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Item 2 Summary of Material Changes

Form ADV 2 is divided into two parts: Part 2A (the "Disclosure Brochure") and Part 2B (the "Brochure
Supplement"). The Disclosure Brochure provides information about a variety of topics relating to an
Advisor's business practices and conflicts of interest. The Brochure Supplement provides information
about the Advisory Persons of RMFS. For convenience, the Advisor has combined these documents
into a single disclosure document.

RMFS believes that communication and transparency are the foundation of its relationship with clients
and will continually strive to provide you with complete and accurate information at all times. RMFS
encourages all current and prospective clients to read this Disclosure Brochure and discuss any
questions you may have with the Advisor.

Since our last annual updating amendment dated March 28, 2025, we do not have any material
changes to report.

Future Changes
From time to time, the Advisor may amend this Disclosure Brochure to reflect changes in business

practices, changes in regulations or routine annual updates as required by the securities regulators.
This complete Disclosure Brochure or a Summary of Material Changes shall be provided to you
annually and if a material change occurs.

At any time, you may view the current Disclosure Brochure on-line at the SEC's Investment Adviser
Public Disclosure website at www.adviserinfo.sec.gov by searching with the Advisor's firm name or

CRD# 304297. You may also request a copy of this Disclosure Brochure at any time by contacting the
Advisor at (207) 781-7637.
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Item 4 Advisory Business

Firm Information

RM Financial Services, LLC ("RMFS" or the "Advisor") is a registered investment advisor located in
Falmouth, Maine. The Advisor is organized as a Limited Liability Company ("LLC") under the laws of
Maine. RMFS was founded in January 2007 and became a register investment advisor in October
2019. RMFS is owned and operated by Aaron P. Rugh (Chief Executive Officer) and Mark L. Macleod
(President).

This Disclosure Brochure provides information regarding the qualifications, business practices, and the
advisory services provided by RMFS. For any questions regarding this Disclosure Brochure, please
contact the Chief Compliance Officer, Cayla Moore at (207) 781-7637.

Advisory Services Offered
RMFS offers investment advisory services to individuals, high net worth individuals, trusts, estates,
charities, pension plans and businesses, (each referred to as a "Client").

The Advisor serves as a fiduciary to Clients, as defined under the applicable laws and regulations. As
a fiduciary, the Advisor upholds a duty of loyalty, fairness and good faith towards each Client and
seeks to mitigate potential conflicts of interest. The Advisor's fiduciary commitment is further described
in the Advisor's Code of Ethics. For more information regarding the Code of Ethics, please see Item 11
- Code of Ethics, Participation or Interest in Client Transactions and Personal Trading.

Investment Management Services
RMFS provides customized investment advisory solutions for its Clients. This is achieved through

continuous personal Client contact and interaction while providing discretionary investment
management and related advisory services.

RMFS works closely with each Client to identify their investment goals and objectives as well as risk
tolerance and financial situation in order to create a portfolio strategy. RMFS will then construct an
investment portfolio, consisting of diversified mutual funds, exchange-traded funds ("ETFs"), individual
stocks, alternative investments and individual bonds to achieve the Client's investment goals. The
Advisor may retain certain types of investments based on a Client's legacy investments based on
portfolio fit and/or tax considerations.

RMFS will select, recommend and/or retain mutual funds on a fund by fund basis. Due to specific
custodial and/or mutual fund company constraints, material tax consideration, and/or systematic
investment plans, RMFS will select, recommend and/or retain a mutual fund share class that does not
have trading costs, but do have higher internal expense ratios than other share classes. RMFS will
seek to select the lowest cost share class available that is in the best interest of each Client and will
ensure the selection aligns with the Client's financial objectives and stated investment guidelines.

RMFS's investment approach is primarily long-term focused, but the Advisor may buy, sell or re-
allocate positions that have been held for less than one year to meet the objectives of the Client or as
a result of market conditions. RMFS will construct, allocate and monitor the portfolio to meet the goals,
objectives, circumstances, and risk tolerance agreed to by the Client.

RMFS evaluates and selects investments for inclusion in Client portfolios only after applying its internal
due diligence process. RMFS may recommend redistributing investment allocations to diversify the
portfolio. RMFS may recommend specific positions to increase sector or asset class weightings. The
Advisor may recommend employing cash positions as a possible hedge against market movement.
RMFS may recommend selling positions for reasons that include, but are not limited to, harvesting




capital gains or losses, business or sector risk exposure to a specific security or class of securities,
overvaluation or overweighting of the position[s] in the portfolio, change in risk tolerance of the Client,
generating cash to meet Client needs, or any risk deemed unacceptable for the Client's risk tolerance.

At no time will RMFS accept or maintain custody of a Client's funds or securities, except for the limited
authority as outlined in Item 15 - Custody. All Client assets will be managed within the designated
account[s] at the Custodian, pursuant to the terms of the advisory agreement. Please see ltem 12 -
Brokerage Practices.

Retirement Accounts - When the Advisor provides investment advice to Clients regarding ERISA
retirement accounts or individual retirement accounts ("IRAs"), the Advisor is a fiduciary within the
meaning of Title | of the Employee Retirement Income Security Act ("ERISA") and/or the Internal
Revenue Code ("IRC"), as applicable, which are laws governing retirement accounts. When deemed to
be in the Client's best interest, the Advisor will provide investment advice to a Client regarding a
distribution from an ERISA retirement account or to roll over the assets to an IRA, or recommend a
similar transaction including rollovers from one ERISA sponsored Plan to another, one IRA to another
IRA, or from one type of account to another account (e.g. commission-based account to fee-based
account). Such a recommendation creates a conflict of interest if the Advisor will earn a new (or
increase its current) advisory fee as a result of the transaction. No client is under any obligation to roll
over a retirement account to an account managed by the Advisor.

Financial Planning Services

RMFS will typically provide a variety of financial planning and consulting services to Clients, pursuant
to a written financial planning agreement. Services are offered in several areas of a Client's financial
situation, depending on their goals and objectives.

Generally, such financial planning services involve preparing a formal financial plan or rendering a
specific financial consultation based on the Client's financial goals and objectives. This planning or
consulting may encompass one or more areas of need, including but not limited to, investment
planning, retirement planning, personal savings, education savings, insurance needs and other areas
of a Client's financial situation.

