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Your Trusted Agent

W e l c o m e !  I ’ m  S a r a h ,  a n d  I  p r i d e  m y s e l f  o n
b e i n g  m o r e  t h a n  j u s t  a  r e a l  e s t a t e  a g e n t  –  I  a m
a  d e d i c a t e d  g u i d e  f o r  m y  c l i e n t s  t h r o u g h  t h e
j o u r n e y  o f  b u y i n g  o r  s e l l i n g  t h e i r  h o m e s .  W i t h
y e a r s  o f  e x p e r i e n c e  i n  t h e  T u c s o n ,  A Z .  r e a l
e s t a t e  m a r k e t ,  I  b r i n g  a  w e a l t h  o f  k n o w l e d g e ,
s t r o n g  n e g o t i a t i o n  s k i l l s ,  a n d  a  t i r e l e s s
c o m m i t m e n t  t o  a c h i e v i n g  y o u r  r e a l  e s t a t e
g o a l s .

S A R A H  C H R I S T I N E
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Welcome Message
Welcome to the exciting journey of
selling your property!

I understand that deciding to sell
your property can stir up a whirlwind
of emotions: the anticipation of
moving on to a new phase in your
life, the excitement of showcasing
your property to potential buyers,
the hope of finding the perfect
match, and perhaps a touch of
apprehension about the intricacies
of the selling process.

SARAH CHRISTINE
Tierra Antigua Agent

That's precisely why we've crafted this
comprehensive Home Seller's Guide just
for you!

My  mission is to guide you through every
step of this intricate process with clarity
and ease. My goal is not only to ensure a
successful sale but also to make the
experience enjoyable and stress-free for
you. For us, this journey is more than just
a transaction; it's about helping you
achieve your selling objectives and
transition smoothly to your next
adventure. 4



As you embark on your real estate journey, it's important to know who you're
partnering with. At Tierra Antigua we believe that understanding our
background, mission, and objectives is key to building a strong, trusting
relationship with our clients. 

Our history
Founded in the heart of Tucson, AZ. in the early 2000s, Tierra Antigua emerged
from a simple yet profound idea: to revolutionize the real estate experience for
buyers and sellers alike.

Our mission
“To elevate the real estate experience in Southern Arizona by exceeding
expectations and enhancing our community. We are dedicated to the personal
and professional success of our agents, guided by unwavering values of
honesty, professionalism, integrity and knowledge. We pursue excellence in
every aspect of our business.”

 My primary goal is to redefine the essence of exceptional real estate service.
We are committed to ensuring every client's satisfaction by offering
personalized, informed guidance throughout their real estate journey.

The goals

Sarah Christine @ Tierra Antigua
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I represent your best interests and am dedicated to helping you
successfully market and sell your home.

CLEAR AND OPEN COMMUNICATION

01

Transparency & Commitment
to You

 I am committed to providing complete transparency and open communication throughout the
home selling process. My goal is to ensure you are fully informed, confident, and supported
every step of the way as we work together to sell your home.

I offer expert advice, market insights, and negotiation skills to ensure a
successful and profitable sale.

PROFESSIONAL GUIDANCE

02
I clearly outline the compensation structure upfront, ensuring you
understand exactly how your agent is compensated.

TRANSPARENT COMPENSATION

03
I will explain all potential compensation scenarios to ensure you fully
understand how each situation may impact you.

COMPENSATİON SCENARIOS

04
I will keep you informed at every stage of the process, providing regular
updates and clear explanations of any developments.

FREQUENT UPDATES

05
All relevant documents, agreements, and reports are shared with you
promptly, ensuring you have access to all necessary information.

ACCESSIBLE INFORMATION

06
NO HIDDEN FEES07
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UNDERSTANDING HOW YOUR AGENT IS COMPENSATED
At Tierra Antigua, we believe in complete transparency regarding our compensation. It's
important that you understand how we are compensated for the services we provide and
that there are no hidden fees involved.

HOW WE GET PAID?

Compensation: As your agent, I earn compensation based on the final sale price of your
home. The buyer will negotiate compensation directly with the seller for their agent.

Value of My Services: My compensation covers a wide range of services, including
photos, marketing your home, negotiating with buyers, and managing the entire sales
process from listing to closing.

ENSURING TRANSPARENCY

Upfront Disclosure:  I will provide a clear and detailed explanation of my compensation
structure from the beginning. Once we receive an offer, you as the seller will have full
discretion to determine the buyer’s agent compensation.

No Hidden Fees: I am committed to transparency, and there are no hidden fees or
unexpected charges. All potential costs are disclosed upfront, ensuring you have a
complete understanding of your financial commitments.

TRANSPARENT COMPENSATION
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COMPENSATION SCENARIOS
It's essential to understand the various compensation scenarios that might arise
during your home purchase and how they could affect you:

SELLER AGREES TO FULL COMPENSATION
In certain real estate transactions, the seller agrees to pay the full compensation for
both the listing agent and the buyer's agent.

SELLER AGREES TO PARTIAL COMPENSATION
Scenario: In some cases, the seller may offer less compensation to the buyer's agent.

HOW İT’S HANDLED?
Adjustment in Purchase Price: The buyer may choose to slightly increase their offer to
ensure their agent’s services are fully compensated, or reduce the purchase price to
offset the compensation at closing.

Impact on You: Depending on the approach, there could be a minor adjustment in the
overall cost. We will discuss all options with you to ensure you make an informed
decision.



S A R A H  C H R I S T I N E

Y O U R  T R U S T E D  A G E N T

Ensuring you have professional representation is crucial. Our role is to protect your interests,
provide expert advice, and negotiate the best possible terms. Our compensation reflects the
comprehensive services we offer to achieve the best outcome for your sale.

WHY REPRESENTATION MATTERS?

SELLER OFFERING NO COMPENSATION
Scenario: Occasionally, as a seller, you may choose not to offer any compensation to the
buyer's agent.

HOW İT’S HANDLED?

Negotiation: The buyer's agent will likely attempt to negotiate with you or your listing agent to
reconsider offering a compensation.

Direct Compensation: If you choose not to offer compensation, the buyer would be responsible
for covering their agent’s fee directly.
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Let's Sell
YOUR HOME
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Home Seller's

Organize your home and remove excess items to create a
clean, spacious feel .  Arrange furniture and decor to showcase

your home’s best features.

Define home repairs and f ixes.
Complete repairs with high return on investment.

Ask your agent about the f ixes and repairs

Research recently sold propert ies in your neighbor.
Ask your agent about the market.

View the Comparative Market Analysis report.
Don't  set a price higher than home value.

Remove al l  superf luous items to create more space.
Remove family photographs.

Remove chi ldren and pet toys.
Deep clean. 

RENOVATE REPAIR STAGE 

DECIDE SELLING PRICE

GET PROFESSIONAL PHOTOS

LIST YOUR HOME

ORGANIZE AND STAGE

Your home wil l  go l ive on the MLS, Zi l low, Trul ia etc.
Market your home onl ine & off l ine.

Prepare your home for showing day.

S a r a h
C h r i s t i n e

520-519-9103

sarahchristine@tierramail.net

sarahchristine.realestate

REALTOR

R o a d  M a p
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7 Review al l  offers.
Accept it ,  make a counter-offer or reject the offer.

Look closely at closing dates, types or payment,  and
earnest money.  

REVİEW AND NEGOTIATE OFFERS

Make beds, put al l  dishes away.
Do laundry, sweep f loors/vacuum carpets.

Wipe down al l  countertops & sinks.
Depersonal ize your home.

PREPARE YOUR HOME FOR SHOWING

Understand your r ights during the appraisal  and inspection
process. Ensure al l  responsibi l i t ies outl ined in the sales
agreement are fulf i l led on your end. Once the inspection

report is complete, be ready to negotiate repairs,
concessions, or price adjustments based on the f indings.

APPRAISAL AND INSPECTION

Buyer’s f inal  walkthrough.
Signing f inal  documents.

Prep for closing.
Make the sale off icial .

SIGN AND CLOSE THE SALE

Confirm the specif ic condit ions required for the sale to be
final ized. Clarify the closing costs and identify which party is

responsible for each expense. Refer to the Home Seller’s Guide
for a detailed breakdown of costs.  Outl ine the circumstances

that al low either party to legal ly terminate the contract.

PURCHASE AND SALE AGREEMENT

Home Seller's
R o a d  M a p
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Real Estatet e r m s

A p p r a i s a l

A n  e v a l u a t i o n  o f  a  p r o p e r t y ' s  v a l u e
c o n d u c t e d  b y  a  l i c e n s e d  a p p r a i s e r  i s
t y p i c a l l y  f o r  t h e  b e n e f i t  o f  t h e  l e n d e r .

C o m p e n s a t i o n

T h e  c o m p e n s a t i o n  g i v e n  t o  r e a l  e s t a t e
p r o f e s s i o n a l s  f o r  t h e i r  s e r v i c e s .  I t ' s
u s u a l l y  a  p e r c e n t a g e  o f  t h e  p r o p e r t y ' s
s e l l i n g  p r i c e .

B r o k e r

A  p e r s o n  w h o  h a s  p u r s u e d  e d u c a t i o n
b e y o n d  t h e  a g e n t  l e v e l ,  a s  r e q u i r e d  b y
s t a t e  l a w s ,  a n d  h a s  p a s s e d  a  b r o k e r ’ s
l i c e n s e  e x a m .

