d.

Customer list and pipeline

We are pre revenue but our plan is to partner with physical
therapy clinics of which there are 38,000 in the US.

We have a PT clinic here in Denver that is waiting anxiously to
receive one or two of the prototypes.

Once they have experience we will launch to their major owner
that has majority ownership in1,000 PT clinics in the western US.

We would expect that each clinic would deliver 3 to 4 units per
month.

Once established with the larger corporation that could be 3 to 4
thousand devices per month. We would expect this to occur in
year three.

We will build a direct sales team that will run seminars/education
classes at major senior living facilities. The facilities listed below
are the largest in the US and all have properties in Colorado that
will be our first targets.

Brookdale Senior Living: Consistently ranks as the largest, with
more than 675 communities and over 55,000 to 90,000 units
across 40+ states.

Discovery Senior Living: A major operator with over 39,000 units.
Atria Senior Living: A leading operator with over 42,000 units.

Erickson Senior Living: Known for large-scale continuing care
retirement communities (CCRCs), with over 25,000 units,
backed by Redwood Capital Investments.

Sunrise Senior Living: Manages over 27,000 units.

Greystar Real Estate Partners: A large, growing operator with
over 24,000 units.

We will also run direct marketing together with a phone support
team.

These three GTM strategies will deliver at least 13,000 devices
by the end of year three.
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