A financial plan developed for, or financial consultation rendered to the Client will usually include
general recommendations for a course of activity or specific actions to be taken by the Client. For
example, recommendations may be made that the Client start or revise their investment programs,
commence or alter retirement savings, establish education savings and/or charitable giving programs.
RMFS may also refer Clients to an accountant, attorney or other specialists, as appropriate for their
unique situation. For certain financial planning engagements, the Advisor will provide a written
summary of the Client's financial situation, observations, and recommendations. For consulting or ad-
hoc engagements, the Advisor may not provide a written summary. Plans or consultations are typically
completed within six (6) months of contract date, assuming all information and documents requested
are provided promptly.

Financial planning and consulting recommendations pose a conflict between the interests of the
Advisor and the interests of the Client. For example, the Advisor has an incentive to recommend that
Clients engage the Advisor for investment management services or to increase the level of investment
assets with the Advisor, as it would increase the amount of advisory fees paid to the Advisor. Clients




are not obligated to implement any recommendations made by the Advisor or maintain an ongoing
relationship with the Advisor. If the Client elects to act on any of the recommendations made by the
Advisor, the Client is under no obligation to implement the transaction through the Advisor.

Client Account Management

Prior to engaging RMFS to provide investment advisory services, each Client is required to enter into
one or more agreements with the Advisor that define the terms, conditions, authority and
responsibilities of the Advisor and the Client. Each Client will have the opportunity to place reasonable
restrictions on the types of investments to be held in their respective portfolio, subject to acceptance by
the Advisor. These services may include:

» Establishing an Investment Strategy - RMFS, in connection with the Client, will develop a
strategy that seeks to achieve the Client's goals and objectives.

» Asset Allocation - RMFS will develop a strategic asset allocation that is targeted to meet the
investment objectives, time horizon, financial situation and tolerance of risk for each Client.

» Portfolio Construction - RMFS will develop a portfolio for the Client that is intended to meet the
stated goals and objectives of the Client.

* Investment Management and Supervision - RMFS will provide investment management and
ongoing oversight of the Client's investment portfolio.

Wrap Fee Programs
RMFS does not manage or place Client assets into a wrap fee program. Investment management
services are provided directly by RMFS.

Types of Investments

We offer advice on equity securities, certificates of deposit, corporate bonds, treasury bonds, municipal
securities, mutual fund shares, money market funds, alternative investments, ETFs and leveraged
ETFs.

Additionally, we may advise you on various types of investments based on your stated goals and
objectives. We may also provide advice on any type of investment held in your portfolio at the inception
of our advisory relationship.

Since our investment strategies and advice are based on each client's specific financial situation, the
investment advice we provide to you may be different or conflicting with the advice we give to other
clients regarding the same security or investment.

IRA Rollover Recommendations

For purposes of complying with the DOL's Prohibited Transaction Exemption 2020-02 ("PTE 2020-02")
where applicable, we are providing the following acknowledgment to you. When we

provide investment advice to you regarding your retirement plan account or individual retirement
account (IRA), we are fiduciaries within the meaning of Title | of the Employee Retirement Income
Security Act and/or the Internal Revenue Code, as applicable, which are laws governing retirement
accounts. The way we make money creates some conflicts with your interests, so we operate under a
special rule that requires us to act in your best interest and not put our interest ahead of yours. Under
this special rule's provisions, we must:

* Meet a professional standard of care when making investment recommendations (give prudent
advice);

* Never put our financial interests ahead of yours when making recommendations (give loyal
advice);

» Avoid misleading statements about conflicts of interest, fees, and investments;




» Follow policies and procedures designed to ensure that we give advice that is in your best
interest;

» Charge no more than is reasonable for our services; and

» Give you basic information about conflicts of interest.

We benefit financially from the rollover of your assets from a retirement account to an account that we
manage or provide investment advice, because the assets increase our assets under management
and, in turn, our advisory fees. As a fiduciary, we only recommend a rollover when we believe it is in
your best interest.

Pension Consulting Services

We offer various levels of advisory and consulting services to employee benefit plans ("Plan") and to
the participants and beneficiaries of such plans (collectively "Participants”). To the extent the Plan is
subject to Title | of the Employee Retirement Income Securities Act ("ERISA"), our services are
designed to assist plan sponsors in meeting their management and fiduciary obligations

to Participants. Pursuant to adopted regulations of the U.S. Department of Labor ("DOL"), we are
required to provide the Plan's responsible plan fiduciary (the person who has the authority to engage
us as an investment adviser to the Plan) with a written statement of the services we provide to the
Plan, the compensation we receive for providing those services, and our status as a registered
investment adviser and/or a "fiduciary" as that term is defined in DOL regulations. Such disclosures
are contained within our Investment Fiduciary & Retirement Plan Consulting Agreement ("Plan
Agreement").

The pension-consulting services we provide to employee benefits plans and their fiduciaries are based
upon an analysis of the needs of the Plan. In general, these services may include the selection of the
Plan, an existing Plan review, formation of the investment policy statement, asset allocation advice,
and/or communication and education services where we will assist the Plan sponsor in providing
meaningful information regarding the Plan to its Participants.

We, in the course of providing services pursuant to the Plan Agreement or otherwise, may establish a
client relationship with one or more Participants. Such client relationships develop in various ways,
including, without limitation:

» as a result of a decision by the Participant to purchase services from us not involving Plan
assets;

» as part of an individual or family financial plan for which any specific recommendations
concerning the allocation of assets or investment recommendations relating to assets held
outside of a plan; or

» through an Individual Retirement Account ("IRA") rollover.

In providing these optional services, we may offer Participants information on other financial and
retirement services offered by us. Such services will be performed pursuant to the terms and
conditions of a separate agreement between us and the Participant.

Assets Under Management
As of December 31, 2025, RMFS manages $236,736,826 in client assets which are managed on a
discretionary basis, and $8,655,056 in client assets on a non-discretionary basis.

Clients may request more current information at any time by contacting the Advisor.




Item 5 Fees and Compensation

The following paragraphs detail the fee structure and compensation methodology for services provided
by the Advisor. Each Client engaging the Advisor for services described herein shall be required to
enter into a written agreement with the Advisor.