B u y e r ' s  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t i n g  t h e
b u y e r .

C l o s i n g

T h e  f i n a l  s t e p  i n  e x e c u t i n g  a  r e a l
e s t a t e  t r a n s a c t i o n .  T h e  c l o s i n g  d a t e  i s
s e t  d u r i n g  t h e  n e g o t i a t i o n  p h a s e ,  a n d
i s  u s u a l l y  s e v e r a l  w e e k s  a f t e r  t h e
o f f e r  i s  f o r m a l l y  a c c e p t e d .

C l o s i n g  C o s t s

T h e s e  a r e  f e e s  p a i d  a t  t h e  c l o s i n g  o f  a
r e a l  e s t a t e  t r a n s a c t i o n .  T h i s  p o i n t  i n
t i m e  c a l l e d  t h e  c l o s i n g  i s  w h e n  t h e
t i t l e  t o  t h e  p r o p e r t y  i s  c o n v e y e d
( t r a n s f e r r e d )  t o  t h e  b u y e r .

C o m p a r a t i v e  M a r k e t  A n a l y s i s  

A  r e p o r t  t h a t  i n c l u d e s  s a l e s  o f  h o m e s
i n  t h e  a r e a  s i m i l a r  t o  y o u r s .  I t  i s  u s e d
t o  h e l p  d e t e r m i n e  a  r e a s o n a b l e  a s k i n g
p r i c e .

C o n t i n g e n c y

A  c o n d i t i o n  t h a t  m u s t  b e  m e t  i n  o r d e r
f o r  a  r e a l  e s t a t e  c o n t r a c t  t o  b e c o m e
b i n d i n g .

C o u n t e r o f f e r

A n  o f f e r  m a d e  i n  r e s p o n s e  t o  a
p r e v i o u s  o f f e r ,  i n  w h i c h  t h e  t e r m s  o f
t h e  o r i g i n a l  o f f e r  a r e  c h a n g e d .

D e e d

A  l e g a l  d o c u m e n t  t h a t  g r a n t s  t h e
b e a r e r  a  r i g h t  o r  p r i v i l e g e ,  p r o v i d i n g
p r o o f  o f  o w n e r s h i p  o f  r e a l  e s t a t e
p r o p e r t y .

Sarah Christine
520- 519- 9103 sarahchristine.realestate



D i s c l o s u r e

A  s t a t e m e n t  b y  a  s e l l e r  o r  b r o k e r
a b o u t  a  p r o p e r t y ’ s  k n o w n  d e f e c t s .

H o m e  I n s p e c t i o n

A n  e x a m i n a t i o n  o f  a  r e a l  e s t a t e
p r o p e r t y ' s  c o n d i t i o n ,  u s u a l l y
p e r f o r m e d  b y  a  p r o f e s s i o n a l  h o m e
i n s p e c t o r .E a r n e s t  M o n e y  D e p o s i t  ( E M D )

A  d e p o s i t  m a d e  b y  a  b u y e r  t o w a r d s  t h e
d o w n  p a y m e n t  i n  e v i d e n c e  o f  g o o d
f a i t h  w h e n  t h e  p u r c h a s e  a g r e e m e n t  i s
s i g n e d .

E q u i t y

 T h e  a m o u n t  o f  t h e  h o m e  a c t u a l l y
" o w n e d " .  I t ' s  t h e  c u r r e n t  m a r k e t  v a l u e
o f  a  h o m e  m i n u s  t h e  o u t s t a n d i n g
m o r t g a g e  b a l a n c e .

E s c r o w

R e f e r s  t o  a  t h i r d - p a r t y  s e r v i c e  t h a t ' s
u s u a l l y  m a n d a t o r y  i n  a  h o m e - s e l l i n g
p r o c e s s .  A n  e s c r o w  h o l d s  o n t o  f u n d s
a n d  d i s t r i b u t e s  t h e m  a c c o r d i n g l y  t o
p r o c e s s  a  c l o s e  o n  a  h o m e .

H o m e  W a r r a n t y

A  p o l i c y  t h a t  c o v e r s  t h e  c o s t  o f
m a i n t a i n i n g  h o u s e h o l d  s y s t e m s  o r
a p p l i a n c e s .

L i s t i n g

A  p r o p e r t y  l i s t e d  f o r  s a l e .  T h e  t e r m
" l i s t i n g "  a l s o  r e f e r s  t o  t h e  c o n t r a c t
b e t w e e n  t h e  h o m e  s e l l e r  a n d  t h e  r e a l
e s t a t e  a g e n t  w h o  w i l l  m a r k e t  t h e
h o m e .

L i s t i n g  A g e n t

T h e  r e a l  e s t a t e  a g e n t  r e p r e s e n t i n g  t h e
s e l l e r .

M o r t g a g e

A  l o a n  t o  f i n a n c e  t h e  p u r c h a s e  o f  a
h o m e ,  w h e r e  t h e  p r o p e r t y  s e r v e s  a s
t h e  l e n d e r ' s  s e c u r i t y  f o r  t h e  l o a n .

F a i r  M a r k e t  V a l u e

 T h e  p r i c e  t h a t  a  b u y e r  w o u l d  p r o b a b l y
p a y  a n d  a  s e l l e r  w o u l d  a c c e p t ,  b o t h
b e i n g  w i l l i n g  p a r t i e s .

F o r  S a l e  B y  O w n e r  ( F S B O )

A  p r o p e r t y  t h a t ' s  b e i n g  s o l d  w i t h o u t  a
r e a l  e s t a t e  a g e n t .  T h e  o w n e r  h a n d l e s
a l l  a s p e c t s  o f  t h e  s a l e .

Sarah Christine
520- 519- 9103 sarahchristine.realestate

Real Estate
t e r m s



M u l t i p l e  L i s t i n g  S e r v i c e  ( M L S )

M L S  A  t o o l  t h a t  r e a l  e s t a t e  b r o k e r s
u s e  t o  e s t a b l i s h  c o n t r a c t u a l  o f f e r s  o f
c o m p e n s a t i o n  a n d  c o m p i l e  p r o p e r t y
d a t a  t o  s h a r e  w i t h  o t h e r  b r o k e r s .

S t a g i n g

T h e  a c t  o f  p r e p a r i n g  a n d  s h o w c a s i n g
r e s i d e n t i a l  o r  c o m m e r c i a l  p r o p e r t y  f o r
s a l e .

O f f e r

T h e  p r i c e  t h a t  a  b u y e r  s u g g e s t s  t h e y
a r e  w i l l i n g  t o  p a y  f o r  a  p r o p e r t y .

O p e n  H o u s e

A n  e v e n t  d u r i n g  w h i c h  p o t e n t i a l
b u y e r s  c a n  t o u r  a  h o u s e  t h a t ' s  f o r
s a l e .

T i t l e  I n s u r a n c e

A n  i n s u r a n c e  p o l i c y  t h a t  p r o t e c t s  t h e
h o l d e r  f r o m  f i n a n c i a l  l o s s  s u s t a i n e d
f r o m  d e f e c t s  i n  a  t i t l e .

U n d e r  C o n t r a c t

A  t e r m  u s e d  t o  d e s c r i b e  a  h o m e  t h a t
h a s  a n  a c c e p t e d  o f f e r  b u t  t h e  s a l e  h a s
n o t  y e t  b e e n  c o m p l e t e d .

P r e - a p p r o v a l  L e t t e r

A  l e t t e r  f r o m  a  l e n d e r  i n d i c a t i n g  t h a t
a  b u y e r  q u a l i f i e s  f o r  a  m o r t g a g e  o f  a
s p e c i f i c  a m o u n t .

S h o r t  S a l e

A  s a l e  o f  r e a l  e s t a t e  i n  w h i c h  t h e
p r o c e e d s  f r o m  s e l l i n g  t h e  p r o p e r t y
f a l l  s h o r t  o f  t h e  b a l a n c e  o f  d e b t s
s e c u r e d  b y  l i e n s  a g a i n s t  t h e  p r o p e r t y .

R e a l  E s t a t e  A g e n t

A  p r o f e s s i o n a l  l i c e n s e d  t o  n e g o t i a t e
a n d  c o n d u c t  r e a l  e s t a t e  t r a n s a c t i o n s .

Sarah Christine
520- 519- 9103 sarahchristine.realestate

Real Estate
t e r m s



l e t ' s  t u r n  y o u r
d r e a m s  

In t o  R e a l i t y !

16



sellD e c i d i n g  t o

T h e  d e c i s i o n  t o  s e l l  y o u r  h o m e  i s  a  s i g n i f i c a n t  o n e ,  a n d  i t  o f t e n  i n v o l v e s  m o r e
t h a n  j u s t  a  f i n a n c i a l  t r a n s a c t i o n .  I t  c o u l d  m e a n  s a y i n g  g o o d b y e  t o  a  p l a c e
f i l l e d  w i t h  m e m o r i e s  o r  t a k i n g  t h e  n e x t  b i g  s t e p  i n  y o u r  l i f e ' s  j o u r n e y .

