Account Manager Warehouse Management Systems – Chicago, IL – Job code JS5759

You will be responsible for selling Warehouse Management Systems (WMS) and related supply chain software.  You will be critical to the success of the business and must have a passion for sales growth, new customer acquisition and closing deals.  You will need to operate independently, with minimal direction, and have the ability to effectively present directly to business owners/executives, logistics directors, distribution center/warehouse managers, and IT executives and steering each deal to a successful closure.  You need to influence decision makers, the ability to network and establish new relationships, to explore new opportunities and help convince customers of the Return of Investments (ROI) of their investment.

Requirements
· Bachelor's degree
· 5 to 10 years of sales experience in enterprise business software industry; WMS (preferred) or ERP in relevant industries

Preferred
· Experience selling technical solutions to mid-market accounts.
· Significant experience in business development or sales for supply chain software solutions
· Proven track record of new customer acquisition and high growth
· Ability to sell strategically including communicating ROI to customers.
· Proactive, self-starter personality with results-oriented attitude
· Strong network of operations and supply chain executives at major companies in retail, e-commerce, pharmaceutical and 3PL industries
· Excellent communication skills, with the ability to influence at varying levels across an organization.
· Strong self-learning skills with high level curiosity
· Intermediate to advanced knowledge of WMS general capabilities across Inbound, Outbound and Inventory Management functions
· Strong capability in consultative selling - identifying opportunities, negotiating & closing and articulating & delivering value proposition
· Distribution and Supply Chain industry experience such as logistic, warehouse, distribution center, retail, preferably from warehouse management / distribution
· Experience in sales management process; general methodology in managing sales, reviewing sales progress, understanding account’s situation, analyzing, and providing solutions to complex situations
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**Please send your resume via email to  info@jasrecruitment.com, reference job code JC5759 in the subject line.
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