Fees for Advisory Services

Investment Management Services

Investment advisory fees are paid quarterly, in advance of each calendar quarter, pursuant to the
terms of the Investment Advisory Agreement. Investment advisory fees are based on the market value
of assets under management at the end of the prior calendar quarter. Investment advisory fees are
based on the following schedule:

Assets Under Management ($) Annual Rate %
First $250,000 1.25%
Next $250,000 1.00%
Next $500,000 0.90%
Next $3,000,000 0.75%
Over $4,000,000 0.50%

529 plan accounts and other types of accounts (e.g., ABLE) held directly with American Funds will be
assessed a fee up to 0.50% on an annual basis. This fee is in addition to the above fee schedule. The
assets within these accounts are not considered when determining the client's AUM for purposes of
meeting breakpoints in the standard fee schedule for their other accounts.

The investment advisory fee in the first quarter of service is prorated from the inception date of the
account[s] to the end of the first quarter. Fees may be negotiable at the sole discretion of the Advisor.
The Client s fees will take into consideration the aggregate assets under management with the
Advisor. Advisor will consider aggregation of assets within a client's household. At its sole discretion,
the Advisor will grandfather clients at previously agreed upon fee schedules. All securities held in
accounts managed by RMFS will be independently valued by the Custodian. The Advisor will conduct
periodic reviews of the Custodian's valuations.

If the portfolio management agreement is executed at any time other than the first day of a calendar
quarter, our fees will apply on a pro rata basis, which means that the advisory fee is payable in
proportion to the number of days in the quarter for which you are a client.

We will deduct our fee directly from your account through the qualified custodian holding your funds
and securities. We will deduct our advisory fee only when you have given our firm written authorization
permitting the fees to be paid directly from your account. Further, the qualified custodian will deliver an
account statement to you at least quarterly. These account statements will show all disbursements
from your account. You should review all statements for accuracy.

Either party may terminate the Investment Advisory Agreement, at any time, by providing advance
written notice to the other party. You will incur a pro rata charge for services rendered prior to the
termination of the portfolio management agreement, which means you will incur advisory fees only in
proportion to the number of days in the quarter for which you are a client. If you have pre-paid advisory
fees that we have not yet earned, you will receive a prorated refund of those fees.




The Client may also terminate the Investment Advisory Agreement within five (5) business days of
signing the Advisor's agreement at no cost to the Client. After the five-day period, the Client will incur
charges for advisory services rendered to the point of termination and such fees will be due and
payable by the Client. The Advisor will refund any unearned, prepaid investment advisory fees from the
effective date of termination to the end of the quarter. The Client's Investment Advisory Agreement with
the Advisor is non- transferable without the Client's prior consent.

Special Purpose Account Option

Clients may request a Special Purpose Account to meet their short-term liquidity needs, subject to
Advisor approval. A Special Purpose account will be billed at a reduced rate of 0.50% (regardless of
the value of the account) and investments in such accounts are limited to money market mutual funds
and cash only. The assets within these accounts are not considered when determining the client(s)
AUM for purposes of meeting breakpoints in the standard fee schedule for their other accounts.

The Advisor's fee is exclusive of, and in addition to, any applicable securities transaction and custody
fees, and other related costs and expenses described below under Other Fees and Expenses, which
may be incurred by the Client. However, the Advisor shall not receive any portion of these
commissions, fees, and costs.

Financial Planning Services
RMFS offers financial planning services either on an hourly basis or a fixed fee. Hourly fees are billed

at a rate of $250. Fixed fee engagements are negotiated based on the expected hours to complete the
engagement at the Advisor's hourly rate. An estimate for total hours and/or total costs will be provided
to the Client prior to engaging for these services. At our discretion, we may offset our financial
planning fees to the extent you implement the financial plan through our Investment Management
Service.

Financial planning fees are invoiced by the Advisor and are due upon completion of the agreed upon
deliverable[s] per the agreement.

Pension consulting
Advisory fees for pension consulting services are up to 1% and paid quarterly in arrears pursuant to
the terms of the advisory agreement.

Other Fees and Expenses

Clients may incur certain fees or charges imposed by third parties, other than RMFS, in connection
with investments made on behalf of the Client's account[s]. The Client is responsible for all securities
execution and custody fees charged by the Custodian if applicable. The Advisor's recommended
Custodian does not charge securities transaction fees for ETF and equity trades provided that the
Client's accounts meet the terms and conditions of the Custodian's brokerage requirements. However,
the Custodian typically charges for mutual funds and other types of investments.

The fees charged by RMFS are separate and distinct from these custody and execution fees.

In addition, all fees paid to RMFS for investment advisory services are separate and distinct from the
expenses charged by mutual funds and ETFs to their shareholders, if applicable. These fees and
expenses are described in each fund's prospectus. These fees and expenses will generally be used to
pay management fees for the funds, other fund expenses, account administration (e.g., custody,
brokerage and account reporting), and a possible distribution fee. A Client may be able to invest in
these products directly, without the services of RMFS, but would not receive the services provided by
RMFS which are designed, among other things, to assist the Client in determining which products or
services are most appropriate for each Client's financial situation and objectives. Accordingly, the




Client should review both the fees charged by the fund[s] and the fees charged by RMFS to fully
understand the total fees to be paid. Please refer to Item 12 - Brokerage Practices for additional
information. Additionally, as noted above, the Advisor will select share classes which do not have
trading costs, but do have higher internal expense ratios than institutional share classes. Please refer
to Item 12 - Brokerage Practices for additional information.

Financial Planning Services

RMFS is compensated for its services upon completion of the engagement deliverable[s]. Either party
may terminate the financial planning agreement by providing advance written notice to the other party.
The Client may also terminate the financial planning agreement within five (5) business days of signing
the Advisor's agreement at no cost to the Client. After the five-day period, the Client will incur charges
for bona fide advisory services rendered to the point of termination and such fees will be due and
payable by the Client. Upon termination, the Client shall be billed for actual hours logged on the
planning project times the contractual hourly rate or in the case of a fixed fee engagement, the
percentage of the engagement scope completed by the Advisor. The Client's financial planning
agreement with the Advisor is non-transferable without the Client's prior consent.

Compensation for Sales of Securities

RMFS does not buy or sell securities to earn or generate securities commissions. RMFS and does not
receive any compensation for securities transactions in any Client account, other than the investment
advisory fees noted above.