T i m i n g

T i m i n g  p l a y s  a  v i t a l  r o l e  i n  t h e  r e a l  e s t a t e  m a r k e t .  W h i l e  h o m e s  c a n  b e  s o l d  a t
a n y  t i m e ,  c e r t a i n  s e a s o n s  m a y  p r o v e  m o r e  f a v o r a b l e .  F o r  i n s t a n c e ,  t h e  s p r i n g
s e a s o n  o f t e n  s e e s  i n c r e a s e d  a c t i v i t y  a s  b u y e r s  l o o k  t o  m o v e  b e f o r e  t h e  s t a r t
o f  t h e  n e w  s c h o o l  y e a r .  F u r t h e r m o r e ,  u n d e r s t a n d i n g  b r o a d e r  m a r k e t  c o n d i t i o n s
a n d  e c o n o m i c  t r e n d s  c a n  h e l p  y o u  t i m e  y o u r  s a l e  e f f e c t i v e l y .

F i n a n c i a l  I m p l i c a t i o n s

B e f o r e  d e c i d i n g  t o  s e l l ,  t a k e  a  c o m p r e h e n s i v e  l o o k  a t  y o u r  f i n a n c i a l  s i t u a t i o n .
T h i s  i n c l u d e s  u n d e r s t a n d i n g  y o u r  e q u i t y  i n  t h e  h o m e ,  p o t e n t i a l  s e l l i n g  c o s t s ,
a n d  y o u r  o p t i o n s  f o r  y o u r  n e x t  h o m e .  Y o u ' l l  n e e d  t o  c o n s i d e r  a g e n t
c o m p e n s a t i o n s ,  h o m e  r e p a i r s ,  s t a g i n g  c o s t s ,  a n d  c l o s i n g  c o s t s  i n  y o u r
f i n a n c i a l  p l a n n i n g .

A r e  y o u  p l a n n i n g  t o  b u y  a  n e w  h o m e  a f t e r
s e l l i n g ?  D o  y o u  n e e d  t o  r e l o c a t e  f o r  a  j o b ?
Y o u r  f u t u r e  p l a n s  w i l l  s i g n i f i c a n t l y
i n f l u e n c e  y o u r  d e c i s i o n  t o  s e l l  a n d  y o u r
t i m i n g .

I ' l l  p r o v i d e  a n  i n - d e p t h  a n a l y s i s  o f
t h e  c u r r e n t  r e a l  e s t a t e  m a r k e t
c o n d i t i o n s .  T h i s  w i l l  i n c l u d e
l o o k i n g  a t  c o m p a r a b l e  h o m e  s a l e s
( c o m p s ) ,  r e c e n t  s a l e  p r i c e s ,  a n d
t h e  a v e r a g e  l e n g t h  o f  t i m e  h o m e s
s t a y  o n  t h e  m a r k e t .  W e  w i l l  a l s o
c o n s i d e r  b r o a d e r  e c o n o m i c  f a c t o r s
s u c h  a s  i n t e r e s t  r a t e s ,  e m p l o y m e n t
r a t e s ,  a n d  e c o n o m i c  f o r e c a s t s  t h a t
c o u l d  i n f l u e n c e  b u y e r  b e h a v i o r .

F u t u r e  P l a n s

M a r k e t  C o n d i t i o n s
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F i r s t  I m p r e s s i o n
F i r s t  i m p r e s s i o n s  a r e  e v e r y t h i n g
w h e n  s e l l i n g  y o u r  h o m e .  A  w e l l -
p r e s e n t e d  p r o p e r t y  c a n  b e  t h e
d i f f e r e n c e  b e t w e e n  a  q u i c k  s a l e
a t  a  g o o d  p r i c e ,  a n d  y o u r  h o m e
s i t t i n g  o n  t h e  m a r k e t  f o r  w e e k s
o r  e v e n  m o n t h s .  H e r e ' s  h o w  y o u
c a n  p r e p a r e  y o u r  h o m e  t o  a t t r a c t
p o t e n t i a l  b u y e r s :

for SaleP r e p a r i n g
Y o u r  

D e e p  C l e a n i n g :  A  c l e a n  h o m e  i s
a n  i n v i t i n g  o n e .  A  d e e p  c l e a n  n o t
o n l y  e n h a n c e s  t h e  a p p e a r a n c e
b u t  a l s o  s i g n a l s  t o  b u y e r s  t h a t
t h e  p r o p e r t y  h a s  b e e n  w e l l -
m a i n t a i n e d .

D e c l u t t e r i n g :  C l u t t e r - f r e e
s p a c e s  m a k e  r o o m s  a p p e a r  l a r g e r
a n d  m o r e  a p p e a l i n g .  C o n s i d e r
t e m p o r a r i l y  s t o r i n g  e x c e s s
b e l o n g i n g s  o f f - s i t e .

S t a g i n g :  S t a g i n g  i n v o l v e s
a r r a n g i n g  f u r n i t u r e  a n d  d e c o r  t o
s h o w c a s e  y o u r  h o m e ' s  b e s t
f e a t u r e s .  W h i l e  p r o f e s s i o n a l
s t a g i n g  c a n  b e  w o r t h  t h e
i n v e s t m e n t ,  e v e n  m i n o r  a d j u s t m e n t s
c a n  m a k e  a  s i g n i f i c a n t  i m p a c t .

R e p a i r s  a n d  I m p r o v e m e n t s :
A d d r e s s  a n y  n e c e s s a r y  r e p a i r s  t o
a v o i d  p o t e n t i a l  b u y e r s  b e i n g
d e t e r r e d .  C e r t a i n  i m p r o v e m e n t s ,
s u c h  a s  a p p l y i n g  a  f r e s h  c o a t  o f
p a i n t ,  c a n  a l s o  s i g n i f i c a n t l y
e n h a n c e  y o u r  h o m e ’ s  a p p e a l .

C u r b  A p p e a l :  D o n ' t
u n d e r e s t i m a t e  t h e  i m p o r t a n c e  o f
t h e  e x t e r i o r .  L a n d s c a p i n g ,  a
f r e s h  c o a t  o f  p a i n t ,  a n d  c l e a n
g u t t e r s  c a n  a l l  c o n t r i b u t e  t o  a
p o s i t i v e  f i r s t  i m p r e s s i o n .

N e u t r a l i z i n g :  C o n s i d e r  d e p e r s o n a l i z i n g  y o u r  h o m e  t o  h e l p  p o t e n t i a l
b u y e r s  e n v i s i o n  t h e m s e l v e s  l i v i n g  t h e r e .  T h i s  m i g h t  m e a n  p a i n t i n g  o v e r
b r i g h t l y  c o l o r e d  w a l l s  o r  r e m o v i n g  f a m i l y  p h o t o s .

H o m e
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Getting Ready to Sell

A Practical Checklist for Homeowners

Preparing to put your house on the market? Even with the right asking price, presentation matters. A
home that feels clean, spacious, bright, and well‑kept often sells faster and for more. Use this guide to

make sure buyers see your home at its best:

Make It Sparkle
A spotless home tells buyers it’s been cared for. Dirt and clutter only highlight flaws.

Clear the Clutter
Declutter closets, storage areas, and living spaces. Donate, sell, or toss what you don’t need. Open

space makes rooms feel larger.

Freshen the Air
Eliminate odors from pets, smoke, or cooking. Add pleasant scents—flowers, potpourri, or even baked

goods—to create a welcoming atmosphere.

Brighten the Rooms
Open curtains and blinds, raise shades, and use stronger bulbs (without glare). Light makes spaces feel

bigger and more cheerful.

Repair and Replace
Fix leaks, faulty switches, broken windows, or damaged screens. Buyers notice disrepair and may

lower their offer.

Manage Pets
Keep animals out of sight during showings. Some visitors may be uneasy or allergic.

Add a Coat of Paint
Fresh paint is an inexpensive way to boost appeal. Stick to neutral tones like off‑white for broad

appeal.

Limit Distractions
Arrange for kids to be elsewhere during showings. Buyers need quiet to focus.

Keep It Peaceful
Turn off TVs and radios. If you want background sound, choose soft instrumental music. Close

windows if outside noise intrudes. 19
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Strategy
Pricing
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O n e  o f  t h e  m o s t  c r i t i c a l  a s p e c t s  o f  s e l l i n g  y o u r  h o m e  i s  d e t e r m i n i n g  t h e  r i g h t
a s k i n g  p r i c e .  P r i c i n g  y o u r  h o m e  c o r r e c t l y  f r o m  t h e  s t a r t  c a n  m a k e  t h e
d i f f e r e n c e  b e t w e e n  a  s w i f t ,  l u c r a t i v e  s a l e  a n d  a  d r a w n - o u t  p r o c e s s  w i t h
m u l t i p l e  p r i c e  r e d u c t i o n s .

C o m p a r a t i v e  M a r k e t  A n a l y s i s  ( C M A )

A  C o m p a r a t i v e  M a r k e t  A n a l y s i s  ( C M A )  e x a m i n e s
t h e  p r i c e s  a t  w h i c h  s i m i l a r  p r o p e r t i e s  i n  t h e
s a m e  a r e a  h a v e  r e c e n t l y  s o l d .  T h e  C M A  i s  t h e
b e s t  i n d i c a t o r  o f  w h a t  b u y e r s  a r e  w i l l i n g  t o  p a y
f o r  a  h o m e  l i k e  y o u r s .

