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About Kalib

K al i b  s t a r ted  h i s  f i r s t  bu s in es s  wh en  he
w a s  ju s t  1 6 .  H e  ha s  m a de  i n d i v id u a l s  and
co m pan ies  mi l l i o n s  o f  do l la r s  a  y ear  w i th
h i s  p roc es se s  a nd  sa le s  t oo l s  Today  h e
w o rk s  i n  h i g h  l eve l  f i nan c e  o f fe r ing
cr eat ive  s o lut ion s  t o  o t he r  bus i n e ss
o w n e r s  an d  F o r t u n e  5 0 0  c o m p an ies  by
o f fe r i n g  p r i vate  c on s u l tat io n .  
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Introduction
T h e s e  e x p e r t  s ec rets  a re  t he  s eco n d  h a l f  o f  a  jo u r ne y  th a t
y o u ' v e  a l r e a d y  s ta r ted  w i th  B luh e  U n ive rs i t y  .  

As you wi l l  soon f ind ,  no  matter  how much persona l
deve lopment  you ach ieve ,  there  wi l l  be  a  po int  where
you wi l l  be  educated  enough to  pass  on  your
knowledge to  others .  Your  growth wi l l  on ly  exceed
when you he lp  others  become l ike  you .  These  t rade
secrets  are  per fect  too ls  to  he lp  you and others  in  the
High  Leve l  F inance  Wor ld !  

What you'll find



Tackling 
Trade Risks
Prov ing  l i fe  and  rea l  assets  before
wast ing  t ime or  expos ing  r i sk .



P r o v i n g  L i f e  w i l l  H e l p  y o u  

The tools needed to protect yourself in the event of
an audit or investigation. Representing an asset that is
not proved real is greatly frowned upon by investors. 

P r o v i n g  P r o d u c t  W i l l  G i v e  y o u  

Representing the selling party allows you full authority
to negotiate and close a deal based upon the
parameters of the contract.

R e p r e s e n t i n g  t h e  S e l l i n g  P a r t y

Bank programs are offered from time to time when
working directly with bankers. Be sure to include a
private wealth management agreement with your file.

B a n k  W i l l  o f f e r  Y o u  P r o g r a m sTricks of Trade

Confirm that you are working with a reliable and real
person that can be held to an accountability if need be.



Company
Quality

NOTE:  
Knowing  that  a  person & company i s  Reg is tered
and in  good s tand ing  i s  one  of  the  qu ickest
ways   to  per form Quick  Due Di l igence .  



Proof

When a  new f i le  comes  across
your  desk  one  of  the  f i r s t

th ings  to  check  i s  Bus iness  and
Company informat ion .

How long  have  they  been in
bus iness?

Are  they  in  good s tand ings
with  the  power ing
governments?

Who are  the  reg is tered
people/companies  at tached to
the  bus iness?  

Do they  have  an  act ive
webs i te/soc ia l  media?  

DEVELOPMENT CREDABILITY



Document Fraud
Document  f raud or  document  forgery  has  become a  la rge  source  of  c r imina l  act iv i t ies ,  cost ing
the  g loba l  economy b i l l ions  of  do l la rs  every  year .  Documents  are  faked for  count less  reasons :
to  get  a  loan  they  wouldn ’ t  otherwise  be  a l lowed to ,  to  purchase  a  property ,  to  se l l  a  property ,
to  buy  a  loan ,  e tc

Usua l ly  counter fe i t ing  or ig ina l  ident i ty  i s  done dur ing  the  KYC stage  of  the  customer
onboard ing .  S ignatures  shou ld  be  in  wet  b lue  ink  and or  t imestamped through a  d ig i ta l  th i rd
party .  These  t imestamps  t rack  IP  address  and wi l l  he lp  authent icate  e-mai l s  and  proof  of
or ig in .

Look ing  for  spec i f i c  secur i ty  in format ion  us ing  v i sua l  document  authent ic i ty  techn iques  can
he lp  ident i fy  font  anomal ies ,  d ig i ta l  tamper ing  l ike  modi f ied  ID photos  or  tampered p ixe ls ,  e tc .