However, certain Supervised Persons are also registered representatives of Purshe Kaplan Sterling
Investments, Inc. ("PKS"), a registered broker-dealer and member FINRA, SIPC. In one's separate
capacity as a registered representative of PKS, the Advisory Person will implement securities
transactions under PKS and not through RMFS. In such instances, the Advisory Person will receive
commission- based compensation in connection with the purchase and sale of securities, including
12b-1 fees for the sale of investment company products. Compensation earned by the Advisory
Person in his capacity as a Registered Representative is separate and in addition to the Advisor's fees.
This practice presents a conflict of interest because the Advisory Person who is a Registered
Representative has an incentive to effect securities transactions for the purpose of generating
commissions rather than solely based on the Client. Clients are not obligated to implement any
recommendation provided by the Advisor nor its Supervised Persons. Neither the Advisor nor its
Advisory Persons will earn ongoing investment advisory fees in connection with any products or
services implemented in the Advisory Person's separate capacity as a Registered Representative.
Please see Item 10 - Other Financial Industry Activities and Affiliations.

Certain Advisory Persons of RMFS are also licensed as independent insurance professionals. As an
independent insurance professional, an Advisory Person will earn commission-based compensation for
selling insurance products, including insurance products recommended to Clients. Insurance
commissions earned by Advisory Persons are separate and in addition to advisory fees. This presents
a conflict of interest because the Advisory Person has an incentive to recommend insurance products
to the Client for the purpose of generating commissions rather than solely based on the Client's needs.
Clients are under no obligation, contractually or otherwise, to purchase insurance products through any
Supervised Person affiliated with the Advisor. Please see Item 10 - Other Financial Industry Activities
and Affiliations.

Item 6 Performance-Based Fees and Side-By-Side Management

RMFS does not charge performance-based fees for its investment advisory services. Performance-
based fees are fees that are based on a share of a capital gains or capital appreciation of a client's
account. Side-by-side management refers to the practice of managing accounts that are charged
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performance-based fees while at the same time managing accounts that are not charged performance-
based fees.The fees charged by RMFS are as described in ltem 5 - Fees and Compensation above
and are not based upon the capital appreciation of the funds or securities held by any Client.

RMFS does not manage any proprietary investment funds or limited partnerships (for example, a
mutual fund or a hedge fund) and has no financial incentive to recommend any particular investment
options to its Clients.

Item 7 Types of Clients

RMFS offers investment advisory services to individuals, high net worth individuals, trusts, estates,
charities, pension plans and businesses.

In general, RMFS has a minimum account requirement of $250,000. At our discretion, we may waive
this minimum account size.

We may also combine account values for you and your minor children, joint accounts with your
spouse, and other types of related accounts to meet the stated minimum.

Item 8 Methods of Analysis, Investment Strategies and Risk of Loss

Methods of Analysis
RMFS primarily employs fundamental and technical analysis methods in developing investment
strategies for its Clients. Research and analysis from RMFS are derived from numerous sources,
including financial media companies, third-party research materials, Internet sources, and review of
company activities, including annual reports, prospectuses, press releases and research prepared
by others.

Fundamental analysis utilizes economic and business indicators as investment selection criteria.
This criteria consists generally of ratios and trends that may indicate the overall strength and
financial viability of the entity being analyzed. Assets are deemed suitable if they meet certain criteria
to indicate that they are a strong investment with a value discounted by the market. While this type of
analysis helps the Advisor in evaluating a potential investment, it does not guarantee that the
investment will increase in value. Assets meeting the investment criteria utilized in the fundamental
analysis may lose value and may have negative investment performance. The Advisor monitors
these economic indicators to determine if adjustments to strategic allocations are appropriate. More
details on the Advisor's review process are included below in ltem 13 - Review of Accounts.

Technical analysis involves the analysis of past market data rather than specific company data in
determining the recommendations made to clients. Technical analysis may involve the use of charts
to identify market patterns and trends, which may be based on investor sentiment rather than the
fundamentals of the company. The primary risk in using technical analysis is that spotting historical
trends may not help to predict such trends in the future. Even if the trend will eventually reoccur,
there is no guarantee that RMFS will be able to accurately predict such a reoccurrence.

As noted above, RMFS generally employs a long-term investment strategy for its Clients, as
consistent with their financial goals. RMFS will typically hold all or a portion of a security for more
than a year, but may hold for shorter periods for the purpose of rebalancing a portfolio or meeting the
cash needs of Clients. At times, RMFS may also buy and sell positions that are more short-term in
nature, depending on the goals of the Client and/or the fundamentals of the security, sector, asset-
class or account type.
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Risk of Loss
Investing in securities involves certain investment risks. Securities may fluctuate in value or lose
value. Clients should be prepared to bear the potential risk of loss. RMFS will assist Clients in
determining an appropriate strategy based on their tolerance for risk and other factors noted above.
However, there is no guarantee that a Client will meet their investment goals.

While the methods of analysis help the Advisor in evaluating a potential investment, it does not
guarantee that the investment will increase in value. Assets meeting the investment criteria utilized in
these methods of analysis may lose value and may have negative investment performance. The
Advisor monitors these economic indicators to determine if adjustments to strategic allocations are
appropriate. More details on the Advisor's review process are included below in Item 13 - Review of
Accounts.

Each Client engagement will entail a review of the Client's investment goals, financial situation, time
horizon, tolerance for risk and other factors to develop an appropriate strategy for managing a
Client's account. Client participation in this process, including full and accurate disclosure of
requested information, is essential for the analysis of a Client's account[s]. The Advisor shall rely on
the financial and other information provided by the Client or their designees without the duty or
obligation to validate the accuracy and completeness of the provided information. It is the
responsibility of the Client to inform the Advisor of any changes in financial condition, goals or other
factors that may affect this analysis.

The risks associated with a particular strategy are provided to each Client in advance of investing
Client accounts. The Advisor will work with each Client to determine their tolerance for risk as part of
the portfolio construction process.

Following are some of the risks associated with the Advisor's investment approach:

Liquidity Risk

The risk of being unable to sell your investment at a fair price at a given time due to high volatility or
lack of active liquid markets. You may receive a lower price or it may not be possible to sell the
investment at all.

Credit Risk

Credit risk typically applies to debt investments such as corporate, municipal, and sovereign fixed
income or bonds. A bond issuing entity can experience a credit event that could impair or erase the
value of an issuer's securities held by a client.

Inflation and Interest Rate Risk

Security prices and portfolio returns will likely vary in response to changes in inflation and interest
rates. Inflation causes the value of future dollars to be worth less and may reduce the purchasing
power of a client's future interest payments and principal. Inflation also generally leads to higher
interest rates which may cause the value of many types of fixed income investments to decline.
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Horizon and Longevity Risk
The risk that your investment horizon is shortened because of an unforeseen event, for example, the

loss of your job. This may force you to sell investments that you were expecting to hold for the long
term. If you must sell at a time that the markets are down, you may lose money. Longevity Risk is the
risk of outliving your savings. This risk is particularly relevant for people who are retired, or are nearing
retirement.

