-— :
v troovmoarketing

9 PROVEN WAYS
MOBILE APPS



Smartphone addiction goes beyond personal habits - it
creates a chance for enterprise mobile apps to thrive.
More than 85% of Australians rely on smartphones daily
to shop online and complete other tasks. People spend
83% of their mobile time using applications and just 13%
browsing the web.

These numbers tell a compelling story for small business
owners. Small businesses now turn to digital channels
like mobile apps 20% to 30% more than traditional
methods. This makes perfect sense - businesses with
mobile applications see three times more repeat
customers than those without apps. The Australian
market shows a growing need for mobile applications in
industries of all types - from e-commerce and
entertainment to health and finance.

Our research reveals nine proven strategies that
demonstrate how enterprise mobile apps development
can substantially increase your small business revenue.
These best enterprise mobile apps examples will help
you understand current trends and their business
implementation. You'll learn everything from improving
customer participation to gaining valuable live insights.



Importance of mobile CRM for customer
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Mobile apps create all interactions between users and your
application. These touchpoints build experiences that keep
users coming back to your business. About 40 percent of
customers think connecting through their preferred platform
matters most in customer experience. Mobile platforms are
growing faster, with user numbers expected to reach 7.5
billion by 2025.

Small businesses see direct revenue growth from high app
engagement. Retail banking customers who participate
generate 37% more revenue than others.
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More so, brands with highly-engaged customers are 2.2X
more likely to grow their market share.

App retention data makes the strongest case for mobile
investment: 90% of users who use an app weekly stick with
it. The average app loses 77% of daily active users just three
days after installation.

Enterprise mobile apps with good engagement strategies
create a positive loop:

More frequent visits » increased sales opportunities
Higher retention » better customer lifetime value
Increased app activity » higher conversion rates
Deeper personalization » improved user experience

Ground example of Increased Customer Engagement

Some of the best enterprise mobile apps show
engagement's power. Jet.com tripled their install rate by
using their mobile website to drive app engagement. Their
smooth checkout process with Apple Pay and time-
sensitive notifications boosted conversions.

Tinder's app design naturally brings users back through a
user-friendly onboarding that lets people register in just a
few clicks. Their notification strategy boosts engagement
by making alerts valuable rather than intrusive.

The New York Times shows how content businesses can
use enterprise mobile app trends. They use Facebook ads
and email to promote app downloads for a better reading
experience. Users can customize their notifications based
on interests, which creates individual-specific content
experiences.



How to implement Increased Customer Engagement
Your enterprise mobile apps development should:

1.Make it personal: In-app messages that target specific
users can boost retention rates to 61-74% within 28
days. Custom notifications can improve response rates
by 400% compared to generic ones.

2.Add game elements: Games in apps can boost
engagement by 48% and keep 34% more users active.
Rewards, challenges, and achievements make
interaction fun.

3.Build communities: App communities keep 2.7x more
users active. Commmunity features make users feel
connected and come back often.

4.Smart notifications: Users in the ever-changing world
appreciate timely, relevant alerts. Balance matters—too
many notifications drive users away. Tuesday
notifications work best, especially during lunch and
after dinner.

5.Listen to feedback: Users tell you what they love and
hate about your app. Their input helps you make
updates that appeal to your audience.

6.Add self-service: Apps should let users solve problems
without help. Self-service makes the experience
smooth and solves common issues quickly.

So, building an enterprise mobile app with these
engagement features goes beyond just keeping up with
technology—it builds digital relationships with customers
that boost revenue growth.



User experience (UX) in enterprise mobile apps shows how
people use your application. Visual design and
functionality create easy-to-use pathways that help users
achieve their goals. Customer experience surpassed price
and product as the key brand differentiator by 2020. This
shift highlights UX's vital role in today's competitive digital
world.

Superior UX significantly affects business metrics.
Companies with excellent user experience achieve visit-to-
lead conversions 400% higher than others. Most
companies (84%) plan to increase their focus on customer
experience measurements and metrics. Poor UX leads
directly to missed conversion opportunities and lower
revenue.

Simplicity stands as the core principle of effective UX. One
expert states, "l believe that simplicity is key... The easier
you make it for the end user, the easier the experience will
be as a whole". Your app needs this simplicity from
onboarding to checkout. Users should complete tasks with
minimal effort.



