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DARLA BALDRIDGE

Darla Baldridge pairs her background in investments with a passion for
helping clients achieve their dreams. From small-town roots to making
Louisville home, she offers a hands-on, personal approach—guiding
buyers and sellers with expertise, integrity, and unwavering care.

-110-

What was the moment you knew this would be
your craft—not just your job?

I have wanted to be a Realtor for a very long
time, before I got my license. I love helping
people, LOVE design, architecture, houses, the
history of homes, etc. So, I guess you could say
my “job” is my passion and my hobby.

Your professionalism has been one of your most
impressive traits. What do you put that down
to?

I believe that if someone is going to trust me to
help them with not only probably their biggest
financial investment they make but also the
place, they call home I need them to respect me
for doing my very best. To me that means taking
that responsibility seriously with knowledge,
empathy, being available and showing up like I
am there for business on their behalf.

How do you define “precision” in your work
with clients?
Honesty, integrity and being trustworthy:.
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What decision or habit most improved your results
in the last 12 months?

Not spreading myself too thin, staying fruitful with
what I know best and what I know will be
profitable.

How do you keep calm and clear when a closing
goes sideways?

Having amazing people to work alongside that I
can call for advice and reassurance it will all work
out.

Name a favorite Louisville neighborhood, and
why.

So many great neighborhoods, it is hard to only
choose one. I LOVE the history and architecture of
Old Louisville, but I am huge fan of Norton
Commons, I think it is so well planned out, unique,
beautiful and will be even more beautiful in 100
years.

What’s one process you feel makes Bluegrass
Land Title stand out?

Bluegrass ALWAYS gets it right. I love to be
around someone who just does their job with
passion, shows up and does it correctly
consistently. That is what I have observed with
Bluegrass, and they always roll out the red carpet
for my clients. My clients are VERY important to
me so people who treat them like they are special
make me happy. I never have to worry or must take
time to fix a problem with the closing when
Bluegrass is in charge. PLUS, Bluegrass has a

beautiful office that I know impresses my clients.

-112-

In the spirit of Bluegrass Land Title’s boldness to
close every transaction with Confidence, what
past experiences have you built on to further your
career?

I think we are confident once we have experience.
But in real estate you are always having a new
transaction that might have layers you have not had
before so always being open to learning and
changing is key.

Your pricing strategy in one sentence.
Staying in reality with the market and the
expectations of your seller.

A negotiation move you’re comfortable sharing—
and when not to use it.
Always be nice, kindness goes a long way.
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