PriceS e t t i n g  t h e  r i g h t

U n d e r s t a n d i n g  t h e  M a r k e t

T h e  r e a l  e s t a t e  m a r k e t  i s  d r i v e n  b y
s u p p l y  a n d  d e m a n d ,  w h i c h  v a r i e s  b y
l o c a t i o n ,  s e a s o n ,  a n d  e c o n o m i c  c l i m a t e .
A s  y o u r  a g e n t ,  I  w i l l  h e l p  y o u  u n d e r s t a n d
t h e  c u r r e n t  m a r k e t  c o n d i t i o n s  a n d  h o w
t h e y  s h o u l d  i n f l u e n c e  y o u r  p r i c i n g
s t r a t e g y .

H o m e ' s  U n i q u e  F e a t u r e s

W h i l e  t h e  C M A  p r o v i d e s  a  b a s e ,  w e ' l l
a l s o  c o n s i d e r  t h e  u n i q u e  a s p e c t s  o f
y o u r  h o m e .  U p g r a d e s ,  a d d i t i o n a l
f e a t u r e s  l i k e  a  p o o l  o r  a  l a r g e  g a r d e n ,
a n d  t h e  o v e r a l l  c o n d i t i o n  c a n  a d d
v a l u e .

M a r k e t  T r e n d s

B r o a d e r  m a r k e t  t r e n d s  c a n  i m p a c t  y o u r  h o m e ' s  p r i c e .
F o r  i n s t a n c e ,  l o w  m o r t g a g e  r a t e s  c a n  l e a d  t o  i n c r e a s e d
b u y i n g  p o w e r ,  p o t e n t i a l l y  a l l o w i n g  f o r  a  h i g h e r  a s k i n g
p r i c e .

R e m e m b e r ,  s e t t i n g  t h e  r i g h t  p r i c e  i s  b o t h  a n  a r t  a n d  a  s c i e n c e .  I t ' s  a b o u t
u n d e r s t a n d i n g  t h e  d a t a  b e h i n d  r e c e n t  s a l e s  w h i l e  a l s o  f a c t o r i n g  i n  t h e  u n i q u e
q u a l i t i e s  o f  y o u r  h o m e .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  m y  r o l e  i s  t o  g u i d e  y o u  i n
s e t t i n g  a  p r i c e  t h a t  m e e t s  y o u r  o b j e c t i v e s ,  b a c k e d  b y  a  d e e p  u n d e r s t a n d i n g  o f
t h e  m a r k e t .



FinancesU n d e r s t a n d i n g
S e l l e r
W h e n  s e l l i n g  y o u r  h o m e ,  i t ' s  c r u c i a l
t o  f u l l y  u n d e r s t a n d  t h e  f i n a n c i a l
i m p l i c a t i o n s  i n v o l v e d .  Y o u r  n e t
p r o c e e d s  f r o m  t h e  s a l e  w i l l  b e  t h e
s e l l i n g  p r i c e  m i n u s  a n y  o u t s t a n d i n g
m o r t g a g e  b a l a n c e ,  c l o s i n g  c o s t s ,
a n d  o t h e r  e x p e n s e s .

A g e n t  c o m p e n s a t i o n s :  R e a l  e s t a t e
a g e n t  c o m p e n s a t i o n s  a r e  t y p i c a l l y
t h e  l a r g e s t  s e l l i n g  c o s t  a n d  i s  s p l i t
b e t w e e n  t h e  b u y e r ' s  a n d  s e l l e r ' s
a g e n t s .

H o m e  R e p a i r s  o r  I m p r o v e m e n t s :  Y o u
m i g h t  c h o o s e  t o  i n v e s t  i n  c e r t a i n
r e p a i r s  o r  i m p r o v e m e n t s  t o  i n c r e a s e
y o u r  h o m e ' s  a p p e a l .  T h e s e  c o s t s
s h o u l d  b e  f a c t o r e d  i n t o  y o u r  b u d g e t .

S t a g i n g  C o s t s :  I f  y o u
d e c i d e  t o  p r o f e s s i o n a l l y
s t a g e  y o u r  h o m e ,  t h i s  w i l l
b e  a n  a d d i t i o n a l  c o s t  t o
c o n s i d e r .  S t a g i n g  c a n
o f t e n  h e l p  a  h o m e  s e l l
f a s t e r  a n d  f o r  m o r e  m o n e y ,
b u t  i t ' s  e s s e n t i a l  t o  w e i g h
t h e  p o t e n t i a l  r e t u r n  o n
i n v e s t m e n t .

C l o s i n g  C o s t s :  A s  t h e  s e l l e r ,  y o u ' r e
t y p i c a l l y  r e s p o n s i b l e  f o r  s e v e r a l
c l o s i n g  c o s t s ,  w h i c h  c a n  i n c l u d e  a
n u m b e r  o f  f e e s ,  s u c h  a s  t r a n s f e r
t a x e s ,  t i t l e  i n s u r a n c e ,  e s c r o w  f e e s ,
a n d  n o t a r y  f e e s .  G e n e r a l l y ,  y o u  c a n
e x p e c t  t h e s e  t o  t o t a l  a b o u t  1 - 3 %  o f
t h e  s a l e  p r i c e .

C a p i t a l  G a i n s  T a x :  I f  y o u r
h o m e  h a s  s i g n i f i c a n t l y
a p p r e c i a t e d  i n  v a l u e ,  y o u
m i g h t  h a v e  t o  p a y  c a p i t a l
g a i n s  t a x  o n  t h e  p r o f i t  f r o m
t h e  s a l e .  H o w e v e r ,  t h e r e  a r e
e x c l u s i o n s  a n d  t a x  b r e a k s
a v a i l a b l e  f o r  s e l l i n g  p r i m a r y
r e s i d e n c e s ,  s o  i t ' s  a d v i s a b l e
t o  c o n s u l t  w i t h  a  t a x
p r o f e s s i o n a l .
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PropertyL e t ' s  l i s t  y o u r
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homeL i s t i n g  y o u r
L i s t i n g  y o u r  h o m e  e f f e c t i v e l y  i s  a
c r i t i c a l  s t e p  i n  a t t r a c t i n g  t h e  r i g h t
b u y e r s  a n d  g e t t i n g  t h e  b e s t  p r i c e .  H e r e
a r e  t h e  k e y  c o m p o n e n t s  o f  a  s u c c e s s f u l
l i s t i n g :

H i g h - q u a l i t y  p h o t o s  a n d  a  v i r t u a l
t o u r  c a n  m a k e  y o u r  h o m e  s t a n d  o u t
o n l i n e ,  w h e r e  m o s t  b u y e r s  s t a r t
t h e i r  s e a r c h .  T h e y  s h o w c a s e  y o u r
h o m e ' s  b e s t  f e a t u r e s  a n d  g i v e
p o t e n t i a l  b u y e r s  a  s e n s e  o f  w h a t
i t ' s  l i k e  t o  l i v e  t h e r e .

T h e  l i s t i n g  d e s c r i p t i o n  s h o u l d
h i g h l i g h t  t h e  u n i q u e  f e a t u r e s  a n d
s e l l i n g  p o i n t s  o f  y o u r  h o m e .  I t ' s  n o t
j u s t  a b o u t  l i s t i n g  f a c t s ;  i t ' s  a b o u t
t e l l i n g  a  s t o r y  t h a t  m a k e s
p o t e n t i a l  b u y e r s  w a n t  t o  s e e  y o u r
h o m e  i n  p e r s o n .

T h e  l i s t i n g  p r i c e  s h o u l d  b e  c o m p e t i t i v e ,  b a s e d  o n  t h e
c o m p a r a t i v e  m a r k e t  a n a l y s i s  ( C M A ) ,  y o u r  h o m e ' s  u n i q u e  f e a t u r e s ,
a n d  c u r r e n t  m a r k e t  c o n d i t i o n s .

A c c u r a t e l y  l i s t  i m p o r t a n t  d e t a i l s  s u c h  a s  s q u a r e  f o o t a g e ,  t h e
n u m b e r  o f  b e d r o o m s  a n d  b a t h r o o m s ,  l o t  s i z e ,  l o c a t i o n ,  u p g r a d e s ,
a n d  u n i q u e  f e a t u r e s .

O n c e  t h e  l i s t i n g  i s  l i v e ,  i t ' s  t i m e  t o  a t t r a c t  b u y e r s .  T h i s  m i g h t
i n v o l v e  a d v e r t i s i n g  o n  r e a l  e s t a t e  w e b s i t e s ,  s o c i a l  m e d i a
p l a t f o r m s ,  d i r e c t  m a i l  c a m p a i g n s ,  o p e n  h o u s e s ,  o r  p r i v a t e
s h o w i n g s .

B e  p r e p a r e d  f o r  i n q u i r i e s  a n d  s h o w i n g s .  T i m e l y  r e s p o n s e s  a n d
f l e x i b i l i t y  i n  s c h e d u l i n g  v i s i t s  c a n  m a k e  t h e  d i f f e r e n c e  i n
s e c u r i n g  t h e  r i g h t  b u y e r .
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for homeL i s t i n g  

M L S  L i s t i n g
G e t t i n g  y o u r  h o m e  l i s t e d  o n  t h e  M L S  i s  e s s e n t i a l .  T h i s  p l a t f o r m  i s  u s e d  b y
r e a l  e s t a t e  a g e n t s  t o  f i n d  h o m e s  t h a t  m a t c h  t h e i r  b u y e r s '  c r i t e r i a  a n d  a l s o
s y n d i c a t e s  t o  n u m e r o u s  o n l i n e  r e a l  e s t a t e  s i t e s .

