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STEP 1-GETTING STARTED

Understanding Your Motivation to Sell
e Before you list your home, it's essential to understand
why you're selling. Whether it's to upgrade, downsize, or
relocate, clarifying your motivations will help guide your
selling strategy and decisions.

Setting Realistic Goals and Expectations
e Setting clear and achievable goals is key to a successful
home sale. By defining your objectives and managing
expectations regarding the sale price and timeline, you'll
be better prepared for the selling process.

Choosing the Right Real Estate Agent
e Selecting the right real estate agent is a crucial step in
selling your home. A skilled and experienced agent will
not only navigate the complexities of the market but also
ensure a smooth and successful sale.




___7

-_—

STEP 2 - PREPARING YOUR
HOME

Home Inspection and Repairs
e Before listing your home, it's essential to have a
professional home inspection. This thorough
assessment will identify any necessary repairs or
maintenance tasks, ensuring that your home is in its
best possible condition for potential buyers.

Decluttering and Depersonalizing
e To make your home appealing to a broad range of
buyers, decluttering and depersonalizing are key steps.
Clearing out excess belongings and removing personal
items allow buyers to envision themselves in your space,
making it more likely to sell quickly and at the right price.

Home Staging Tips
e Home staging is an art that can significantly enhance
your home's visual appeal. Learn effective staging
techniques that will help create a welcoming and
attractive atmosphere in every room, making your home
more enticing to prospective buyers.
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STEP 3 - PRICING YOUR HOME

Appraisal vs. Market Value
e Understanding the distinction between an appraisal and
market value is crucial when determining your home's
price. Learn how these factors influence your property's
worth and its impact on the selling process.

Pricing Strategies
e Effective pricing strategies are essential for attracting
potential buyers and optimizing your home's sale price.
Discover different approaches and techniques to ensure
your home is competitively priced in the market.

Determining Your Listing Price
e Setting the right listing price is a critical decision. Explore
the methods and factors involved in determining the
optimal price for your home, considering both market
conditions and your selling objectives.
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STEP 4 - NEGOTIATING OFFERS

Evaluating Purchase Offers
e Setting clear and achievable goals is key to a successful
home sale. By defining your objectives and managing
expectations regarding the sale price and timeline, you'll
be better prepared for the selling process

Counteroffers and Negotiations
e Negotiations play a pivotal role in the selling process.
Discover how to navigate counteroffers skillfully,
negotiate favorable terms, and work collaboratively with
potential buyers to reach a mutually satisfying
agreement.

Understanding Contingencies
e Contingencies are clauses in purchase agreements that
outline specific conditions that must be met for the sale
to proceed. Gain insights into the various types of
contingencies, their implications, and how they impact
your sale, empowering you to make informed decisions
during negotiations.




___ 7

-_—

STEP 5 - CLOSING THE DEAL

The Closing Process Explained
e As you approach the finish line, understanding the
closing process is essential. This section will provide you
with a detailed explanation of what to expect during the
closing phase, including the paperwork, final
inspections, and the transfer of ownership.

Closing Costs and Fees
e Closing costs are an integral part of the real estate
transaction. Get a comprehensive breakdown of the
closing costs and fees associated with selling your home,
helping you prepare financially for the closing table.

Preparing for the Final Walkthrough
e The final walkthrough is your last chance to ensure
everything is in order before closing the deal. Learn how
to prepare for this critical step, what to look for during
the inspection, and how to address any issues that may
arise to ensure a smooth closing process.
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STEP 5-MOVING FORWARD

Post-Sale Considerations
e Once the sale is complete, there are several post-sale
considerations to keep in mind. This section will guide
you through tasks such as canceling utilities, managing
paperwork, and handling any loose ends related to your
sold property.

Transitioning to Your Next Home
e Moving to your new home is an exciting transition.
Discover how to navigate this process seamlessly,
including settling into your new environment, making it
feel like home, and acclimating to your new
neighborhood and community.




Selling a home can be a complex process, but with Eva
Norton’s expertise, you'll have a clear path toward a
profitable and stress-free experience. As a licensed
realtor with in-depth knowledge of the Warrensburg

market, Eva's Home Seller Guide equips you with
practical tips on pricing, staging, marketing, and
negotiation strategies. Her goal? To ensure you get top
dollar for your home while enjoying a smooth
transaction from start to finish.

Ready to list your property and achieve the best
possible outcome? Contact Eva Norton now to discover
how her selling services can help you move forward.

EVA NORTON

LICENSE # 202101000
660.628.2793
EVA@WARRENSBURGLIFE.COM