Market Risks

The value of a Client's holdings may fluctuate in response to events specific to companies or markets,
as well as economic, political, or social events in the U.S. and abroad. This risk is linked to the
performance of the overall financial markets.

ETF Risks

The performance of ETFs is subject to market risk, including the possible loss of principal. The price of
the ETFs will fluctuate with the price of the underlying securities that make up the funds. In addition,
ETFs have a trading risk based on the loss of cost efficiency if the ETFs are traded actively and a
liquidity risk if the ETFs have a large bid-ask spread and low trading volume. The price of an ETF
fluctuates based upon the market movements and may dissociate from the index being tracked by the
ETF or the price of the underlying investments. An ETF purchased or sold at one point in the day may
have a different price than the same ETF purchased or sold a short time later.

Bond ETFs

Bond ETFs are subject to specific risks, including the following: (1) interest rate risks, i.e. the risk that
bond prices will fall if interest rates rise, and vice versa, the risk depends on two things, the bond's time
to maturity, and the coupon rate of the bond. (2) reinvestment risk, i.e. the risk that any profit gained
must be reinvested at a lower rate than was previously being earned, (3) inflation risk, i.e. the risk that
the cost of living and inflation increase at a rate that exceeds the income investment thereby
decreasing the investor's rate of return, (4) credit default risk, i.e. the risk associated with purchasing a
debt instrument which includes the possibility of the company defaulting on its repayment obligation,
(5) rating downgrades, i.e. the risk associated with a rating agency's downgrade of the company's
rating which impacts the investor's confidence in the company's ability to repay its debt and (6)
Liquidity Risks, i.e. the risk that a bond may not be sold as quickly as there is no readily available
market for the bond.

Mutual Fund Risks

The performance of mutual funds is subject to market risk, including the possible loss of principal. The
price of the mutual funds will fluctuate with the value of the underlying securities that make up the
funds. The price of a mutual fund is typically set daily; therefore a mutual fund purchased at one point
in the day will typically have the same price as a mutual fund purchased later that same day.

Margin Borrowings
The use of short-term margin borrowings may result in certain additional risks to a Client. For

example, if securities pledged to brokers to secure a Client's margin accounts decline in value, the
Client could be subject to a "margin call", pursuant to which it must either deposit additional funds
with the broker or be the subject of mandatory liquidation of the pledged securities to compensate for
the decline in value. The Client will be required by the Custodian to acknowledge the costs and risks
of using margin and enter into an agreement with the Custodian regarding the use of margin.
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Leveraged ETF Risks
Leveraged ETFs seek to deliver multiples of the performance of the index or benchmark they track.

These ETFs attempt to deliver some multiple of an index's daily returns (positive or negative). Please
consider the implications to both the upside and the downside of multipliers. While it may seem that a
2x multiplier is a benefit in the applicable up or down market cycle' it is important to remember that the
same multiplier applies when the ETF moves against the market. This could potentially result in
significant losses, and highlights the additional risk associated with Leveraged ETFs.

Cash Management
In managing the cash maintained in your account, we utilize the a cash vehicle (money market) made

available by the custodian. There may be other cash management options away from the custodian
available to you with higher yields or safer underlying investments. In practice, we will seek to

move cash balances in your account to cash vehicles based on the yield, and the financial soundness
of the money markets and other short term instruments.

Tax Considerations

Our strategies and investments may have unique and significant tax implications. However, unless we
specifically agree otherwise, and in writing, tax efficiency is not our primary consideration in the
management of your assets. Regardless of your account size or any other factors, we strongly
recommend that you consult with a tax professional regarding the investing of your assets.

Custodians and broker-dealers must report the cost basis of equities acquired in client accounts. Your
custodian will default to the First-In First-Out ("FIFO") accounting method for calculating the cost basis
of your investments. You are responsible for contacting your tax advisor to determine if this accounting
method is the right choice for you. If your tax advisor believes another accounting method is more
advantageous, provide written notice to our firm immediately and we will alert your account custodian
of your individually selected accounting method. Decisions about cost basis accounting methods will
need to be made before trades settle, as the cost basis method cannot be changed after settlement.

Past performance is not a guarantee of future returns. Investing in securities and other investm
ents involve a risk of loss that each Client should understand and be willing to bear. Clients are
reminded to discuss these risks with the Advisor.

Variable Annuities: A variable annuity is a form of insurance where the seller or issuer (typically an
insurance company) makes a series of future payments to a buyer (annuitant) in exchange for the
immediate payment of a lump sum (single-payment annuity) or a series of regular payments (regular-
payment annuity). The payment stream from the issuer to the annuitant has an unknown duration
based principally upon the date of death of the annuitant. At this point, the contract will terminate and
the remainder of the funds accumulated forfeited unless there are other annuitants or beneficiaries in
the contract. Annuities can be purchased to provide an income during retirement. Unlike fixed annuities
that make payments in fixed amounts or in amounts that increase by a fixed percentage, variable
annuities, pay amounts that vary according to the performance of a specified set of investments,
typically bond and equity mutual funds. Many variable annuities typically impose asset-based sales
charges or surrender charges for withdrawals within a specified period. Variable annuities may impose
a variety of fees and expenses, in addition to sales and surrender charges, such as mortality and
expense risk charges; administrative fees; underlying fund expenses; and charges for special features,
all of which can reduce the return. Earnings in a variable annuity do not provide all the tax advantages
of 401(k)s and other before-tax retirement plans. Once the investor starts withdrawing money from
their variable annuity, earnings are taxed at the ordinary income rate, rather than at the lower capital
gains rates applied to other non-tax-deferred vehicles which are held for more than one year. Proceeds
of most variable annuities do not receive a "step-up" in cost basis when the owner dies like stocks,
bonds and mutual funds do. Some variable annuities offer "bonus credits." These are usually not free.
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In order to fund them, insurance companies typically impose mortality and expense charges and
surrender charge periods. In an exchange of an existing annuity for a new annuity (so-called 1035
exchanges), the new variable annuity may have a lower contract value and a smaller death benefit;
may impose new surrender charges or increase the period of time for which the surrender charge
applies; may have higher annual fees; and provide another commission for the broker.