Real-life example of Streamlined User Experience

Leading enterprise mobile apps demonstrate how
streamlined UX boosts revenue. Gucci's mobile app shows
this approach with an efficient sales funnel. Users move
through shopping stages with eye-catching banners,
detailed product descriptions, and interactive elements
like virtual try-ons. Their quick checkout process needs
minimal user input.

Sephora's app demonstrates innovative UX design with
user-focused simplicity. Latest design trends blend with a
simple bottom navigation bar. Users access key sections
easily without option overload. AR technology lets users try
makeup products virtually, creating an engaging
experience that drives sales.

Robinhood revolutionized trading with its bold, minimalist
design. Simple swipe gestures and clear icons help users
move between sections. Their user-focused design has
made complex financial tools available to everyday users.

How to implement Streamlined User Experience

Your enterprise mobile app development needs these
steps for streamlined UX:
1.Focus on simplicity: Keep your interface clean. Remove
extra form fields, add single sign-on options, and cut
features that don't support core functionality.
2.Create easy-to-use navigation: Use familiar patterns like
bottom navigation bars, hamburger menus, or tab bars.
Users should reach any page in three clicks or less.



3. Provide clear feedback: Every interaction needs
immediate response. Swipes and taps should trigger
subtle animations, color changes, or haptic feedback.

4. Ensure consistency: Use similar design elements
throughout your app. Matching icons, button locations,
and colors build trust and help users naturally.

5. Optimize for mobile context: Design for thumb-driven
navigation with key Ul elements within reach. Information
should appear in a clear hierarchy to avoid overwhelming
users.

6. Test with real users: Your UX design needs testing with
actual users. Multiple team members should analyze
recordings to avoid personal bias.

These strategies will create an easy-to-use experience that
satisfies users and drives business results through better
conversion rates and customer loyalty.
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Mobile apps work as excellent sales tools. Statistics show
they generate three times more sales than mobile
websites. Apps create better customer experiences and
bring customers back, even if they don't buy anything on
their first visit.

Global shopping app downloads will grow by 9% this year.
This growth shows how consumer habits are changing.
Mobile apps now make up 86% of total time spent on
mobile devices. Businesses can grow as the global mobile
app revenue will reach AUD 888.34 billion by 2020.
Companies that use mobile apps well see their conversion
numbers soar. To name just one example, studies reveal
that customers who use retail apps spend more than



others. They make twice as many trips to stores and spend
40% more. Mobile apps also give businesses a direct way to
reach customers. Features like push notifications, tailored
marketing, and quick checkout help increase sales.

Real-life example of Boost in Sales and Conversions

Top enterprise mobile apps show impressive results in
growing revenue:

THE ICONIC, an online retailer, started mobile app tracking
in August 2022 and saw a 41% increase in sales. Better
tracking gave them more data to improve their marketing
mix and invest in the right models.

Starbucks achieved great results from their mobile app
with a 26% increase in transactions. Their app lets
customers order and pay from their phones, which cuts
wait times and makes customers happier. Nike saw a 96%
jump in revenue. Their direct and digital performance
pushed direct sales up 73% to AUD 6.88 billion, making up
a third of their total revenue.

Walmart's mobile app users make twice as many trips to
stores and spend 40% more than non-app users. This
shows how enterprise mobile apps can boost both in-store
and online sales.



Business loyalty means building lasting customer
relationships that lead to repeat business and purchases.
Mobile apps make perfect platforms to nurture these
connections through dedicated loyalty programs. These
mobile loyalty solutions want to exceed customer
expectations by providing extra benefits and building
meaningful connections through consistent, individual-
specific communication.

Better loyalty brings impressive financial results. A mere 5%
increase in customer retention can lead to 25-95% higher
profits. About 79% of consumers say loyalty programs
substantially affect their decision to stick with a brand.
Mobile apps bring unique benefits to loyalty programs:

1.Customers can check their rewards anytime and
anywhere
2.Brands maintain constant connection with customers



3. Companies can collect better customer data for
personalization

4. Users feel more connected to brands after downloading
their apps

The digital world makes getting new users increasingly
challenging and expensive. Companies gain a clear market
advantage by focusing on current users through loyalty-
focused enterprise mobile apps.