 Avoiding Fraud Live identity verification
techniques like selfie photos or live
video chat will help in preventing
frauds committed using
fraudulently obtained documents
and imposter documents.

Onboarding software that
provides scanning all the
documents for specific security
features, will easily reveal
documents authenticity.  

Face to Face meetings. When you
are dealing with high profile
clients. The best way to insure
they are who they are is a face to
face.
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Commodity
Momentum
Who def ines  commodit ies?
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Study
Momentum

For  investors ,  fami ly  t rusts ,
wea l th  management  f i rms ,
pr ivate  t rade  can  be  an
important  way  to  d ivers i fy  the i r
port fo l ios  beyond t rad i t iona l
secur i t ies .



Commodity Momentum 
A t rend means  that  pr ices  are  s tead i ly  moving  h igher  or  s tead i ly  moving  lower  over  a  per iod  of
t ime.  I t ' s  cons idered  an  uptrend i f  pr ices  are  r i s ing ,  and  i t ' s  a  downtrend when pr ices  are
dec l in ing .

The  reason ing  beh ind  fo l lowing  the  t rend i s  that  pr ices  are  more  l ike ly  to  cont inue  in  the  same
di rect ion  than  they  are  to  reverse ,  so  you sh i f t  the  odds  more  in  your  favor .  Many
profess iona l  money managers  t rade  wi th  a  t rend-fo l lowing  ph i losophy and many commodity
t rad ing  systems are  bu i l t  a round t rend-fo l lowing  formulas .

The  pr imary  mot ive  for  any  t rader  i s  to  make as  much prof i t  as  poss ib le ,  in  any  asset  c lass .

Knowing  moving  averages  i s  important  because  the  t rend fo l lowing  smooths  out  the  random
pr ice  movement  to  br ing  out  the  concea led  t rends .  

NOTE:  Fo l low the  energy .  I f  there  i s  an  abundance  of  energy  there  i s  an  abundance  of  wea l th .

https://www.thebalance.com/filing-taxes-on-commodities-trading-809335


Types of Commodities

M A

E L

Meta ls  commodit ies  inc lude
go ld ,  s i lver ,  p la t inum,  and

copper .  

METALS

Energy  commodit ies  inc lude
crude o i l ,  heat ing  o i l ,  natura l

gas ,  and  gaso l ine .  

ENERGY

Agr icu l tura l  commodit ies
inc lude  corn ,  soybeans ,
wheat ,  r i ce ,  cocoa ,  cof fee ,
cotton ,  and  sugar .

AGRICULTURE

Meat  & L ivestock  commodit ies
inc lude  lean  hogs ,  pork
be l l ies ,  l i ve  cat t le ,  and  feeder
cat t le .

MEAT & LIVESTOCK 

C o m m o d i t i e s



Challenges & Opportunities 



How Technology is Today's
Commodity

Al l  of  the  raw mater ia l s  that  underp in  human ex is tence  can  be  broad ly  categor ized  into  four
types :  fue ls ,  meta ls ,  agr icu l ture  and l ivestock

But  technolog ica l  advances  have  le f t  few industr ies  untouched in  the  21st  Century ,  and
commodit ies  t rad ing  i s  no  except ion .

In  the  past ,  the  qua l i ty  of  the  data  that  t raders  had  depended on  them deve lop ing
re lat ionsh ips  wi th  the  r ight  people ,  bu i ld ing  a  network  of  sources  who had exc lus ive
informat ion  about  the  movement  of  var ious  commodit ies .

Fast - forward  to  the  present  day ,  and  advances  in  technology  have  meant  that  the  informat ion
requ i red  to  make prof i tab le  t rades  has  become eas i ly  access ib le ,  thanks  to  independent  and
trustworthy  prov iders .  Data  i s  more  up-to-date  and comprehens ive  — aga in ,  thanks  to
technolog ica l  innovat ions  — so  i t  i s  much more  re l iab le .