Item 9 Disciplinary Information

There are no legal, regulatory or disciplinary events involving RMFS or its owners. RMFS values the
trust Clients place in the Advisor. The Advisor encourages Clients to perform the requisite due
diligence on any advisor or service provider that the Client engages. The backgrounds of the
Advisor and its Advisory Persons are available on the Investment Adviser Public Disclosure website
at www.adviserinfo.sec.gov by searching with the Advisor's firm name or CRD# 304297.

Item 10 Other Financial Industry Activities and Affiliations

Due to the affiliation with Purshe Kaplan Sterling Investments, Inc. ("PKS"), Advisory Persons may
have two (2) different but concurrent roles: 1) as an Investment Advisor Representative of RMFS who
offers services outside of PKS; 2) as a Registered Representative with PKS who receives
commissions for recommending commissionable securities.

Broker-Dealer Affiliation

As noted in Item 5, certain Advisory Persons of RMFS are also registered representatives of PKS.
PKS is registered as a broker-dealer with the Financial Industry Regulatory Authority, Inc.

("FINRA"). PKS is also a member of the Securities Investor Protection Corporation ("SIPC").
Registered representatives of PKS earn commissions and ongoing trails, as applicable, on securities
transactions effected through PKS.

While PKS is not responsible for the management, operations, or compliance programs of RMFS,
PKS conducts certain recordkeeping and oversight of RMFS as required under FINRA Rules.

Insurance Agency Affiliation
As noted in Item 5, certain Supervised Persons are also licensed insurance professionals.

Implementations of insurance recommendations are separate and apart from one's role with
RMFS. As an insurance professional, an Advisory Person will receive customary commissions
and other related revenues from the various insurance companies whose products are sold.
Advisory Persons are not required to offer the products of any particular insurance company.
Commissions generated by insurance sales do not offset regular advisory fees. This practice
presents a conflict of interest in recommending certain products of the insurance companies.
Clients are under no obligation to implement any recommendations made by the Advisor or its
Supervised Persons.

Other Affiliation

We are affiliated with Bookkeeping Plus, Inc. through common control and ownership. If you
require accounting services, we may recommend that you use the services of our affiliate. Our
advisory services are separate and distinct from the compensation paid to our affiliate for their
services. This presents a conflict of interest as we benefit from recommending Bookkeeping Plus,
Inc.'s services to clients. This affiliated firm is otherwise regulated by the professional
organizations to which it belongs and must comply with the rules of those organizations. These
rules may prohibit paying or receiving referral fees to or from investment advisers that are not
members of the same organization.
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Clients are under no obligation to engage/use Bookkeeping Plus, Inc.'s services. We do not make
any representation that the services are at the lowest cost available and clients may be able to
obtain those services and/or products at a more favorable rate from other service providers.

Item 11 Code of Ethics, Participation or Interest in Client Transactions and
Personal Trading

Code of Ethics
RMFS has implemented a Code of Ethics (the "Code") that defines the Advisor's fiduciary
commitment to each Client. This Code applies to all persons associated with RMFS ("Supervised
Persons"). The Code was developed to provide general ethical guidelines and specific instructions
regarding the Advisor's duties to the Client. RMFS and its Supervised Persons owe a duty of loyalty,
fairness and good faith towards each Client. It is the obligation of RMFS's Supervised Persons to
adhere not only to the specific provisions of the Code, but also to the general principles that guide
the Code. The Code covers a range of topics that address employee ethics and conflicts of interest.
To request a copy of the Code, please contact the Advisor at (207) 781-7637.

Personal Trading with Material Interest

RMFS allows Supervised Persons to purchase or sell the same securities that may be
recommended to and purchased on behalf of Clients. RMFS does not act as principal in any
transactions. In addition, the Advisor does not act as the general partner of a fund, or advise an
investment company. RMFS does not have a material interest in any securities traded in Client
accounts.

Personal Trading in Same Securities as Clients
RMFS allows Supervised Persons to purchase or sell the same securities that may be
recommended to and purchased on behalf of Clients. Owning the same securities that are
recommended (purchase or sell) to clients presents a conflict of interest that, as fiduciaries,
must be disclosed to Clients and mitigated through policies and procedures. As noted above,
the Advisor has adopted the Code to address insider trading (material non-public information
controls); gifts and entertainment; outside business activities and personal securities reporting.
When trading for personal accounts, Supervised Persons have a conflict of interest if trading in
the same securities.

The fiduciary duty to act in the best interest of its Clients can be violated if personal trades are
made with more advantageous terms than Client trades, or by trading based on material non-
public information. This risk is mitigated by RMFS requiring reporting of personal securities
trades by its Supervised Persons for review by the Chief Compliance Officer ("CCQO") or
delegate. The Advisor has also adopted written policies and procedures to detect the misuse of
material, non-public information.

Personal Trading at Same Time as Client

While RMFS allows Supervised Persons to purchase or sell the same securities that may be
recommended to and purchased on behalf of Clients, such trades are typically aggregated with Client
orders or traded afterward.

At no time will RMFS, or any Supervised Person of RMFS, transact in any security to the detrim
ent of any Client.
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Item 12 Brokerage Practices

Recommendation of Custodian(s]

We recommend the brokerage and custodial services of Charles Schwab (whether one or more
"Custodian"). Your assets must be maintained in an account at a "qualified custodian," generally a
broker-dealer or bank. In recognition of the value of the services the Custodian provides, you may pay
higher commissions and/or trading costs than those that may be available elsewhere. Our selection of
custodian is based on many factors, including the level of services provided, the custodian's financial
stability, and the cost of services provided by the custodian to our clients, which includes the yield on
cash sweep choices, commissions, custody fees and other fees or expenses.

We seek to recommend a custodian/broker that will hold your assets and execute transactions on
terms that are, overall, the most favorable compared to other available providers and their services.
We consider various factors, including:

» Capability to buy and sell securities for your account itself or to facilitate such services.
* The likelihood that your trades will be executed.

* Availability of investment research and tools.

» Overall quality of services.

» Competitiveness of price.

* Reputation, financial strength, and stability.

» Existing relationship with our firm and our other clients.

Soft Dollars - Soft dollars are revenue programs offered by broker-dealers/custodians whereby an
advisor enters into an agreement to place security trades with a broker-dealer/custodian in exchange
for research and other services. RMFS does not participate in soft dollar programs sponsored or
offered by any broker- dealer/custodian. However, the Advisor receives certain economic benefits from
the Custodian. Please see ltem 14 below.

