
__________’s Magnificent
MoonPie Sale

A Coloring Adventure



5 Easy Steps

Using the prize form, choose which prize level
you want to shoot for. Don’t be afraid to aim
high! The prize form is on pages 3-4.

1
Make a list of who you want to ask to buy
MoonPies. Our friend FRANK can help you out
on page 6.

2
Develop your sales pitch and practice with a
friend.  See page 8 for some tips.  3
Sign up for a couple of Show N Sell shifts. This is
an easy way to make a lot of sales in a short
amount of time.

4
Remember that a scout is COURTEOUS.
Always say thank you, even if they don’t buy
anything.
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Color Your Favorite Prizes
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Color Who You Can Ask to Buy
MoonPies!

Grandparents Aunts, Uncles, & Cousins

Coach & Teammates Teacher

Friends

Neighbors

Community Group
or Church Families
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FRANK is a friend that can help you
brainstorm people that you can ask

to buy MoonPies.

F R A N K
FRIENDS

Friends, Social Media
Friends, School Friends

RELATIVES
Parents, Siblings,

Aunts,  Uncles, Cousins

ACQUAINTANCES
Co-Workers, Clubs,

Church, Hair Dresser

NEIGHBORS
People in you

Neighborhood

KID CONTACTS
Teachers, Coach,
Friends’ Parents
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Help Katie find all of the words about
selling MoonPies.
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T J B A K E R Y F R E S H B V

B N B B D U I A J P U Z J A A

X A Z K Z M O V Q V L P U N N

C H O C O L A T E M I N T A I

N O I B L U E B E R R Y G N L

Z U M T T D O T D E T F Q A L

I Y S F U N D R A I S E R V A

M A R S H M A L L O W X C F Y

P D F B I R T H D A Y C A K E

T U M O O N P I E I V Y M G G

C U B S C O U T U F T U P V U

R S C H O C O L A T E M I Z M

M A P R I Z E S M R K M N J L

W L F Y H N Y B H L A Y G B N

B E B W W E A D V E N T U R E

Adventure
Bakery Fresh
Banana
Birthday Cake

Blueberry
Camping
Chocolate
Chocolate Mint

Cubscout
Fundraiser
Marshmallow
MoonPie

Prizes
Sale
Vanilla
Yummy



Here’s an example of what you can say 
“Hi, my name is __________________, and I’m with Cub Scout Pack _______________.
Would you like to help support my scouting adventures by purchasing MoonPies?”
Feel free to tell them about some of your adventures.

DO’s and DON’Ts of Successful Selling
1.  DO practice with a friend or family member.
2.  DO wear your uniform.  Ask your unit leader if a Field or Activity uniform is

preferred.
3.  DON’T swarm the person.  It can be overwhelming.  Take turns approaching

people with the other scouts at the sale.
4.  DO speak loud enough to be heard.
5.  DO speak clearly so the customer can understand you.
6.  DO smile! 
7.  DO look the person in the eye when speaking to them.
8.  DON’T move around while talking to the person.  It will make you difficult to

understand.
9.  DON’T get discouraged if they say no.  NO means Next Opportunity.

10.  DO say thank you, even if they don’t buy anything. 

Questions you might get asked & how to respond
1.  How much do they cost?  They are $_______ for one box or $_______ for three

boxes.
2.  What is your favorite flavor?  My favorite flavor is  ________________________.
3.  What is your favorite thing to do in scouts?  My favorite thing to do is

___________________________________________________________________________.
4.  What rank are you?  I am a _____________________ (insert which den you are in).
5.  How long have you been in scouts?  I have been a scout for ___________ years.

Let’s Work on Your Sales Pitch
With Annie & Jack!
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Take Orders—These are individual orders you take and record on your
order form.  With this type of sale, you will sell to people you know.

Show & Sells—These are also known as Storefront Sales.  Your
pack/troop picks a day to set up and sell in front of a store.  You can sign
up for 2-hour or longer shifts and sell to the customers who visit the
store.  With this type of sale, you will sell to random people you probably
won’t know.

Wagon Sales—You can load up a wagon with MoonPies and sell them
door-to-door in your neighborhood.  Always make sure you have an
adult with you when knocking on a stranger’s door.  With this type of
sale, you will sell to people you know and those you don’t know in your
neighborhood.

Types of Sales
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My prize goal is _______________________
I practiced my sales pitch!
This is how I’m going to sell MoonPies
          Ask my FRANK list to help me
          Walk my neighborhood with my parents to ask for help
          Sign up for Show & Sell shifts
          Ask my parents to take my order form to work with them

_____________’s MoonPie Sale Action List
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Resources for Parents

If you have questions or need help, please reach out to Sara Williford.
     Phone: (423) 713-7629
     Email: sara.williford@scouting.org

Do you need extra order forms? You can download and print them on
our website (www.scoutanooga.com) under the Council Fundraising
Opportunities tab.


