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FOR SALE

45+ acres of land on the east side of State Highway 350 and College Avenue
directly across from the Sammy Baugh Golf Course, Western College and

Cogdell Memorial Hospital.

Located in the southside of Snyder Texas, which is 80 miles from Abilene, 39
miles from Sweetwater, 49 miles from Big Spring and 25 miles from Colorado

City.

College Ave

Property is located near the Deep Creek Edge, Royal Cedar, and Cedar Creek

Lynwood, three successful subdivisions in the Snyder area.

Major employers in the area include Patterson UTI, Kinder Morgan, WL Plastics,

LOCATION: State Hwy 350, Snyder, TX and Amazon Wind Farm Texas.
Google Map 3

SIZE: 45+ acres

SNYDER
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ZONING: Currently located within the Snyder ETJ and
therefore not zoned. PID plan in progress. 350 < -
FRONTAGE: Approximately 1,465’ of frontage along State i
Winston Field

Highway 350 and approximately 1,100’ of frontage on !
College Avenue. roodel ?

A
PRICE: Price Reduced from $1.2M to $850,000 Sl

FM 2763
512 682 1000

Allinformation furnished regarding this property is from sources deemed reliable; however, CIP has not made an independent investigation of these sources and no warranty or representation is made by CIP as to

- I P theaccuracythereofand sameis submitted subject to errors, omissions, change of price, rental or other conditions, prior sale, lease or withdrawal from market without notice. CIP further has not made and shall not
( makeanywarranty orrepresentationsastothe condition of the property northe presence of any hazardous substances orany environmental or other conditions that may affect the value or suitability of the property. C I ptexa S CO m
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FOR SALE PLAT MAP
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FOR SALE
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“OR SALE ZONING MAP
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“OR SA| E DEMOGRAPHICS

State Hwy 350 | Snyder, TX 79549

DEMOGRAPHIC PROFILE

Scurry County EDUCATION INCOME
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2-10-2025

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

« A BROKER is responsible for all brokerage activities, including acts performed by
sales agents sponsored by the broker.

A SALES AGENT must be sponsored by a broker and works with clients on behalf

of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party
that the broker represents):

. Put the interests of the client above all others, including the broker’s own interests;

« Inform the client of any material information about the property or transaction
received by the broker;

* Answer the client’s questions and present any offer to or counter-offer from the
client; and

» Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property
owner’s agent through an agreement with the owner, usually in a written listing to sell or
property management agreement. An owner’s agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or
transaction known by the agent, including information disclosed to the agent or subagent
by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully

negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by
agreeing to represent the buyer, usually through a written representation agreement. A
buyer’s agent must perform the broker’s minimum duties above and must inform the buyer
of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent

fees are not set by law and are fully negotiable.

Commercial Industrial Properties, LLC 9007597 info@cipaustin.com (512) 682-1000
Licensed Broker / Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
Robert Springer 627720 bob@cipaustin.com (512) 682-1001
Designated Broker of Firm License No. Email Phone

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties
the broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print,

set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;

»  May, with the parties’ written consent, appoint a different license holder associated
with the broker to each party (owner and buyer) to communicate with, provide
opinions and advice to, and carry out the instructions of each party to the
transaction.

*  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written
offer; and

o any confidential information or any other information that a party specifically
instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction
without an agreement to represent the buyer. A subagent can assist the buyer but does not
represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD
BE IN WRITING AND CLEARLY ESTABLISH:

*  The broker’s duties and responsibilities to you, and your obligations under the
representation agreement.

*  Who will pay the broker for services provided to you, when payment will be made
and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information
purposes. It does not create an obligation for you to use the broker’s services. Please
acknowledge receipt of this notice below and retain a copy for your records.

Robby Eaves 588199 robby@cipaustin.com (512) 682-1003

Licensed Supervisor of Sales Agent/
Associate

Leland Ellison

License No. Email Phone

430895 lee@cipaustin.com  (512) 682-1008

Sales Agent/ Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials

Date