Brokerage Referrals - RMFS does not receive any compensation from any third party in connection
with the recommendation for establishing an account.

Directed Brokerage - We routinely require that you direct our firm to execute transactions

through Charles Schwab. As such, we may be unable to achieve the most favorable execution of your
transactions and you may pay higher brokerage commissions than you might otherwise pay through
another broker-dealer that offers the same types of services. Not all advisers require their clients to
direct brokerage.

4. Economic Benefits

As a registered investment adviser, we have access to the institutional platform of your account
custodian. As such, we will also have access to research products and services from your account
custodian and/or other brokerage firm. These products may include financial publications, information
about particular companies and industries, research software, and other products or services that
provide lawful and appropriate assistance to our firm in the performance of our investment decision-
making responsibilities. Such research products and services are provided to all investment advisers
that utilize the institutional services platforms of these firms, and are not considered to be paid for with
soft dollars. However, you should be aware that the commissions charged by a particular broker for a
particular transaction or set of transactions may be greater than the amounts another broker who did
not provide research services or products might charge.
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Charles Schwab's Schwab Advisor Services provides economic benefits to us that are typically not
available to Charles Schwab retail investors. These benefits include the following products and
services (provided without cost or at a discount): receipt of duplicate Client statements and
confirmations; research related products and tools; consulting services; access to a trading desk
serving the Advisor participants; access to block trading (which provides the ability to aggregate
securities transactions for execution and then allocate the appropriate shares to Client accounts); the
ability to have advisory fees deducted directly from Client accounts; access to an electronic
communications network for Client order entry and account information; access to mutual funds with
no transaction fees and to certain institutional money managers; and discounts on compliance,
marketing, research, technology, and practice management products or services provided to the
Advisor by third party vendors.

Some of the products and services made available by Charles Schwab through their respective
programs may benefit the Advisor but will not benefit its Client accounts. These products or services
may assist the Advisor in managing and administering Client accounts, including accounts not
maintained at Charles Schwab. Other services made available by Charles Schwab are intended to
help the Advisor manage and further develop its business enterprise. The benefits received by the
Advisor or its personnel through participation in the program do not depend on the amount of
brokerage transactions directed toCharles Schwab. As part of its fiduciary duties to clients, the Advisor
endeavors at all times to put the interests of its clients first. Clients should be aware, however, that the
receipt of economic benefits by the Advisor or its related persons in and of itself creates a conflict of
interest and may indirectly influence the Advisor's choice of Charles Schwab for custody and
brokerage services. The program benefits described provide economic benefits to us that are typically
not available to retail investors

Aggregating and Allocating Trades

The primary objective in placing orders for the purchase and sale of securities for Client accounts is to
obtain the most favorable net results taking into account such factors as 1) price, 2) size of the order,
3) difficulty of execution, 4) confidentiality and 5) skill required of the Custodian. RMFS will execute its
transactions through the Custodian as authorized by the Client. RMFS may aggregate orders in a
block trade or trades when securities are purchased or sold through the Custodian for multiple
(discretionary) accounts in the same trading day. If a block trade cannot be executed in full at the same
price or time, the securities actually purchased or sold by the close of each business day must be
allocated in a manner that is consistent with the initial pre-allocation or other written statement. This
must be done in a way that does not consistently advantage or disadvantage any particular Clients'
accounts.

Brokerage for Client Referrals
We do not receive client referrals from broker-dealers in exchange for cash or other compensation,
such as brokerage services or research.

Mutual Fund Share Classes

Mutual funds are sold with different share classes, which carry different cost structures. Each available
share class is described in the mutual fund's prospectus. When we purchase, or recommend the
purchase of, mutual funds for a client, we select the share class that is deemed to be in the client's
best interest, taking into consideration cost, tax implications, and other factors. When the fund is
available for purchase at net asset value, we will purchase, or recommend the purchase of, the fund at
net asset value. We also review the mutual funds held in accounts that come under our management
to determine whether a more beneficial share class is available, considering cost, tax implications, and
the impact of contingent deferred sales charges.

18




Item 13 Review of Accounts

Frequency of Reviews

Securities in Client accounts are monitored on a regular and continuous basis by Advisory Persons
of RMFS and periodically by the CCO. Formal reviews are generally conducted at least annually or
more frequently depending on the needs of the Client.

The individuals conducting reviews may vary from time to time, with changes in personnel.

Causes for Reviews

In addition to the investment monitoring noted in Item 13, each Client account shall be reviewed at
least annually. Reviews may be conducted more frequently at the Client's request. Accounts may
be reviewed as a result of major changes in economic conditions, known changes in the Client's
financial situation, and/or large deposits or withdrawals in the Client's account[s]. The Client is
encouraged to notify RMFS if changes occur in the Client's personal financial situation that might
adversely affect the Client's investment plan. Additional reviews may be triggered by material
market, economic or political events.

Review Reports

The Client will receive brokerage statements no less than quarterly from the Custodian. These
brokerage statements are sent directly from the Custodian to the Client. The Client may also establish
electronic access to the Custodian's website so that the Client may view these reports and their
account activity. Client brokerage statements will include all positions, transactions and fees relating to
the Client's account[s]. The Advisor may, from time to time, also provide Clients with periodic reports
regarding their holdings, allocations, and performance.

Item 14 Client Referrals and Other Compensation

Compensation Received by RMFS

As disclosed under the Fees and Compensation section in this brochure, persons providing
investment advice on behalf of our firm are licensed insurance agents, and are registered
representatives with Purshe Kaplan Sterling Investments, a securities broker-dealer, and a member
of the Financial Industry Regulatory Authority and the Securities Investor Protection Corporation. For
information on the conflicts of interest this presents, and how we address these conflicts, refer to

the Fees and Compensation section. Please see Item 10 - Other Financial Industry Activities and
Affiliations for information regarding other compensation received by RMFS.

Likewise, RMFS may receive non-compensated referrals of new Clients from various third- parties.

Client Referrals from Solicitors
RMFS does not engage paid solicitors for Client referrals.

Refer to the Brokerage Practices section above for disclosures on research and other benefits we may
receive resulting from our relationship with your account custodian.