M a r k e t  T i m i n g
T h e  t i m i n g  o f  y o u r  l i s t i n g  c a n  s i g n i f i c a n t l y  i m p a c t  y o u r  s a l e .  C e r t a i n  t i m e s  o f
t h e  y e a r ,  o r  e v e n  s p e c i f i c  d a y s  o f  t h e  w e e k ,  c a n  g e n e r a t e  m o r e  b u y e r
i n t e r e s t .  A s  y o u r  a g e n t ,  I  c a n  p r o v i d e  a d v i c e  o n  t h e  b e s t  t i m i n g  b a s e d  o n
l o c a l  m a r k e t  t r e n d s .

H o m e  I n s p e c t i o n
H a v i n g  a  p r e - l i s t i n g  h o m e  i n s p e c t i o n  c a n  u n c o v e r  a n y  i s s u e s  t h a t  m i g h t
i m p e d e  a  s a l e .  I t  o f f e r s  t h e  c h a n c e  t o  a d d r e s s  n e c e s s a r y  r e p a i r s  b e f o r e h a n d ,
a l l o w i n g  y o u  t o  p r e s e n t  p o t e n t i a l  b u y e r s  w i t h  a  h o m e  i n  e x c e l l e n t  c o n d i t i o n .
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These steps are
essent ia l  for  showcasing
your home's st rengths,
creat ing a sense of
spaciousness,  and
enabl ing potent ia l
buyers to envis ion
themselves l iv ing in the
space.  They are crucia l
in d ist inguishing your
home from the
compet i t ion,  potent ia l ly
leading to faster  sales
and more compet i t ive
of fers.

Cleaning
         Decluttering
                       Staging

29



Cleaning: An immaculate
home speaks volumes
about i ts upkeep. Begin
with a thorough deep
clean, paying extra
attent ion to high-traff ic
areas such as the kitchen
and bathrooms, as wel l  as
often overlooked spots l ike
baseboards and l ight
f ixtures.  For a truly
prist ine environment,
consider hir ing
professional  c leaners.  This
step helps ensure that
potential  buyers encounter
a spotless,  fresh-smel l ing
home upon their  v is it .

Let's Clean 
             Your Home
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A cluttered space can
detract from your home's
features and make rooms
appear smal ler.  Start  by
removing excess i tems
from countertops,  c losets,
and rooms. Less is more—
the aim is to create an
open, invit ing space where
potential  buyers can
envision their  own
belongings.  Consider
rent ing a storage unit  for
larger i tems that you're not
ready to part  with but that
don't  serve a purpose
during showings.

Decluttering your
                    Home
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Staging: Staging is the art  of arranging furniture and decor to highl ight
your home's best features and potential .  Professional  stagers
understand buyer psychology and market trends, making them
invaluable assets.  I f  professional  staging isn't  feasible,  there are st i l l
p lenty of ways to maximize your home's appeal :

Arrange furniture to create a sense of space and f low in each room.
Use l ight ing to create a warm, welcoming atmosphere.
Add some neutral  decor to make your home feel  invit ing without
being overly personal .

Each of these steps plays a crucial  role in presenting your home in the
best possible l ight.  A clean, c lutter-free,  and strategical ly staged
home can dramatical ly enhance its appeal  to potentia l  buyers,  leading
to faster sales and better offers.

S t a g i n g
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MarketingP r o p e r t y

O n l i n e
A d v e r t i s i n g

S u c c e s s f u l l y  s e l l i n g  y o u r

h o m e  i n v o l v e s  a

s t r a t e g i c  a p p r o a c h  t o

p r o m o t i o n ,  r e a c h i n g

p o t e n t i a l  b u y e r s  a c r o s s  a

v a r i e t y  o f  m e d i u m s .

H e r e ' s  h o w  w e ' l l  m a r k e t

y o u r  p r o p e r t y :

A l l o w i n g  p o t e n t i a l  b u y e r s  t o  e x p e r i e n c e  y o u r
h o m e  f i r s t h a n d  c a n  b e  a  p o w e r f u l  s e l l i n g
t o o l .  W e ' l l  c o o r d i n a t e  t h e s e  v i s i t s  t o  f i t  w i t h
y o u r  s c h e d u l e .

O p e n  H o u s e s  a n d
P r i v a t e  S h o w i n g s

W e ' l l  l i s t  y o u r  p r o p e r t y
o n  p o p u l a r  r e a l  e s t a t e
w e b s i t e s  a n d  u s e
t a r g e t e d  s o c i a l  m e d i a
c a m p a i g n s  t o  c a p t u r e
t h e  a t t e n t i o n  o f
p o t e n t i a l  b u y e r s .

P o s t c a r d s  a n d  
F l y e r s

I ' l l  d e s i g n  a n d
d i s t r i b u t e  a t t r a c t i v e
p o s t c a r d s  a n d  f l y e r s
t h a t  h i g h l i g h t  t h e
u n i q u e  f e a t u r e s  o f  y o u r
h o m e .  T h e s e  c a n  b e
m a i l e d  d i r e c t l y  t o
p o t e n t i a l  b u y e r s  o r
d i s t r i b u t e d  a t  s t r a t e g i c
l o c a t i o n s .

A  p r o f e s s i o n a l  a n d  e y e - c a t c h i n g  " F o r  S a l e "
y a r d  s i g n  c a n  a t t r a c t  p a s s e r s b y  a n d  s p a r k
i n t e r e s t  i n  y o u r  h o m e .

S i g n s

W e ' l l  c r e a t e  e n g a g i n g  p o s t s  a n d  e y e -
c a t c h i n g  g r a p h i c s  t o  r e a c h  p o t e n t i a l  b u y e r s .
I n s t a g r a m ' s  v i s u a l l y  d r i v e n  p l a t f o r m  i s  i d e a l
f o r  s h o w c a s i n g  y o u r  h o m e ' s  a e s t h e t i c s .

S o c i a l  M e d i a  P r o m o t i o n
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PropertyS h o w i n g  y o u r

S h o w i n g  y o u r  h o m e  t o  p o t e n t i a l  b u y e r s
i s  a  c r u c i a l  p a r t  o f  t h e  s e l l i n g  p r o c e s s .
T h i s  i s  w h e n  b u y e r s  g e t  t o  s e e  a n d  f e e l
w h a t  i t  w o u l d  b e  l i k e  t o  l i v e  i n  y o u r
h o m e .  H e r e ' s  h o w  w e  c a n  m a k e  t h e  m o s t
o f  t h i s  o p p o r t u n i t y :

O p e n  H o u s e s :  O p e n  h o u s e s  c a n  b e  a n
e f f e c t i v e  w a y  t o  g e t  a  l a r g e  n u m b e r  o f
p o t e n t i a l  b u y e r s  t h r o u g h  y o u r  d o o r .  W e ' l l
p l a n  t h e s e  s t r a t e g i c a l l y  t o  g e n e r a t e
m a x i m u m  i n t e r e s t .

O P E N  H O U S E S

S c h e d u l i n g  S h o w i n g s :  W e ' l l  w o r k
t o g e t h e r  t o  s c h e d u l e  s h o w i n g s  a t  t i m e s
t h a t  a r e  c o n v e n i e n t  f o r  y o u ,  w h i l e  a l s o
b e i n g  c o n s i d e r a t e  o f  w h e n  p o t e n t i a l
b u y e r s  a r e  m o s t  l i k e l y  t o  b e  a v a i l a b l e .
T h i s  o f t e n  i n c l u d e s  e v e n i n g s  a n d
w e e k e n d s .

P r i o r  t o  e a c h  s h o w i n g ,  w e ' l l  e n s u r e  y o u r
h o m e  i s  c l e a n ,  t i d y ,  a n d  w e l l - l i t .  I t ' s
o f t e n  a  g o o d  i d e a  t o  v a c a t e  t h e  p r o p e r t y
d u r i n g  s h o w i n g s ,  a l l o w i n g  p o t e n t i a l
b u y e r s  t o  c o m f o r t a b l y  e x p l o r e  a n d
e n v i s i o n  t h e m s e l v e s  l i v i n g  i n  t h e  s p a c e .

P R E P A R I N G  F O R  S H O W I N G S

D u r i n g  s h o w i n g s  a n d  o p e n  h o u s e s ,  w e ' l l
p r o v i d e  p o t e n t i a l  b u y e r s  w i t h  a  f a c t
s h e e t  t h a t  d e t a i l s  y o u r  h o m e ' s  k e y
f e a t u r e s ,  u p g r a d e s ,  a n d  s e l l i n g  p o i n t s .

