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Sales & Business Development Strategies

“I help people and organizations communicate their
value effectively so that they earn trust, strengthen
relationships, and create more opportunities.”
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23 Years Sales/Marketing | 11 Years Business Owner
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Top 3 Topics

Sales & Business Development Strategies
Best Practices for
Business-to-Business Professionals

e LinkedIn®for Client Development:
Relationship & Visibility Tool

Storytelling, Branding & Trust-Building:
Keep It Simple to Win More Work

As Seen In

NAWIC

The National Association of
Women in Construction

PARSONS

iBc Rocky Mountain

Associated Builders and Contractors

HOUR

Lunch’N Learn
1 1 hour
Zoom or In-Person

Starting at $995

|i| In-Depth Training
222 2-4Hours

Zoom or In-Person
Starting at $2,995
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R, Conferences
L&Y 45 min - 90 min

OO0
m Zoom or In-Person

Starting at $4,000

— Keynote Speaker

-—
Timing Varies
N

In-Person
Starting at $6,500
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