Item 15 Custody

Your independent custodian will directly debit your account(s) for the payment of our advisory fees.
This ability to deduct our advisory fees from your accounts causes our firm to exercise limited
custody over your funds or securities. We do not have physical custody of any of your funds and/or
securities. Your funds and securities will be held with a bank, broker-dealer, or other qualified

19




custodian. You will receive account statements from the qualified custodian(s) holding your funds
and securities at least quarterly. The account statements from your custodian(s) will indicate the
amount of our advisory fees deducted from your account(s) each billing period. You should
carefully review account statements for accuracy.

All Clients must place their assets with a "qualified custodian”. Clients are required to engage the
Custodian to retain their funds and securities and direct RMFS to utilize that Custodian for the
Client's security transactions. Clients should review statements provided by the Custodian and
compare to any reports provided by RMFS to ensure accuracy, as the Custodian does not perform
this review. The Client may authorize through the required Custodian forms for the Advisor to move
money from the Client's account[s] at the Custodian to the Client's bank account at another
financial institution as long as the account registrations are identical. The Advisor does not allow
standing authorizations to move money to any 3rd party. In such instances, the Client shall be
required to execute one-time written instructions to the Custodian. For more information about
custodians and brokerage practices, see Item 12 - Brokerage Practices.

Persons associated with our firm may serve as trustees to certain accounts for which we also
provide investment advisory services. In all cases, the persons associated with our firm have been
appointed trustee as a result of a family or personal relationship with the trust grantor and/or
beneficiary and not as a result of employment with our firm. Therefore, we are not deemed to have
custody over the advisory accounts for which persons associated with our firm serve as trustee.

Item 16 Investment Discretion

RMFS generally has discretion over the selection and amount of securities to be bought or sold in
Client accounts without obtaining prior consent or approval from the Client. However, these
purchases or sales may be subject to specified investment objectives, guidelines, or limitations
previously set forth by the Client and agreed to by RMFS. Discretionary authority will only be
authorized upon full disclosure to the Client. The granting of such authority will be evidenced by the
Client's execution of an investment advisory agreement containing all applicable limitations to such
authority. All discretionary trades made by RMFS will be in accordance with each Client's investment
objectives and goals.

Item 17 Voting Client Securities

RMFS does not accept proxy-voting responsibility for any Client. Clients will receive proxy
statements directly from the Custodian. The Advisor will assist in answering questions relating to
proxies, however, the Client retains the sole responsibility for proxy decisions and voting.

Item 18 Financial Information

Neither RMFS, nor its management, have any adverse financial situations that would reasonably
impair the ability of RMFS to meet all obligations to its Clients. Neither RMFS, nor any of its Advisory
Persons, have been subject to a bankruptcy or financial compromise. RMFS is not required to
deliver a balance sheet along with this Disclosure Brochure as the Advisor does not collect advance
fees of $500 or more for services to be performed six months or more in the future.
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Item 19 Additional Information

Trade Errors

In the event a trading error occurs in your account, our policy is to restore your account to the position
it should have been in had the trading error not occurred. Depending on the circumstances, corrective
actions may include canceling the trade, adjusting an allocation, and/or reimbursing the account.

Class Action Lawsuits

We do not determine if securities held by you are the subject of a class action lawsuit or whether you
are eligible to participate in class action settlements or litigation nor do we initiate or participate in
litigation to recover damages on your behalf for injuries as a result of actions, misconduct, or
negligence by issuers of securities held by you.

IRA Rollover Considerations

As part of our investment advisory services to you, we may recommend that you withdraw the assets
from your employer's retirement plan and roll the assets over to an individual retirement account
("IRA") that we will manage on your behalf. If you elect to roll the assets to an IRA that is subject to our
management, we will charge you an asset based fee as set forth in the agreement you executed with
our firm. This practice presents a conflict of interest because persons providing investment advice on
our behalf have an incentive to recommend a rollover to you for the purpose of generating fee based
compensation rather than solely based on your needs. You are under no obligation, contractually or
otherwise, to complete the rollover. Moreover, if you do complete the rollover, you are under no
obligation to have the assets in an IRA managed by our firm.

Many employers permit former employees to keep their retirement assets in their company plan. Also,
current employees can sometimes move assets out of their company plan before they retire or change
jobs. In determining whether to complete the rollover to an IRA, and to the extent the following options
are available, you should consider the costs and benefits of:

1. Leaving the funds in your employer's (former employer's) plan.
2. Moving the funds to a new employer's retirement plan.

3. Cashing out and taking a taxable distribution from the plan.

4. Rolling the funds into an IRA rollover account.

Each of these options has advantages and disadvantages and before making a change we encourage
you to speak with your CPA and/or tax attorney.

If you are considering rolling over your retirement funds to an IRA for us to manage here are a few
points to consider before you do so:

1. Determine whether the investment options in your employer's retirement plan address your
needs or whether you might want to consider other types of investments.

a. Employer retirement plans generally have a more limited investment menu than IRAs.

b. Employer retirement plans may have unique investment options not available to the
public such as employer securities, or previously closed funds.

2. Your current plan may have lower fees than our fees.

a. If you are interested in investing only in mutual funds, you should understand the cost
structure of the share classes available in your employer's retirement plan and how the
costs of those share classes compare with those available in an IRA.

b. You should understand the various products and services you might take advantage of
at an IRA provider and the potential costs of those products and services.

3. Our strategy may have higher risk than the option(s) provided to you in your plan.
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4. Your current plan may also offer financial advice.

5. If you keep your assets titled in a 401k or retirement account, you could potentially delay your
required minimum distribution beyond age 72.

6. Your 401k may offer more liability protection than a rollover IRA; each state may vary.

a. Generally, federal law protects assets in qualified plans from creditors. Since 2005, IRA
assets have been generally protected from creditors in bankruptcies. However, there
can be some exceptions to the general rules so you should consult with an attorney if
you are concerned about protecting your retirement plan assets from creditors.

7. You may be able to take out a loan on your 401k, but not from an IRA.

8. IRA assets can be accessed any time; however, distributions are subject to ordinary income tax
and may also be subject to a 10% early distribution penalty unless they qualify for an exception
such as disability, higher education expenses or the purchase of a home.

9. If you own company stock in your plan, you may be able to liquidate those shares at a lower
capital gains tax rate.

10.Your plan may allow you to hire us as the manager and keep the assets titled in the plan name.

It is important that you understand the differences between these types of accounts and to decide
whether a rollover is best for you. Prior to proceeding, if you have questions contact your investment
adviser representative, or call our main number as listed on the cover page of this brochure.

22