P R O V I D I N G  P R O P E R T Y  D E T A I L S
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O n c e  w e  b e g i n  r e c e i v i n g  o f f e r s  o n  y o u r

p r o p e r t y ,  i t ' s  i m p o r t a n t  t o  c a r e f u l l y

r e v i e w  e a c h  o n e  t o  u n d e r s t a n d  i t s  m e r i t s

a n d  p o t e n t i a l  d r a w b a c k s .  H e r e ' s  w h a t  t h i s

p r o c e s s  e n t a i l s :

U n d e r s t a n d i n g  t h e  O f f e r :  E a c h  o f f e r  w i l l
i n c l u d e  t h e  p r o p o s e d  p u r c h a s e  p r i c e ,
f i n a n c i n g  d e t a i l s ,  c l o s i n g  d a t e ,
c o n t i n g e n c i e s ,  a n d  a n y  a d d i t i o n a l
r e q u e s t s  o r  c o n d i t i o n s .  I t ' s  c r u c i a l  t o
u n d e r s t a n d  a l l  t h e s e  e l e m e n t s  b e f o r e
d e c i d i n g  h o w  t o  r e s p o n d .

E v a l u a t i n g  t h e  O f f e r :  N o t  a l l  o f f e r s  a r e
c r e a t e d  e q u a l .  A  h i g h e r  p u r c h a s e  p r i c e
m i g h t  b e  a t t r a c t i v e ,  b u t  t h e  o f f e r  c o u l d
a l s o  i n c l u d e  c o n t i n g e n c i e s  o r  f i n a n c i n g
t h a t  i s  l e s s  s e c u r e .  O n  t h e  o t h e r  h a n d ,  a
s l i g h t l y  l o w e r  o f f e r  w i t h  f e w e r
c o n t i n g e n c i e s  o r  a  q u i c k e r  c l o s i n g  d a t e
m i g h t  b e  m o r e  a p p e a l i n g ,  d e p e n d i n g  o n
y o u r  c i r c u m s t a n c e s .

offersR e c e i v e  a n d  R e v i e w
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O n c e  w e  b e g i n  r e c e i v i n g  o f f e r s  o n  y o u r

p r o p e r t y ,  i t ' s  i m p o r t a n t  t o  c a r e f u l l y

r e v i e w  e a c h  o n e  t o  u n d e r s t a n d  i t s  m e r i t s

a n d  p o t e n t i a l  d r a w b a c k s .  H e r e ' s  w h a t  t h i s

p r o c e s s  e n t a i l s :

B u y e r  P r e - q u a l i f i c a t i o n :  C o n s i d e r  t h e
b u y e r ' s  p r e - q u a l i f i c a t i o n  s t a t u s .  B u y e r s
w h o  h a v e  b e e n  p r e q u a l i f i e d  o r  p r e -
a p p r o v e d  f o r  a  m o r t g a g e  m a y  b e  m o r e
l i k e l y  t o  s e c u r e  f i n a n c i n g  q u i c k l y  a n d
c l o s e  t h e  d e a l .

R e v i e w i n g  M u l t i p l e  O f f e r s :  I f  y o u  r e c e i v e
m u l t i p l e  o f f e r s ,  w e ' l l  r e v i e w  e a c h  o n e
c a r e f u l l y .  S o m e t i m e s ,  i t  c a n  b e
a d v a n t a g e o u s  t o  c o u n t e r o f f e r  m u l t i p l e
p o t e n t i a l  b u y e r s  t o  c r e a t e  a  b i d d i n g  w a r .

M a k i n g  D e c i s i o n s :  A f t e r  r e v i e w i n g  e a c h
o f f e r  a n d  c o n s i d e r i n g  a l l  a s p e c t s ,  y o u ' l l
n e e d  t o  d e c i d e  w h e t h e r  t o  a c c e p t  a n  o f f e r ,
m a k e  a  c o u n t e r o f f e r ,  o r  r e j e c t  t h e  o f f e r
o u t r i g h t .

N e g o t i a t i o n s :  I f  y o u  d e c i d e  t o  c o u n t e r o f f e r ,  w e ' l l  e n t e r  i n t o
n e g o t i a t i o n s  w i t h  t h e  b u y e r .  T h i s  i s  a  n o r m a l  p a r t  o f  t h e  p r o c e s s
w h e r e  b o t h  p a r t i e s  w o r k  t o  r e a c h  a g r e e a b l e  t e r m s .

E a c h  o f f e r  r e p r e s e n t s  a  p o t e n t i a l  s a l e ,  s o  i t ' s  c r u c i a l  t o
r e v i e w  t h e m  c a r e f u l l y .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  I  w i l l
g u i d e  y o u  t h r o u g h  t h i s  p r o c e s s ,  h e l p i n g  y o u  u n d e r s t a n d
t h e  n u a n c e s  o f  e a c h  o f f e r  a n d  a d v i s i n g  o n  t h e  b e s t  c o u r s e
o f  a c t i o n  t o  r e a c h  y o u r  s e l l i n g  g o a l s .

offersR e c e i v e  a n d  R e v i e w
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the NegotiationsMa s t e r i n g

U n d e r s t a n d  t h e  D a n c e

N e g o t i a t i o n  i s  a  t w o - w a y  s t r e e t .  W h e n
y o u  r e s p o n d  t o  a n  o f f e r  w i t h  a
c o u n t e r o f f e r ,  t h e  p o t e n t i a l  b u y e r  c a n
a c c e p t  i t ,  c o u n t e r  i t ,  o r  w a l k  a w a y .
T h e  b a c k - a n d - f o r t h  c a n  c o n t i n u e  u n t i l
y o u  e i t h e r  l a n d  o n  a g r e e a b l e  t e r m s  o r
d e c i d e  t o  p a r t  w a y s .  R e m e m b e r ,  i t ' s  a
p r o c e s s !

K n o w  Y o u r  N o n - N e g o t i a b l e s

B e f o r e  n e g o t i a t i o n s  b e g i n ,  i d e n t i f y
w h a t  m a t t e r s  m o s t  t o  y o u  i n  t h e  d e a l .
I s  i t  t h e  s a l e  p r i c e ?  A  f i r m  c l o s i n g
d a t e ?  T h e  r e m o v a l  o f  c e r t a i n
c o n t i n g e n c i e s ?  D e f i n i n g  y o u r
p r i o r i t i e s  u p f r o n t  w i l l  g i v e  y o u  a
r o a d m a p  t o  f o l l o w  d u r i n g
n e g o t i a t i o n s .

K e e p  C a l m  a n d  C a r r y  O n

S e l l i n g  y o u r  h o m e  c a n  t u g  a t  y o u r
h e a r t s t r i n g s .  I t ' s  o n l y  n a t u r a l  –
y o u ' v e  m a d e  m e m o r i e s  h e r e !  B u t
w h e n  i t  c o m e s  t o  n e g o t i a t i o n ,  t r y  t o
k e e p  e m o t i o n s  i n  c h e c k  a n d
a p p r o a c h  t h e  p r o c e s s  a s  y o u  w o u l d
a n y  b u s i n e s s  t r a n s a c t i o n .

N e g o t i a t i n g  t h e  s a l e  o f  y o u r  h o m e  m a y
f e e l  l i k e  a  h i g h - s t a k e s  p o k e r  g a m e ,  b u t
t h e r e ' s  n o  n e e d  f o r  c o n c e r n .  W i t h  t h e
r i g h t  s t r a t e g y  a n d  m a i n t a i n e d
c o m p o s u r e ,  y o u  c a n  n a v i g a t e  t h i s  s t a g e
p r o f i c i e n t l y .
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the NegotiationsMa s t e r i n g

N e g o t i a t i n g  t h e  s a l e  o f  y o u r  h o m e  m a y
f e e l  l i k e  a  h i g h - s t a k e s  p o k e r  g a m e ,  b u t
t h e r e ' s  n o  n e e d  f o r  c o n c e r n .  W i t h  t h e
r i g h t  s t r a t e g y  a n d  m a i n t a i n e d
c o m p o s u r e ,  y o u  c a n  n a v i g a t e  t h i s  s t a g e
p r o f i c i e n t l y .

P a t i e n c e  i s  a  V i r t u e

J u s t  a s  R o m e  w a s n ' t  b u i l t  i n  a  d a y ,
y o u r  n e g o t i a t i o n  l i k e l y  w o n ' t  c o n c l u d e
s w i f t l y .  P a t i e n c e  c a n  b e  y o u r  g r e a t e s t
a s s e t  d u r i n g  t h i s  t i m e .  I t  h e l p s
p r e v e n t  h a s t y  d e c i s i o n s  a n d  e n a b l e s
y o u  t o  w a i t  f o r  t h e  b e s t  p o s s i b l e  d e a l .

U s e  Y o u r  S e c r e t  W e a p o n  

H a v i n g  a  s e a s o n e d  a g e n t  d u r i n g
n e g o t i a t i o n s  c a n  p r o v e  i n v a l u a b l e .  A s
a n  e x p e r i e n c e d  m a r k e t  i n s i d e r ,  I  w i l l
c h a m p i o n  y o u r  i n t e r e s t s  a n d  p r o v i d e
c o u n s e l  b a s e d  o n  e x t e n s i v e  i n d u s t r y
e x p e r t i s e .

