_�a�@O_The_good
ne�v_iv_once_�o�]�e_vigned_|he_lav|_page;_i|]v_|ime_|o_ge|_a_hold_of
|hove_ke�v_and_celebra|e_�o�r_ne�_home=

Y A Y !

IT’S
CLOSING
TIME



MOVING
                        C H E C K  L I S T

4-6 WEEKS BEFORE

CONFIRM FINAL MOVING ARRANGEMENTS

ARRANGE TRANSPORTATION FOR PETS AND PLANTS

PACK AN ESSENTIALS BOX FOR QUICK ACCESS AT NEW HOME

LABEL MOVING BOXES WITH THE CONTENTS INSIDE

DECLUTTER, DISCARD & DONATE 

COLLECT QUOTES FROM MOVING COMPANIES 

CHOOSE A MOVER & SIGN CONTRACT 

LOCATE SCHOOLS, HEALTHCARE PROVIDERS IN YOUR NEW AREA

SECURE OFF-SITE STORAGE IF NEEDED 

CREATE A FILE OF MOVING-RELATED PAPERS AND RECEIPTS

CONTACT HOMEOWNER'S INSURANCE AGENT ABOUT COVERAGE

FOR MOVING 

CONTACT INSURANCE COMPANIES TO ARRANGE FOR COVERAGE

IN NEW HOME

NOTIFY EVERYONE ABOUT YOUR CHANGE OF ADDRESS

NOTIFY UTILITY COMPANIES OF DATE TO DISCONTINUE/ TRANSFER

SERVICE

NOTIFY DMV OF NEW ADDRESS

DISCONTINUE ADDITIONAL HOME SERVICES (HOUSEKEEPER,

GARDENER/LAWN SERVICE)

ARRANGE FOR CHILD AND PET CARE ON MOVING DAY

NOTIFY HOA ABOUT UPCOMING MOVE (IF APPLICABLE)

START USING UP THINGS YOU CAN'T MOVE, SUCH AS PERISHABLES

1 WEEK BEFORE

2-3 WEEKS BEFORE

3-4 WEEKS BEFORE



GLOSSARY

Thiv iv a legal doc�men| |ha| |ranvferv |he proper|� o�nervhip from one pervon |o
ano|her. The deed |o a home iv alvo kno�n av a |i|le and iv |he �ri||en proof of �ho
o�nv i|. 
E S C A L A T I O N  C L A U S E :
A cla�ve in a real ev|a|e con|rac| |ha| le|v homeb��erv increave |heir offer b� a
prede|ermined amo�n| o�er o|her offerv in |he cave |he veller recei�ev ano|her
offer a| a higher price poin|. Evcala|ion clav�ev are |�picall� rever�ed for �hen a
b��er iv confiden| |here �ill be m�l|iple offerv. 
E S C R O W  C L O S E R :
The indi�id�al a| |he |i|le compan� �ho iv revponvible for |he comple|ion of real
ev|a|e evcro� |ranvac|ionv b� de|ermining req�iremen|v, clearing |i|le,
avvembling, preparing and re�ie�ing cloving doc�men|v and divb�rving f�ndv
E A R N E S T  M O N E Y :
Depovi| for |he home p�rchave held b� a erd par|� (NOT |he veller or b��er), |�picall�
|he cloving compan� or an a||orne�. Thiv depovi| goev |o�ardv �o�r do�n pa�men| a|
cloving. 
H O A  F E E :
Mon|hl� main|enance fee paid b� homeo�nerv |o an avvocia|ion in |heir comm�ni|�
|o go |o�ardv cov|v v�ch av, b�| no| limi|ed |o, �a|er/ ve�er, proper|� main|enance,
elec|rici|�, comm�ni|� ammeni|iev.

Meanv "depending on cer|ain circ�mv|ancev." In real ev|a|e, �hen a ho�ve iv liv|ed
av con|ingen|, i| meanv |ha| an offer hav been made and accep|ed, b�| before |he
deal iv comple|e, vome addi|ional cri|eria m�v| be me|. 
D E E D :

The ev|ima|ion of a home'v c�rren| �al�e done for |he lender b� an official
appraiver.
C O N T I N G E N T :

A P P R A I S A L :  



GLOSSARY

A means of setting your interest rate so it won't change between the offer and
closing. As long as you close within the specified time frame and there are no
changes to your application

T I T L E :
A title gives the person the right to, or ownership of, a certain piece of real estate
property.

W A L K T H R O U G H
A final walkthrough confirms that no damage has been done to the home since the
time of inspection, that the major systems and appliances are in working working
order, all appliances and /or items that were in the purchase and sale agreement
are present in/outside of the home, and any inspection items have been addressed
(if applicable). 

MLS is a service (local or regional) that gathers real estate listings - homes that are
for sale. It is accessed by brokers and real estate agents.

P R E - A P P R O V A L :
Preliminary approval from a bank or other lending institution for the potential of a
home mortgage. This doesn't mean guarantee.

R A T E  L O C K :

A contract covering repairs and replacements on systems and appliances in your
home.

M U L T I P L E  L I S T I N G  S E R V I C E  ( M L S ) :

H O M E  W A R R A N T Y :



I’m so excited to go on this journey with you!

If you have any questions, I'm always available
to help! Shoot me at text or give me a call for
the quickest response. Helping my clients
purchase a home they love and doing it in a
stress-free way is my number one goal.

Sign buyer representation agreement
Connect you with a lender to begin the pre-
approval process (if you haven't done so already)
Complete “wants & needs” list
Determine when you are available to tour homes

THANK
YOU

F O R  T R U S T I N G  M E

-Ashley Frazier

WHAT ARE OUR NEXT STEPS?