Real-life example of Enhanced Customer Loyalty

Leading enterprise mobile apps showcase excellent loyalty
features. Many call Starbucks Rewards one of the most
successful loyalty programs ever created. The program
runs mainly through their mobile app. Customers earn
"Stars" from purchases and can track and redeem them for
free drinks or snacks directly in the app.

Pampers Club loyalty program demonstrates how specific
industry apps can boost customer loyalty. Parents with
babies up to 36 months old earn points on qualifying
purchases for rewards. This targeted approach creates
stronger connections with specific customer groups.
Target Circle shows how retail apps can improve loyalty.
The program automatically adds individual-specific offers
at checkout and gives customers 1% back on purchases.
This smooth experience keeps customers coming back
through regular use.
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Mobile App Design Tips to
Boost Revenue

Experts call it "digital customer orientation" when
businesses enhance user experiences based on customer
feedback. This approach turns apps into platforms where
information sharing and value creation happen together.
Businesses can capture market opportunities better this
way.

Mobile applications work as dynamic service packages that
help create custom experiences. We used these apps to
generate specific consumer insights that turn into
practical market intelligence. Small businesses can deliver
better value by adding this intelligence to their strategy.
This helps them gain market orientation and competitive
advantages.

Small businesses use mobile apps to build credibility and
prestige. These apps speed up transactions and give better
access to information. The apps also help separate brands
from competitors - a significant element to stand out in
busy markets.



COLLECT STARS AND
EARN REWARDS

PAY IN STORE ORDER AHEAD CUSTOMIZE YOUR ORDER

Enterprise mobile apps help build brand visibility through
"effective frequency." When customers see your brand
more often, they become more likely to make purchases.
Apps that stay on users' devices help establish credibility
beyond simple brand exposure.

Trust serves as a crucial link between businesses and users.
It enables meaningful interactions without hesitation.
Users tend to trust and stick with apps that put privacy and
security first. The relationship matters - users quickly
switch to competitors when trust breaks down. Apps that
maintain trust get positive reviews and keep customers

happy.



Mobile apps are powerful revenue drivers for small
businesses in Australia and beyond. This piece explores
nine proven strategies that show how enterprise mobile
apps boost business performance.

Companies that use mobile apps see higher customer
participation rates and build meaningful connections that
lead to better retention. Their efficient user-focused apps
achieve conversion rates 400% higher than others.

The sales numbers speak for themselves. Mobile apps
produce three times more sales than websites and boost
customer loyalty through individual-specific rewards
programs. Take Starbucks - their mobile initiatives
increased transactions by 26%.

Personalization features tap into the full potential of
revenue growth. Businesses that offer tailored experiences
through their apps see 80% of their customers making
more purchases. User interaction data gives applicable
information to make smarter business decisions.

Small businesses cut operational costs after adding mobile
solutions. Many report 30-40% savings through automated
processes and efficient workflows. These benefits, plus the
edge they gain through unique mobile experiences, help
them stand out in busy markets.

Brand visibility grows naturally since customers spend 90%
of their mobile time in apps. This constant presence builds
trust - the foundation of lasting customer relationships.
Mobile apps are more than just new technology. They
represent a radical alteration in how small businesses
connect with customers. Your business needs this
competitive advantage. These nine strategies create a path



to turn mobile technology into real revenue growth,
whether you're planning your first app or improving an
existing one.

Small businesses must focus on how quickly they can
create working mobile strategies before competitors take
over market share. Companies that use these approaches
now are ready to succeed in an increasingly mobile-
focused business world.



Q1. How can mobile apps increase customer
engagement for small businesses?

Mobile apps can boost customer engagement by
providing personalized experiences, implementing
gamification elements, enabling push notifications, and
offering loyalty programs. These features keep customers
connected to the brand and encourage repeat
interactions.

Q2. What are the key benefits of having a mobile app
for a small business?

The main benefits include increased sales and conversions,
enhanced customer loyalty, personalized marketing
opportunities, valuable customer analytics, and operational
cost reduction. Mobile apps also provide a competitive
advantage and improve brand visibility.

Q3. How do mobile apps help in reducing operational
costs for small businesses?

Mobile apps streamline workflows, automate repetitive
tasks, eliminate paper-based systems