P l a y  N i c e

W h i l e  i t  m a y  s e e m  o b v i o u s ,  i t ' s
c r u c i a l  t o  m a i n t a i n  p r o f e s s i o n a l i s m
a n d  r e s p e c t  t o w a r d  p o t e n t i a l
b u y e r s .  E v e n  i f  t h e  p r o c e s s
e n c o u n t e r s  s e t b a c k s ,  i t ' s  i m p o r t a n t
t o  r e m e m b e r  t h a t  e v e r y o n e  i s  a i m i n g
f o r  t h e  s a m e  o u t c o m e :  a  s u c c e s s f u l
h o m e  s a l e .
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the InspectionU n d e r g o i n g

A f t e r  a n  o f f e r  o n  y o u r  h o m e  i s
a c c e p t e d ,  i t ' s  t i m e  f o r  o n e  o f  t h e
m o s t  c r i t i c a l  s t a g e s  i n  t h e  h o m e
s e l l i n g  p r o c e s s — t h e  h o m e
i n s p e c t i o n .  D o n ' t  w o r r y ;  w e ' v e  g o t
y o u  c o v e r e d  o n  w h a t  t o  e x p e c t .

U n d e r s t a n d  t h e  P u r p o s e :  H o m e
i n s p e c t i o n s  a r e  d e s i g n e d  t o  p r o t e c t
t h e  b u y e r  f r o m  a n y  u n f o r e s e e n
i s s u e s  w i t h  t h e  p r o p e r t y .  T h e
i n s p e c t o r  w i l l  c o n d u c t  a  t h o r o u g h
e x a m i n a t i o n  o f  y o u r  h o m e ,  l o o k i n g
f o r  a n y t h i n g  f r o m  s t r u c t u r a l
p r o b l e m s  t o  m i n o r  m a i n t e n a n c e
i s s u e s .

B e  P r e p a r e d :  E n s u r e  y o u r  h o m e  i s
c l e a n  a n d  a c c e s s i b l e  f o r  t h e
i n s p e c t i o n .  C l e a r  a w a y  a n y  c l u t t e r
t h a t  m i g h t  h i n d e r  t h e  i n s p e c t o r ' s
a c c e s s  t o  a r e a s  l i k e  t h e  b a s e m e n t ,
a t t i c ,  a n d  e l e c t r i c a l  p a n e l s .

E x p e c t  S o m e  F i n d i n g s :  N o  h o m e  i s
p e r f e c t ,  a n d  i n s p e c t o r s  a r e  t r a i n e d
t o  f i n d  i s s u e s .  I t  i s  e n t i r e l y  n o r m a l
i f  t h e  r e p o r t  c o m e s  b a c k  w i t h  a  f e w
( o r  s e v e r a l )  i t e m s .
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I t ' s  a  m o m e n t  o f  a n t i c i p a t i o n  i n  t h e  h o m e - s e l l i n g  p r o c e s s :  t h e  a p p r a i s a l !  T h i s
k e y  s t e p  p r o v i d e s  a  c o n c r e t e  f i g u r e  f o r  y o u r  h o m e ' s  v a l u e .  H e r e ' s  a  b r i e f
r u n d o w n  o f  w h a t  t o  e x p e c t :

 P r e p a r a t i o n

J u s t  a s  y o u ' d  s t a g e  f o r  a  s h o w i n g ,  e n s u r e  y o u r
h o m e  i s  c l e a n  a n d  p r e s e n t a b l e  f o r  t h e
a p p r a i s a l .  H i g h l i g h t  a n y  r e c e n t  u p g r a d e s  o r
r e n o v a t i o n s  y o u ' v e  m a d e — t h e y  c a n  a d d  t o  y o u r
h o m e ' s  v a l u e .

AppraisalY o u r  H o m e ' s  
V a l u e  R e v e a l e d

T h e  B a s i c s

A n  a p p r a i s e r ,  h i r e d  b y  t h e  b u y e r ' s
l e n d e r ,  w i l l  e v a l u a t e  y o u r  h o m e  b a s e d  o n
a  v a r i e t y  o f  f a c t o r s ,  i n c l u d i n g  s i z e ,
c o n d i t i o n ,  a n d  r e c e n t  c o m p a r a b l e  s a l e s ,
t o  d e t e r m i n e  y o u r  h o m e ' s  c u r r e n t  m a r k e t
v a l u e .

T h e  O u t c o m e

T h e  a p p r a i s a l  r e p o r t  w i l l  c o m e  i n  o n e
o f  t h r e e  w a y s :  a t  v a l u e ,  a b o v e  v a l u e ,
o r  b e l o w  v a l u e .  I f  i t ' s  a t  o r  a b o v e  t h e
c o n t r a c t  p r i c e ,  g r e a t !  I f  i t ' s  b e l o w ,
d o n ' t  p a n i c .  W e  c a n  n e g o t i a t e  w i t h  t h e
b u y e r  o r  c o n t e s t  t h e  a p p r a i s a l .

K n o w  Y o u r  O p t i o n s

R e m e m b e r ,  i f  t h e  a p p r a i s a l  c o m e s  i n  l o w e r  t h a n  t h e
s a l e  p r i c e ,  i t ' s  n o t  t h e  e n d  o f  t h e  r o a d .  Y o u  c a n  r e d u c e
y o u r  p r i c e ,  o r  t h e  b u y e r  c a n  b r i n g  m o r e  m o n e y  t o  t h e
t a b l e .  S o m e t i m e s ,  a  s e c o n d  a p p r a i s a l  m i g h t  b e  a n
o p t i o n .
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7  F i n a l  S t e p s

7 .  T h e  t i t l e  i n s u r a n c e  p o l i c y :  i s  i s s u e d  a n d  s e n t  t o  b o t h  t h e  b u y e r  a n d  t h e
l e n d e r ,  c o m p l e t i n g  t h e  t r a n s a c t i o n .  
6 .  D i s b u r s e m e n t  &  R e c o r d i n g :   P a y m e n t s  a r e  m a d e  t o  a l l  p a r t i e s  a s
o u t l i n e d  i n  t h e  s e t t l e m e n t  s t a t e m e n t .  T h e  d e e d  a n d  l o a n  d o c u m e n t s  a r e
s e n t  t o  t h e  c o u n t y  f o r  r e c o r d i n g .  
5 .  S i g n i n g  t h e  P a p e r w o r k :   B u y e r s  a n d  s e l l e r s  s i g n  a l l  r e q u i r e d
d o c u m e n t s ,  i n c l u d i n g  t h e  d e e d ,  s e t t l e m e n t  s t a t e m e n t ,  a n d  l o a n  p a p e r w o r k
( i f  a p p l i c a b l e ) .  
4 .  S e t t l e m e n t  S t a t e m e n t  P r e p a r a t i o n :  O n c e  i n v o i c e s  a n d  l o a n  d o c u m e n t s
a r e  r e c e i v e d ,  t h e  s e t t l e m e n t  s t a t e m e n t  i s  d r a f t e d .  I t  o u t l i n e s  t h e  f i n a l  
f i n a n c i a l  d e t a i l s  f o r  b o t h  b u y e r  a n d  s e l l e r .  
3 .  I n s p e c t i o n s  &  D o c u m e n t a t i o n :  O v e r  t h e  n e x t  f e w  w e e k s ,  i n s p e c t i o n s
t a k e  p l a c e ,  r e p a i r s  m a y  b e  n e g o t i a t e d ,  a n d  d o c u m e n t s  a r e  
c o l l e c t e d  f r o m  l e n d e r s ,  H O A s ,  a n d  l i e n h o l d e r s .  P r o m p t  r e s p o n s e s  f r o m
b u y e r s  a n d  s e l l e r s  h e l p  k e e p  e v e r y t h i n g  o n  t r a c k .  
2 .  C o n f i r m  O w n e r s h i p :  
A  t i t l e  s e a r c h  v e r i f i e s  t h e  l e g a l  o w n e r  a n d  c h e c k s  f o r  a n y  l i e n s  o r  
a s s e s s m e n t s .  T h i s  e n s u r e s  t h e  p r o p e r t y  c a n  b e  l e g a l l y  t r a n s f e r r e d  t o  
t h e  b u y e r .  
1 .  S t a r t  t h e  P r o c e s s :  T h e  s i g n e d  c o n t r a c t  a n d  e a r n e s t  m o n e y  a r e  
d e l i v e r e d  t o  t h e  s e t t l e m e n t  a g e n t  ( o f t e n  t h e  t i t l e  c o m p a n y ) .  T h e y  b e g i n  
g a t h e r i n g  k e y  d e t a i l s  l i k e  t a x e s ,  l o a n  p a y o f f s ,  a n d  l i e n  i n f o r m a t i o n .

T h e  C l o s i n g
P r o c e s s
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for ClosingP r e p a r i n g

F i n a l  C o u n t d o w n !
Y o u ' v e  m a d e  i t !  T h e  j o u r n e y  o f  s e l l i n g  y o u r  h o m e  i s  n e a r i n g
i t s  e n d ,  a n d  c l o s i n g  d a y  i s  a l m o s t  h e r e .  B u t  b e f o r e  t h a t  d a y
a r r i v e s ,  t h e r e  a r e  a  f e w  c r u c i a l  s t e p s  t o  p r e p a r e  f o r .  H e r e ' s
w h a t  y o u  n e e d  t o  k n o w :

U n d e r s t a n d  t h e  C l o s i n g  D i s c l o s u r e :  T h i s  d o c u m e n t  o u t l i n e s  a l l
t h e  c o s t s  f o r  b o t h  t h e  b u y e r  a n d  s e l l e r  r e l a t e d  t o  t h e  c l o s i n g .
R e v i e w  i t  c a r e f u l l y .  A s  y o u r  r e a l  e s t a t e  a g e n t ,  I ' l l  h e l p  e n s u r e
e v e r y t h i n g  i s  c o r r e c t  a n d  a s  e x p e c t e d .