Technology  wi l l  cont inue  to
p lay  a  key  ro le  in  commodit ies

How to
Implement
Tech
Commodit ies  are  increas ing ly  under  scrut iny  as  the  wor ld  looks
to  lower  emiss ions  and h i t  net  zero  targets .  Th is  wi l l  have  a
mass ive  impact  on  the  energy  sector  in  par t icu lar ,  though no
category  of  commodity  wi l l  be  unaf fected .  

Everyone wi l l  fee l  the  impacts  of  th i s ,  f rom producer  to  end
consumer ,  and  the  ro le  that  data  ana lyt ics  wi l l  p lay  in  he lp ing
stakeholders  make s t rateg ic  and  greener  dec is ions  wi l l  be  cruc ia l .

We wi l l  a l so  need to  be  ab le  to  t rack  carbon emiss ions  more
accurate ly  in  order  to  see  which  industr ies  and bus inesses  are
meet ing  the i r  ta rgets ;  current ly  there  are  few agreed s tandards
for  t rack ing  th is  and  there  i s  a  la rge  re l iance  on  se l f - report ing .



" I f  y o u  w a n t  to  get  w et ,  s ta nd  und er  a  w a t e r fa l l . "

M .  L o y

As you wi l l  soon f ind  in  the  wor ld  of  pr ivate  t rade  i s  that
va lue  can  be  used in  many ways .  One pound of  i ron  that
makes  hundreds  of  spr ings  or  a  go ld  that  i s  hundreds  of
feet  in  the  ground wai t ing  to  be  smel ted .  There  are
mi l l ions  of  var ia t ions  of  va lue  that  can  be  imag ined by  the
human mind .

Currency :  i s  the  exchange of  va lue  in  which  i s  used  by  the
govern ing  ent i t ies .  

Va lue :  i s  everyth ing  e l se .

There  i s  one  th ing  for  cer ta in ,  wi thout  one  back ing  the
other ,  you  have  noth ing .

Understanding
Currency / Value



Currency
What  va lues  va lue?



Currency
Understanding the jurisdictions
you are working will increase your
bottom line by avoiding tax errors.

Confirming that your bank has the
appropriate currencies may make
your transfer money. The receiving
bank may need a certain type and will
offer incentives.

Large accounts that are authorized to
receive money should be used when
dealing with private trade deals. If the
bankers aren't familiar with your
dealings they can shut it down. Be sure
to include paymasters when needed.
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Minimizing 
Human Error
Communicate ,  Communicate ,  then
Communicate .



Preachers Progress
Communicat ion  i s  key  to  c los ing  any  dea l .  S tar t ing  out  by  mak ing
sure  your  c l ient  knows what  you are  go ing  to  te l l  them is  the  f i r s t
s tep   

Step  1 .  In form your  c l ient  of  everyth ing  ahead of  t ime .  Your  D.D. ,
what  the  s teps  and process  are  enab le  to  c lose  the  dea l .  

S tep  2 .  In form,  Fo l low-up and execute  everyth ing  you to ld  your
Cl ient  you would .  

Step  3 .   Rev iew with  your  c l ient  everyth ing  you d id .

Preachers  Progress  wi l l  not  on ly  he lp  you ef fect ive ly  communicate  to
your  c l ient  but  keep you and them accountab le  to  your  process .   



It's Not a Race!
No matter  how you want  to  env is ion  i t ,  the  t ruth  i s  that  one  of  the  most  d i f f i cu l t  aspects  of
be ing  a  consu l tant  or  profess iona l  i s  c los ing  the  best  dea l  whi le  preserv ing  speed and
eff ic iency .  However ,  mov ing  forward  methodica l ly  and  spending  t ime on  a  rea l  preforming  dea l
i s  bet ter  than  moving  so  qu ick ly  the  red  f lags  are  complete ly  missed .

Bes ides ,  i t ’ s  important  to  acknowledge that  the  idea l  length  of  a  sa le  can  d i f fer  vast ly  based
on industry ,  c l ient ,  and  c i rcumstance .

Cons ider  that…

Nurtured  leads  make 47% larger  purchases .  (Marketo )
Nurtured  leads  produce ,  on  average ,  a  20% increase  in  sa les  opportun i t ies  versus  non-
nurtured  leads .  (Demand Gen Report ,  2014)
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