F u n d s  f o r  C l o s i n g :  I f  y o u  o w e  a n y  f u n d s  a t  c l o s i n g ,  b e  p r e p a r e d
t o  p r o v i d e  t h e s e  i n  t h e  f o r m  r e q u i r e d  b y  t h e  e s c r o w  c o m p a n y ,
t y p i c a l l y  v i a  a  c a s h i e r ' s  c h e c k  o r  w i r e  t r a n s f e r .

G a t h e r  N e c e s s a r y  D o c u m e n t s :  B r i n g  a l l  n e c e s s a r y  p a p e r w o r k  t o
t h e  c l o s i n g ,  s u c h  a s  i d e n t i f i c a t i o n ,  c o p i e s  o f  p e r t i n e n t  c o n t r a c t
d o c u m e n t s ,  a n d  k e y s  t o  t h e  p r o p e r t y .
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P u r p o s e :  T h e  f i n a l  w a l k t h r o u g h  g i v e s

b u y e r s  t h e  o p p o r t u n i t y  t o  v e r i f y  t h a t  t h e

h o m e ' s  c o n d i t i o n  r e m a i n s  u n c h a n g e d

s i n c e  t h e i r  l a s t  v i s i t  a n d  t o  e n s u r e  t h a t

a l l  a g r e e d - u p o n  r e p a i r s  w e r e  c o m p l e t e d .

P r e p a r a t i o n :  E n s u r e  t h e  h o m e  i s  c l e a n  a n d

v a c a n t ,  e x c e p t  f o r  a n y  i t e m s  i n c l u d e d  i n

t h e  s a l e .  D o c u m e n t a t i o n  o f  c o m p l e t e d

r e p a i r s  s h o u l d  b e  p r o v i d e d  f o r  t h e

b u y e r ' s  r e f e r e n c e .

T i m i n g :  T y p i c a l l y ,  t h e  f i n a l

w a l k t h r o u g h  o c c u r s  o n e  t o  t h r e e  d a y s

b e f o r e  c l o s i n g .  T h i s  t i m i n g  a l l o w s  a n y

i s s u e s  t o  b e  a d d r e s s e d  b e f o r e  t h e

t r a n s a c t i o n  i s  f i n a l i z e d .

P r o b l e m - S o l v i n g :  I f  t h e  b u y e r

i d e n t i f i e s  n e w  i s s u e s ,  d o n ' t  p a n i c .

S o l u t i o n s  c a n  r a n g e  f r o m  n e g o t i a t i n g  a

p r i c e  r e d u c t i o n  t o  a d d r e s s i n g  t h e

i s s u e s  b e f o r e  c l o s i n g .

Walkthrough
L a s t  L o o k :
             F i n a l

T h e  f i n a l  w a l k t h r o u g h  i s  t h e  l a s t
m i l e s t o n e  b e f o r e  t h e  f i n i s h  l i n e  i n
y o u r  h o m e - s e l l i n g  j o u r n e y .  H e r e ' s
w h a t  t o  e x p e c t :
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Issues
D e a l i n g  w i t h
U n f o r e s e e n

I n  t h e  h o m e - s e l l i n g  j o u r n e y ,  s u r p r i s e s
c a n  a n d  d o  o c c u r ,  b u t  d o n ' t  f r e t .  F r o m
s u d d e n  r e p a i r s  t o  r e n e g o t i a t i o n s ,
y o u r  r e a l  e s t a t e  a g e n t  ( y o u r s  t r u l y )  i s
e q u i p p e d  t o  h a n d l e  t h e s e  b u m p s  i n
t h e  r o a d .

W e ' l l  w o r k  t o g e t h e r  t o  a d d r e s s  i s s u e s
s w i f t l y ,  k e e p i n g  y o u r  s a l e  o n  t r a c k .
R e m e m b e r ,  a  h u r d l e  i s  j u s t  a n o t h e r
o p p o r t u n i t y  f o r  p r o b l e m - s o l v i n g  a n d
g r o w t h .
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day
T h e  G r a n d  F i n a l e !      

C l o s i n g
C o n g r a t u l a t i o n s !  Y o u ' v e  m a d e  i t  t o  t h e
e n d  o f  y o u r  h o m e - s e l l i n g  j o u r n e y :
C l o s i n g  D a y .  T h i s  i s  t h e  d a y  w h e n
o w n e r s h i p  o f  y o u r  h o m e  o f f i c i a l l y
t r a n s f e r s  t o  t h e  b u y e r .  H e r e ' s  a  b r i e f
r u n d o w n :

T h e  C l o s i n g  T a b l e :  C l o s i n g  u s u a l l y  t a k e s
p l a c e  a t  t h e  o f f i c e  o f  a n  e s c r o w  a g e n t ,
c l o s i n g  a g e n t ,  o r  t i t l e  c o m p a n y .  A l l
p a r t i e s  i n v o l v e d  i n  t h e  t r a n s a c t i o n  w i l l
b e  p r e s e n t ,  a n d  i t ' s  w h e r e  y o u ' l l  s i g n
t h e  f i n a l  p a p e r w o r k .

R e v i e w  t h e  D o c u m e n t s :  Y o u ' l l  b e
s i g n i n g  a  l o t  o f  l e g a l  d o c u m e n t s ,
m a i n l y  t h e  d e e d  o f  t h e  h o m e ,  w h i c h
t r a n s f e r s  o w n e r s h i p  t o  t h e  b u y e r ,  a n d
t h e  c l o s i n g  s t a t e m e n t ,  w h i c h  i t e m i z e s
t h e  f i n a n c i a l  t r a n s a c t i o n s  e n a c t e d  i n
t h e  p r o c e s s .

B r i n g  N e c e s s a r y  I t e m s :  D o n ’ t  f o r g e t
y o u r  p h o t o  I D  a n d  a n y  o t h e r  d o c u m e n t s
r e l e v a n t  t o  t h e  s a l e .  B e  r e a d y  t o  h a n d
o v e r  k e y s ,  g a r a g e  r e m o t e s ,  a n d  a n y
o t h e r  d e v i c e s  t h e  n e w  o w n e r s  w i l l  n e e d .

T h e  F i n a l  F a r e w e l l :  O n c e  a l l  t h e
d o c u m e n t s  a r e  s i g n e d  a n d  p a y m e n t s  a r e
e x c h a n g e d ,  y o u ' v e  o f f i c i a l l y  s o l d  y o u r
h o m e !
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

closing

A legal document that proves ownership of the property. Make sure you
have the original or a certified copy.

PROPERTY DEED

PROPERTY SURVEY
A document showing the legal boundaries of the property, including
any improvements or encroachments.

TITLE INSURANCE POLICY
This document protects the buyer and lender against any claims or
disputes over the property's title.

MORTGAGE PAYOFF STATEMENT
A document from your mortgage lender that shows the outstanding
balance of your mortgage and any fees associated with paying it of.

TRANSFER TAX DECLARATIONS
Documents required by local or state authorities for tax purposes
when transferring ownership of the property.

HOMEOWNERS ASSOCIATION (HOA) DOCUMENTS
If applicable, provide the buyer with copies of HOA bylaws, rules,
financial statements, and any other relevant documents.

PROPERTY TAX STATEMENT
A document showing the current property taxes and any unpaid
amounts or liens.

D O C U M E N T S
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

Provide copies of recent utility bills to help the buyer understand the
costs associated with maintaining the property.

UTILITY BILLS

HOME WARRANTY
If offering a home warranty, provide the buyer with the warranty
documentation and contact information for the warranty company.

SELLER'S DISCLOSURE STATEMENT
 A legally required document in which you disclose any known issues or
defects with the property.

PEST INSPECTION REPORT
 If required by the buyer or their lender, provide a copy of the pest
inspection report.

CERTIFICATE OF OCCUPANCY OR COMPLIANCE
 If required by local laws, provide the buyer with the certificate that
confirms the property meets local building codes.

RECEIPTS FOR REPAIRS OR IMPROVEMENTS
Provide the buyer with receipts for any repairs or improvements made to
the property, especially those requested during the inspection process.

FINAL WALKTHROUGH
A list of items the buyer should review during the final walkthrough
to ensure the property's condition has not changed since the initial
inspection.

closing D O C U M E N T S
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The necessary documents for closing on a home may vary
depending on your specific situation and location, but here's a
general list of documents you can expect during the closing
process.

A detailed accounting of all the financial transactions between the
buyer, seller, and lender, including credits, debits, and the final amount
due at closing.

CLOSING STATEMENT OR SETTLEMENT STATEMENT

BILL OF SALE
A document that transfers ownership of any personal property
included in the sale, such as appliances, window treatments, or
outdoor furniture.

KEYS, GARAGE DOOR OPENERS, & SECURITY CODES
Ensure you have all keys, garage door openers, and security codes
ready to hand over to the buyer at closing.

CONTACT INFORMATION
Provide the buyer with a list of important contact information, such as
utility companies, local schools, and emergency services.

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

..................................................................................................

ADDITIONAL DOCUMENTS

closing D O C U M E N T S
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C H E C K L I S T
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C H E C K L I S T
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C H E C K L I S T
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N O T E S
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